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COMMISSIONERS SEE 
NEED FOR RELIEF LAW 





Restrictions on American Fire 
Insurance Must Be 
Modified 





NO JUMBO LINE ACTION 





©. B. Ryon Pays Tribute to Commis- 
sioner McMaster, Who Is Re- 
tiring in South Carolina 





NEW YORK, Dec. 7—One of the 
most interesting features of the semi- 
annual meeting of the National Con- 
vention of Insurance Commissioners 
here this week was a hearing on the 
subject of reinsurance and retroces- 
sions. Colonel James R. Young of 
North Carolina presided. 

The session brought out many ex- 
pressions of earnest desire that greatly 
improved facilities along these lines be 
inaugurated at the earliest moment pos- 
sible. Former Commissioner Hotch- 
kiss of New York said it was more nec- 
essary that something be done now than 
ever before, on account of the shrinkage 
in such facilities necessitated by war 
measures. He read selections from 
company executives, whose names he 
could not disclose, urging various 
methods. One wrote that it might be 
accomplished through a new reserve 
rule, as at present the reinsuranee re- 
serve is the same for new as old com- 
panies, and consequently new ones can 
not get started. Another writer insisted 
upon the organization of retrocession 
companies, but pointed out the lack of 
inducement at present, and the exces- 
sive requirements of deposit laws. Judge 
Hotchkiss declared that American com- 
panies should maintain offices in other 
countries, so as to neutralize the losses 
in any One country by distributing them 
all over the world. We should cede 
only to authorized companies, but the 
ban on retrocession companies ought 
to be removed. 

One State License Enough 


Vice-President C. A. Ludlum of the 
Home of New ‘York made the strong 
point that reinsurance should be in 
companies admitted in some state; not 


(CONTINUED ON PAGE 13) 











AETNA (FIRE) INSURANCE CO. 
AETNA FIRE a 
The policyholders of this Company rf 


EXEMPT 
at time of a conflagration from the haunting fear that funds to pay will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Agt. 


L. O. KOHTZ, Ass’t Gen’! Agt. R. B. IVES, Asst. Sec’y 











Great American 


Insurance Company 
New Votk 


The Name under which the German American Insurance 
Company will do business on and after January 1, 1918 


STATEMENT JANUARY 1, 1917 


$ 2,000,000 
10,954,055 
10,759,422 
23,713,477 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


Reserve for all other liabilities... 
a ee ee ere eee 


Assets 











EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, 

THOMAS C. TEMPLE, Secretary GEORGE © LONG JR, Secretar 
THEODORE F. SPEAR, Asst See’ HENRY P. WHITMAN, Ass't Sec’ 
FRED C. GUSTETTER, Ass't Sec'y EDWARD V. CHAPLIN, Asst See' 


Surplus to Policy-holders . ° P 





$ 9,756,000 
Total Losses Paid . . e . 84,600,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved - $65,996,730 

_——o for "se peat Losses and all other ens 

y NET SURPLUS <  . 2. 6,745,063 
Total Assets - - $16,508,963, 








TERMS OF CONTRACT 
MUST BE FOLLOWED 





Seemingly Cancellations of Policies 
by Assured Must Be on 
Short Rate Basis 





MANY PROTESTS HEARD 





Government Instructs German Compa- 
nies That Reinsurance Deals Must 
First Be Approved Officially 





WASHINGTON, D. C, Dec. 12— 
Officials of the War Risk Bureau here 
say that all cases involved in the liqui- 
dation of German or other enemy com- 
panies must be settled in accordance 
with the terms of the policy contracts. 
The officials say that the government 
will not enter into any sort of an adjust- 
ment, but in settling up the affairs of 
these various institutions the ‘contract 
must be lived up to. 


This would indicate that the numer- 
ous protests of local agents all over the 
country will not result in the govern- 
ment issuing an order that all cancella- 
tions be on a prorata basis. Insurance 
men from every direction have bom- 
barded the War Risk Bureau, calling 
attention to the injustice done policy- 
holders and agents in forcing the as- 
sured who desire to get rid of German 
policies to stand a short rate cancella- 
tion which will be to the financial bene- 
fit of the insurance companies. No 
doubt many agents have renewed poli- 
cies in German companies with assured 
where no protest has been made and 
now the assured wakes up to the fact 
that they have German policies. The 
agents themselves feel naturally em- 
barrassed about this and if there is a 
substitution they very likely will feel 
called upon to stand the difference in pre- 
mium. Even though the assured knew 
they had German policies, owing to the 
fact that now these companies have 
been stopped in their operations, makes 
it desirable to have policies in other in- 
stitutions. 


Will Not Give Instructions 


Seemingly the War Risk Bureau will 
not give any specific instructions to the 
companies as to how they must liquidate 
and this, no doubt, is postponing if not 


(CONTINULED ON PAGE 5) 





Tota! Assets a ees 


United States §§ - 





United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 


3,611,051.00 


(peace FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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SOFT COAL CLAIMS 
PRESENT PROBLEMS 


Chicago Attorney States That 
Companies Must Pay Losses 
at Springfield, Ohio 








PRECEDENT WILL BE SET 


Hundreds of Claims From Dwelling 
Owners Have Been Received Claim- 
; ing Smoke Damage 


Thomas Bates, the insurance attor- 
ney of Chicago, has given it as his 
opinion that fire companies will have 
to pay the soft coal damage losses at 
Springfield, Ohio. These claims have 
created more interest among company 
officials than any that have been re- 
ported this year. Companies hesitate 
to pay the claims feeling that in so do- 
ing a precedent will be set which will 
cost thousands of dollars upon losses 
of a similar nature later on. 

The numerous claims that have been 
coming in to the companies are the 
result of a fire that has been burning in 
the large coal piles belonging to the 
Big Four Railroad in Springfield. The 
fire, which started in August, is still 
burning and every effort to extinguish 
it has been futile. Spontaneous com- 
bustion is very likely to result when 
large piles of soft coal are stored in the 
open. Owing to unsettled industrial 
conditions the railroad ordered thou- 
sands of tons of coal to tide it over 
any emergencies. 


Big Loss Is Claimed 


The principal loss claim is for $3,500 
from the Springfield Metallic Casket 
Company. This concern claims that 
considerable of its chemicals, fine 
cloths and silver plated casket handles 
have been ruined by the sulphurous 
fumes arising from the’ fire, and that 
most of its stock has been damaged by 
the smoke and smudge. The owner of 
a $30,000 residence three-quarters of a 
mile away from the fire claims that the 
smoke and dirt from the fire has ruined 
the exterior of his home, and asks that 
the fire insurance companies repaint his 
house. One claim has even been re- 
ceived from an owner of a dwelling lo- 
cated three miles distant from the fire. 
Hundreds of small claims have been 
made against the companies by dwelling 
house owners, and it is these minor 
claims that the companies hesitate 
about paying. 

The courts have, in the past, drawn a 
distinction between hostile and friendly 
fires. In this case the companies claim 
that they are no more liable than they 
would be if property had been damaged 
by smoke from a locomotive or from a 
neighboring chimney. However, such 
fires would be what have been termed 
friendly fires, whereas the Big Four 
coal fire is described as a hostile fire— 
just the sort of thing that the policy- 
holder insures against. Fire insurance 
companies do not insure against 
friendly fires—fires occurring where 
they are supposed to occur or against 
consequential damage from such fires. 


Will Make Investigation 


An investigation is now being con- 
ducted to determine whether or not the 
Big Four Railroad had made every ef- 
fort to extinguish the fire. It is known 
that a coal fire can not usually be put 
out with water and the investigators 
are- endeavoring to discover whether 
the railroad attempted to cut paths 
through the coal piles, and segregate 
the burning sections. If proper meas- 
ures have not been taken by the rail- 
road to extinguish the blaze, the claims 
now being submitted to the companies 
will be referred to the Big Four. 
Companies feel that in any case the Big 
Four will probably be found to be par- 
tially liable, but that the owners whose 
property has been damaged must be re- 
imbursed by someone there appears to 
be no doubt. 





OFFICES ARE PUT TO IT 


LACK OF EXPERIENCED HELP 





Mistakes Are Made Due to Incompe- 
tent Men at the Desks Passing 
on Business 





Local agents are complaining of the 
mistakes that are being made by the 
new and inexperienced help that has 
been employed by the companies to 
assist in the examining departments. 
Since the outbreak of the war the large 
fire offices have felt the drain of the 
enlistment of the young men from 
their offices and in many instances 
have been unable to fill the places va- 
cated with men of the proper caliber. 

As a rule, the positions of the older 
men (the experienced examiner who 
passes on the large lines and sprink- 
lered risks) has been undisturbed. It 
is the lesser examiner or assistant 
who is passing on lines that do not 
involve so much technical experience 
and judgment, that is involved. The 
men who are passing on dwellings, 
churches, schools, brick buildings and 
small stock lines have been replaced by 
new employes. When a loss occurs and 
an attempt at settlement is made, the 
mistakes that have been allowed to 
pass by the underwriting department 
come to light. 


Rubber Stamp Underwriting 


In commenting on the situation re- 
cently, a local agent said that many 
of the new examiners, it’ has been nec- 
essary to employ are using rubber 
stamps instead of their brains. In 
other words they have allowed their 
work to become mechanical and do not 
scrutinize the daily report with the 
care that goes with careful underwrit- 
ing. 

Local agents are finding that busi- 
ness is often incorrectly classified. For 
instance, a stock of goods in a small 
town will be given the classification 
it would have if it were located at a 
cross-roads. 

A case is cited of a loss which oc- 
curred on the household goods of a 
foreigner located at Duluth. The pol- 
icy was for only $200 and a coverage 
of $15 was inserted on horses, cows 
and contents of the barn. On the 
loss report it was stated that the loss 
was caused by an overturned oil lamp. 
Obviously such business is undesir- 
able. A policy for such a small amount, 
written on a foreigner in a city where 
there is a large foreign population, is 
a hazardous undertaking. The pre- 
mium is small and for the amount in- 
volved, the risk hardly worth assum- 
ing. 

Kind of Men Needed 

Local agents feel that it is a mistake 
on the part of companies to advance to 
the position of assistant examiner the 
young man holding another position in 
the office, who is not properly equipped 
to advance to the examining department. 


Usually the young man who has been 
filling a minor position in the office lacks 


the imagination that an examiner should |’ 


have to do full justice to his position. It 
takes time and experience to acquire the 
vision that the competent examiner must 
have to intelligently underwrite business. 

The ideal examiner, of course, is 2 man 
who has personally visited and inspected 
the majority of the risks in the territory 
over which he has supervision. This is 
not often possible with the assistant 
examiners and younger men, but they 
should make an effort to visualize the 
proposition that is presented to them on 
paper. This is not possible for the young 
man who has been doing clerical work in 
some other department of the office, and 
local agents feel that the companies 
should make an effort to obtain older and 
more experienced men to pass on risks. 

It must be said for the general offices 
that they are put to it these days for 
experienced and competent help. Men 
have been advanced before they were pre- 
pared. They have shifted clerks from the 
other departments to the underwriting 
rather than break in absolutely green 
help. It will not be possible during these 
war days to keep offices to the highest 
point of efficiency. The older men are 
oat all the work they can possibly 
andle. 
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American Eagle Firelnsurance Company 


of New York 
HENRY EVANS, President 


Its GROSS ASSETS are................. $2,902,448 
Against which are charged: 
Legal Reserve for Unearned Premiums.......... $318,424 
sis “Losses being Adjusted........ 26,233 
3 eS ‘* All other claims.............. 12,558 
e a *“\=Canatefal Loan... fi.s.2 055s 400,000 
QUOUAR 5. ox Saeestole Siilace wie eae arene ook nlaicre aaa eee 757,215 
Leaving: 
Washi Gamat. eel 7 Secs ew enoaee Cae $1,000,000 
WNCUOURIMU Bs sis ot ood cg cote siaiai mee ears oes 1,145,233 
Making POLICYHOLDERS’ SURPLUS........ $2,145,233 


Gross assets include excess deposit of $15,596 in Virginia. 
FROM STATEMENT AS OF JANUARY 1, 1917. 


Insure in the American Eagle—A Truly American Institution 


Home Office: Pacific Coast Office: 
80 Maiden Lane Insurance Exch. Bldg. 
NEW YORK 


SAN FRANCISCO 











Retail Merchants Association Mutual Fire Insurance Co. 
Incorporated 1911 FARGO, N. D. 
J. T. NELSON, President _W. D. AUSTIN, Secretary 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of; American policy holders and subject to strict 
supervision of State Insurance Department. 





“kGirdles the Globe" 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 

















GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 


The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 


dred agents in Indiana. We want 














one hundred more good agents in || CashCapita, - - = $1,000,000 00 
Indiana. Help us keep as much as Liabilities a Camas a 
fi — Indiana Pa Surplus for Policy Holders, “ 331218 62 
re ; nes 
urance premiums at home Pago 
= Cor. William and Cedar Streets 





ORGANIZED 1854 


The Mechanics 'SURNE of Philadelphia 
JANUARY 1, 1917 


Cash Capital, $250,000 Net Surplus, $404,579.61 
Surplus to Policyholders, $654,579.6| 


EASTERN DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 

D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 

JOHN KAY, VICE-PRES. PHILADELPHIA, 

A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S 'SsuRANCE OF NEWARK 


JANUARY 1, 1917 
Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699, 794.93 


EASTERN DEPARTMENT ESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT : ™ NEAL 


JOHN KAY, VICE-PRES. VICE-PRES. & MGR. 


A. H. HASSINGER, SECRETARY W. T. . ASS’T. MGR. 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 
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TENNESSEE AGENTS 
MEET IN NASHVILLE 


Annual Gathering of Local Agents 
Gives Its Attention to Prob- 
lems of Times 


FURNISH GOOD PROGRAM 


Men From the Fire Commissioners De- 
partment Tell of the Work 
Being Done 


NASHVILLE, TENN,., Dec. 12—The 
annual meeting of Tennessee Under- 
writers Association was delayed in its 
opening session because of inclement 
weather causing several prominent 
speakers to be late. However, it con- 
vened at 10:30 o’clock this morning and 
in the absence of the president, H. B. 
Cowan, fourth vice-president, presided. 
c. A. Folk, president of the Nashville 
association, delivered the address of 
welcome, stating that the insurance 
business would soon be a vacation 
rather than a vocation. He said that 
the keynote of the convention is educa- 
tion and cooperation to educate the 
people towards reducing fires and 
create a spirit of cooperation among 
agents. L. Y. Mason delivered the re- 
sponse to Mr,*Folk’s address. 

Deputy Fire Commissioner Speaks 

The next speaker was S. R. Galibart, 
Jr., deputy fire insurance commissioner 
of Tennessee. He said the prime 
motive of his department is to regulate 
insurance practice and to render serv- 
ice to all. His men are advisors and 
not the task masters of the state. The 
department is growing rapidly, having 
an increase in money received in 1917 
over 1916 of $70,000. 

Next was the report of Secretary 
Oscar A. Smith of Memphis, Tenn. He 
reported that the association had 
bought a Liberty bond. There are 156 
members on the roll. 

The next speaker was the fire preven- 
tion commissioner of Tennessee, E. M. 
Gillenwaters, who gave a very interesting 
talk on how to prevent fires. He said over 
insurance is incentive to fires. Every 
insurance agent should make an inven- 
tory of all goods and a complete inspec- 
tion of all buildings before taking a risk. 
He said 700 inspections had been made by 
regular deputies since he has been in 
Office. Gillenwaters insisted that he should 
have the right to cancel any policy when 
he had proof that the assured had over 


insured or kept unnecessary hazards in- 
centive to fires. 


Lively Discussion 


A lively discussion was engaged in by 
many of those present including Manager 
Quakenbash, of Tennessee Inspection Bu- 
reau, Mason of Memphis, Commissioners 
Gillenwaters and Arrington, Se ange the 
question of agents and inspectors of the 
Tennessee Inspection Bureau reporting to 
the fire prevention department any risks 
that might have their rate decreased by 
removing and correcting objectionable 
buildings. Despite the weather 
which impeded train facilities, there was 
an unusually large attendance of out-of- 
town agents from all over the state. The 
banquet scheduled to be held ‘at Hotel 
Hermitage this evening was postponded 
until tomorrow. 


Meeting Is Postponed 


The organization meeting of the execu- 
tive committee of the Fire Underwriters 
Association of Kentucky, which was to 
have been held on Tuesday, Dec. 11, was 
Bostponed on account of inclement 


weather. The meeting likely will be held 
on January 8, 


C. F. Goodnow has purchased the agency 
of L. M. Barrie at Hutchinson, Minn. 








QU KEN 


STATEMENT JANUARY 1, 1917 


Actual Market 








Value 
ASSETS... LIABILITIES 
Gov’m’nt and State B’ds and Stocks $ 928,032.50 Unearned Premium 
Bonds and Stocks of Municipalities... 2,179,621.99 
INS. C0. OF AMERICA For he) 8s gamma 5,901.33 | Reserve.......000+. $4,960,301.86 
NEW YORK Guaranteed Stocks of Railroads... .. 1,913,787.00 | Losses in Course of 
Preferred Stocks of Raiiroads....... 25,655.00 Adjustment......... 803,365.81 
Miscellaneous Securities............ M5.A0200 | o cninioms and othne 
**One of the Giants’® $10,296,599.82 | Liabilities..........  210,030,73 
W. Loans on Bonds and Mtg.$ _ 63,000.00 Capital Stock.........  1,000,000.00 
estern Department Cash in Bank &on Hand. 641,273.58 —— 
CHIC aT Course = Coll. 1,004,335.50 6.973,698.40 
cc. terest e x x 
AGO poo oll 144,639.07 aaa oa. 
_ 144,639.07 ' . 
P. D. McGREGOR, - Manager 1,853,248.15 | Nei Spent Beyond Capital and $5,176,149.57 
A.R.MONROE, ~- _ Assistant Manager | TOTAL ADMITTED ASSETS. ... .$12,149,847.97 | Net Surplus to Policy Holders....... 6.176,149.57 

















Changes in the Field 











J. O. Gable 


Jesse O. Gable, of Detroit, special 
agent of the Aachen & Munich Fire, 
has been appointed manager of the Fi- 
delity Mutual Life for southern Michi- 
gan. He succeeds the late Jacob G. 
Brown. Mr. Gable has been in insur- 
ance work for a number of years trav- 
eling in the field. 





M. J. Lafon 
_M. J. Lafon has been appointed spe- 
cial agent of the American Central in 
Kentucky and Tennessee. For four 


years he has been special agent of the 
Glens Falls. 





D. E. Gallagher 


D. E. Gallagher, Kansas state agent 
for the North British & Mercantile, has 
resigned to enter the government serv- 
ice. Mr. Galligher has held this posi- 
tion only six months, succeeding Edwin 
C. Fox, who became assistant general 
agent for the company in New York. 
The state agent to succeed Mr. Galla- 
gher has not been- announced. 





Walter B. Dudley 


Walter Dudley, special agent in Ne- 
braska for the Hartford, has resigned 
to enter the United States aviation 
corps at Ft. Omaha. 





C. H. Symonds 


Charles H. Symonds, for the past 
twenty years associated with the Far- 
rington agency at Peabody, Mass., has 
been appointed special agent of the 
Newark Fire for New England and will 
begin his duties Jan. 1. The firm of 
Fields & Cowles has recently been ap- 
pointed managers for the Newark Fire 
for this territory. 


H. C. Bingham 
H. C. Bingham, special agent for the 
Atlas, with headquarters in Cincinnati 
will take a position Jan. 1, with the Cin- 
cinnati branch of the Ohio Inspection 
Bureau. 








W. L. Jones, Jr. 


W. L. Jones, Jr., special agent in 
Ohio of the Milwaukee Mechanic, 
leaves Dec. 15 for Urbana, IIl., where 
he will be enrolled in the Aviation 
Corps. Mr. Jones is the son of Presi- 
dent W. L. Jones of the company. 


Fred H. Reed 


Fred H. Reed has been appointed spe- 
cial agent of the Marquette National in 











The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
-...... Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


Indiana, southern Illinois and Missouri, 
with headquarters at the home office. 
He formerly traveled in several south- 
ern states for the general agency of W. 
L. Timmerman of Memphis, Tenn. 





John S. Little 


John S. Little has been appointed spe- 
cial agent of the Hartford for Nebraska 
with headquarters at Omaha. He was 
formerly state agent of the Commer- 
cial Union in Nebraska, but for the past 
few years had been an examiner at the 
home office of the American Eagle. He 
has had a valuable experience in fire 
insurance, and has made a good record. 
W. B. Dudley, at present special agent 
of the Hartford in Nebraska, is plan- 
ning entering some branch of military 
service. 





Eliel & Loeb and H. C. Upham 


Eliel & Loeb Company, Illinois gen- 
eral agents of the Allemannia, Pitts- 
burgh Underwriters, Humboldt, Teu- 
tonia and Ben Franklin Underwriters 
have had Indiana added to their field 
for these companies, with the exception 





of the Allemannia. H. C. Upham, for- 
merly state agent of the Security and 
Reliance in Indiana, has been appointed 
manager for Eliel & Loeb Company, 
and will have charge of field work in 
the two states with headquarters at In- 
dianapolis. For the sake of economy, 
and to avoid delay the daily reports 
from the agents in these two states will 
be sent direct to the home offices of the 
companies. Eliel & Loeb Company 
have made a good record for the Pitts- 
burgh companies in Illinois, and the en- 
largement of their field and the appoint- 
ment of Mr. Upham, place them in a 
position to render a larger service. 


Mrs. Brown Goes to Chicago 


Mrs. Harriet T. Brown, for the past 
several years manager of the local agency 
of Samuel S. Sargent, at Columbus, Ohio, 
has been appointed assistant secretary of 
the Fire Insurance Club of Chicago, ef- 
fective Jan. 1. 


Bad Fire at Mullins, W. Va. 


WHEELING, W. VA., Dev. 12.—Reports 
here today indicate that Mullins, W. Va., 
is burning up. Losses will be heavy. 
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As an asset to any agency, by every test that counts, the 
NATIONAL UNION is unquestionably a company whose repre- 
sentation good agents should seek. Extending always a full 
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GENERAL COVER SCHEME 


CONTRACTS ARE EXPLAINED 





Been Considerable Misunderstanding as 
to the Application of Such Policies 
With Floater Forms 





Recently there has been some uncer- 
tainty and misunderstanding as to the 
application of general cover contracts 
in connection with floating insurance. 
The floating liability in question ap- 
plies to street or steam railway property 
written under general schedules, grain 
written under elevator and warehouse 


schedules, vegetable farm produce, 
merchandise in transit, cotton, retail 
lumber yards, automobiles, or such ar- 
ticles of merchandise as may be sold 
or delivered under contract of sale, or 
on rental or on trial, and for the indus- 
trial use of the consumer and excluding 
such merchandise as may be placed on 


sale. 
Explanation Is Given 


Owing to a misinterpretation of the 
rule, in some quarters, Secretary Hatch 
of the Western Union, has prepared a 
full explanation and asks that members 
writing such contracts see that they are 
brought into uniformity with the rule in 
all respects. 

In the first place, it is outlined, a gen- 
eral cover contract is not a policy, prop- 
erly speaking, but a written understand- 
ing or agreement on the part of the com- 
pany to issue specific policies of insurance 
as required to protect the assured for 
stated amounts and at stated locations, as 
required to be particularly and periodic- 
ally reported, with provision, also, for 
covering ad interim, between reporting 
dates, changes in values at such locations 
or values at new locations, all to be ac- 
counted for in the next report. 


Separate Policies Are Issued 


Under such agreement separate policies 
are issued at each location, in accordance 
with the requirements of law and of legal 
regulations, for amounts equaling the lia- 
bility shown at each of the locations, re- 
spectively, as reported by .the assured’s 
statements. These policies are increased 
or decreased monthly by endorsement to 
follow the changes shown in the monthly 
reports, or by issue of new policies for an 
annual term. These separate policies are 
to be issued for one year and they and all 
endorsements are required to be written at 
the established rate and under the rules 
legally applying. 

This rule does not permit the naming or 
acceptance of an average rate, nor does it 
permit settlement on the basis of average 
values, nor are the settlements to be de- 
ferred. On the contrary, a policy shall be 
issued at the published rate for each loca- 
tion, independent of all other policies and 
locations, each being a separate and inde- 
pendent transaction and in all respects 
subject to local rates and rules, all poli- 
cies to be issued for one year. 


Changes in Policy 


When the amount of a policy is in- 
creased by endorsement it shall be for the 
remaining term of the policy and the ad- 
ditional premium may be charged on the 
prorata basis, unless there is a local rule 
providing to the contrary. When the 
amount of a policy is reduced by endorse- 
ment or cancellation, the return premium 
on the amount cancelled shall be computed 
on the short rate basis. Policies may be 
transferred from one location to another 
when the property has been removed, sub- 
ject to the rate in new location. 

Finally, the general cover contract pro- 
vides that full insurance shall be a condi- 
tion of the contract, and the full coinsur- 
ance clause is to be made a part of each 
policy issued thereunder. 





Niagara’s Savings Society 


NEW YORK, Dec. 12.—Employees at the 
home office of the Niagara have organ- 
ized a savings and loan fund to begin 
operations next Saturday. em- 
yen at least two-thirds have joined. 

he plan is to escape from loan sharks, 
to encourage thrift and acquaintance 
among members. Shares may be sub- 
scribed to on each pay day, that is, twice 
a month, for the cae of a_ savings 
and borrowing fund. At the end of the 
year all monies so subscribed will be re- 
turned plus interest and accumulations 
from fines. The officers are: J. C. Rich- 
ters, president; M. J. Martin, vice-presi- 
dent; Marion Farrand, secretary, and W. 
Ww. Richey, treasurer. ‘There is also an 
executive committee composed of the of- 
ficers and three other members. Head 
officials of the Niagara approve the 


WATCH HAZARD IN CORN 


oe 


ELEVATOR LOSSES EXPECTED 





If Farmers Attempt to Put Soft Crop 
Through in Cold Weather, Fires 
Will Occur 





Underwriters are anticipating con- 
siderable trouble in elevators that 
handle corn this year. A large part of 
the crop throughout the corn belt as 
far south as Memphis is soft and heats 
when it is husked and stored. Even 
in the cribs it heats badly, but those 
who have made a close study of the 
farm business say that the hazard under 
such conditions is not great. The 
chance of loss to the farmer, however, 
is considerable and the chief danger is 
the moral hazard that might possibly 
be created. 

When the corn is shelled, however, 
it heats very rapidly, and it is often 
impossible to put one’s hand into a pile 
of shelled corn that has begun to heat. 

While many elevator men recognize 
the danger, there will no doubt be quite 
a few who will keep their insurance by 
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rushing the corn through without suf- 
fering loss. 

All sorts of methods for saving the 
soft corn are being attempted by the 
farmers. One of the most satisfactory 
is the salting of it in the cribs. The 
salt extracts the moisture from the in- 
terior of the kernel and a crib full of 
salted ears will look as if water had 
been poured over it. Wind and dry 
weather will of course evaporate this 
moisture. 

Unless the corn is salted or piled in 
very small piles it will probably spoil 
before spring, and it appears that as 





soon as the heavy cold snap comes, 





many farmers will attempt to run their 
corn through the elevators and have it 
shipped, letting the buyer take the 
chance of loss through spoilage. 





Entering for Marine Business 

The Spanish-American of Havana, Cuba, 
was recently admitted to this country to 
transact marine business. J. J. McGivney, 
secretary of the Automobile of Hartford, 
in charge of its marine department lo- 
cated in New York City, will handle the 
Spanish-American business through his 
New York office. 

Cuthbert Hawkes, assistant manager of 
the Queensland of Sydney, New South 
Wales, is in the United States looking 
over the marine situation with a view or 
entering his company for that business, 
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movement aad are much interested in its 
.developments. 


The North America was born with the Republic—in the same room in Independence Hall 
in which the Declaration of Independence proclaimed the new Nation. 


And inspired by the ideals of the founders it has occupied a conspicuous position on the 
firing line of the Nation’s business ever since. 


NORTH AMERICA 


PHILADELPHIA 


Assets over $23,000,000 
Surplus to Policyholders $11,000,000 
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Service Under Every President 


is a mighty testimonial. It means service to country and business through all the bitter 
wars, through all the financial disasters and internal disruptions that have shaken the Nation 


Through the dark periods of America’s history, the North America continued to offer 
manufacturers, shippers, vessel owners and property owners generally the degree of pro- 
tection against loss guaranteed by its founders in those doubtful days following the 


And today, the North America, strengthened financially and in experience by its 125 years 
of National service, is standing behind the Government stronger than ever—insuring its 
ships and its cargoes as well as those of its Allies against the perils of the wartime seas; 


insuring its citizens against property loss and its manufacturers against the hazards 
of production and transportation. 
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RESERVE REQUIRMENTS 


NEW RECIPROCAL STANDARDS 





Commissioners Recommend Legislation 
Calling for Maintenance of 
Greater Funds 





NEW YORK, Dec. 7—Reinsurance 
reserves and minimum amounts of as- 
sets were proposed for reciprocal or in- 
terinsurance exchanges by the subcom- 
mittee of the National Convention of 
Insurance Commissioners at its meet- 
ing here this week, and that body 
adopted the report in toto, as follows: 

Your committee, appointed for the pur- 
pose of examining the laws of the various 
states pertaining to the exchange of re- 
ciprocal or interinsured contracts with 
a view to making recommendations or 
changes in the commissioners bill, sub- 
mits the following report. 

Your committee does not deem it ad- 
visable at this time to recommend legis- 
lation in the form of a new bill, but sug- 
gests certain amendments to the com- 
missioners bill which will strengthen that 
measure. 

We recommend that the commissioners 
bill in the form adopted be amended as 
follows: 

First, so that subscribers exchanging 
fire insurance contracts in the name of 
an exchahge have assets on hand at all 
times available for the payment of losses, 
a sum of not less than $50,000. 

Second, that the various forms of lia- 
bility and workmen’s compensation insur- 
ance exchanges have assets on hand at all 
times available for the payment of losses 
the sum of $100,000. 

Third, the attorney in fact in the name 
of the exchange shall have on hand at all 
times assets in cash or securities author- 
ized by the laws of the state, in which 
the principal office of the exchange is 
located, for the investment of funds of 
insurance companies doing the same kind 
of business, an amount equal to 100 per- 
cent of the net unearned premium or de- 
posit collected and credited to the account 
of the subscribers, or 50 percent of the 
net annual advance premium or deposit 
collected and credited to the account of 
subscribers on policies having one year or 
less to run and pro rata on those for a 
longer period. In addition to the fore- 
going sum there shall be on hand at all 
times in cash or such securities, assets 
equal to all liabilities on account of out- 
standing losses and other accrued obliga- 
tions of such exchange. 

Fourth, the attorney in fact may pur- 
chase reinsurance upon the risk of any 
subscriber at the exchange. No attorney 
in fact shall, however, grant reinsurance 
upon any risk or risks insured by any 
other insurance carrier. Any exchange 
may, however, consolidate with or rein- 
sure its entire business in another ex- 
change upon the approval of the insur- 
ance commissioners of the states wherein 
the exchanges are located. 

Fifth, all claims for money advanced 
by the attorney in fact or subscribers shall 
be deferred to all claims or other obliga- 
tions arising under the policies and all 
other obligations imposed by this law. 

The following clause is substituted for 
the last clause of the commissioners bill. 

‘Except as herein provided, no law re- 
lating to fire insurance shall apply to 
reciprocal or interinsurance contracts or 
the execution thereof, unless they are 
therein specifically mentioned.” 


Eastern Notes 


The Davis B. Keniston Insurance 
Agency of Plymouth, N. H., has been sold 
to the Ayer Insurance Agency, Inc. 

The Marquette National has entered 
Massachusetts and will be represented at 
Boston by W. E. Davenport & Son. 


Alfred H. Murphy has been appointed 
agency superintendent of the London & 
Lancashire and Orient at their head offices. 

e has been with the companies in the 
Connecticut field. L. H. Humphrey, spe- 
= agent in North and South Carolina, 
as been appointed agency superintendent 
at the home office. 


Herbert Windeler of Patterson, Wylde 
th Windeler, Boston, Mass., is receiving 
€ sympathy of his associates because 
of the announcement of the death of his 
on Herbert, a lieutenant in the British 
edier Guards, who was killed in action 
ov. 28. Lieutenant Windeler was edu- 
cated in England at Marlborough in the 
school his father attended. 


Tennessee Notes 


Objection has been made to the form 
Pl policy issued to the Southern Moline 
b oy , Company and covering stock in brick 
iy ding, 503 East Jackson avenue, Knox- 
ville, Tenn. The form is a blanket one 
= includes, contrary to rule, storage, 
Tayage, freight, warehouse charges, 
parchouse and office furniture and fix- 
ures, supplies and equipment. 
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Local Agents can profit by the service of the Company’s “Improved Risks Department”. Here can be 
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Head Office: 

100 William St., New York 
Western Department: 

Insurance Exchange, Chicago 
Marine and Automobile Dept.: 

3 So. William St., New York 
Pacific Department : 

343 Sansome St., San Francisco 











ELEVEN MONTHS’ LOSSES 


BIG INCREASE FOR THE YEAR 





Records Show That 1917 Will Be a Hot 
One for the Fire Insurance 
Companies 





The losses by fire in the United 
States and Canada, according to the 
Journal of Commerce, during Novem- 
ber reached $20,198,025, as compared 
with $19,898,450 in November last year 
and $21,204,850 for 1915. The fire losses 
for the eleven months of 1917 aggre- 
gate $241,200,340, or over $30,000,000 
more than for the same months last 
year. The fires during November this 
year were widely scattered, but, as in 
the previous month, plants occupied 
with war contracts contributed largely 
to the total. The following table gives 
a comparison ‘of the losses by months 
for the first eleven months of this year 
with those of 1916 and 1915: 


1915 1916 1917 
Jan, ..$ 20,060,600 $ 21,423,350 $ 36,431,770 
b. .. 18,081,250 2 


Fe 081, ,770,770 9,587,6 

Mar... 18,786,400 38,680,250 17,523,000 
Apr. .. 18,180,350 12,681,050 18,597,223 
May .. 11,388,450 15,973,5 24,968,800 
June 10,893,950 12,347,500 15,513,270 
July 9,006,800 23,013,800 16,143,050 
Aug. 10,067,100 10,745,000 21,751,100 
Sept 14,823,500 12,244,625 ,101,990 
Oct. 14,465,850 17,701,375 26,384,450 
Nov 21,204,850 19,898,450 20,198,025 





Total. .$161,959,100 $209,379,670 $241,200,340 
It is apparent fire underwriters will 
have a bad year. Not only have there 
been expensive fires in munitions, food- 
stuffs and other risks, having a war haz- 
ard, but large fires in many other classes 
of hazard have occurred in 1917. In addi- 
tion their investments show a_ serious 
shrinkage in value, and this shrinkage 
must come out of the surpluses already 
reduced by the necessity of increasing 
the reserves on account of increased busi- 
ness. 


Keep Buildings Locked 


Cc. A. McCotter, secretary of the Grain 
Dealers National Mutual of Indianapolis, 
is urging elevator owners to lock their 
properties when they leave them even for 
brief periods during the day. He says in- 
cendiaries can work effectively only when 
they can get inside premises, and locks 
will reduce incendiary losses. 


Ohio Farmers Meeting 


The annual meeting of the agents of 
the Ohio Farmers is to be held at the 
home office at LeRoy, Ohio, Jan. 8-9. 
Western Manager Charles LeRoy Hecox, 
of Chicago, will take his men in a spe- 
poy! car, leaving Chicago on the evening 
of Jan. 7. 





TERMS OF CONTRACT - 
MUST BE FOLLOWED 


(CONTINUED FROM PAGE 1) 


blocking reinsurance en bloc. It is 
stated that the United States managers 
feel that their power of attorney is not 
sufficient to enable them to get rid of 
the companies business by reinsurance. 
Undoubtedly they were hoping that the 
government might issue a specific order 
directing them to reinsure, this, there- 
fore, superseding all power of attorney. 
The United States trustees, it is said, 
have taken legal advice and do not de- 
sire to involve themselves by handing 
over the reserve for reinsurance pur- 
poses, thereby exposing them to pos- 
sible recovery and damage suits after 
the war is over. 


Must Be Ratified at Washington 
The War Risk Bureau, however, noti- 





b The American National Fire of Colum- 


us has been licensed in Iowa. 


them reinsure their business, the deal 
must first be ratified by the Secretary 
of Treasury and that no bargain must 
be sealed without his approval. This 
will enable him to know just where the 
business is going. The various alien 
companies are now reporting their trans- 
actions to the Ware Risk Bureau the same 
as they have been to the state insuranc de- 
partmnts, which have been directing their 
operations. They continue to report to the 
states, but in addition, of course, un- 
der the government license they must 
report to the War Risk Bureau here. 
German companies were not per- 
mitted to write new insurance after 
Dec. 8. The four direct writing Ger- 
man companies have less than 1 per- 
cent of the insurance in force in the 
United States, so that their retirement 
will not cause much disturbance. 
Enemy reinsurance companies, how- 
ever, had a much larger proportion of 
the total business having written 37.7 
percent of all the reinsurance premiums 
in the United States in 1916. All Ger- 
man reinsurance contracts have now 
been canceled. 


NO ACTION YET TAKEN 
NEW YORK, Dec. 12—No. action 
has been taken as yet by any of United 
States branches of German companies 
on the Treasury order to liquidate. 
Numerous uncertainties attach to con- 
ditions of liquidating licenses, and rul- 
ings have had to be asked for in order 
that managers may know exactly what 
they can do. Other demands upon 


Washington authorities are now so 
great as to render delay unavoidable. 
Should the trustees refuse to surrender 
trust funds for reinsurance purposes the 
government may have to step in and 
order it. No time limit is set on liqui- 
dation. At best it will be a long and 
tedious process. If reinsurance were 
decided upon it would take three or 
four months to prepare schedules; can- 
cellation would take longer, and if busi- 
ness allowed to run off still more time 
be required. 


Policies Are Good 


The managers desire to impress upon 
the public that outstanding policies Ger- 
man companies are perfectly good and 
that the government allows endorsements 
of all character excepting extension of 
time on policies in force. They hold that 
pro rata cancellation militates against the 
best interest of the insured, and say all 
should stand by the provisions of the 
policies. Agents are loyal almost to a 
man, though some of the younger spe- 
cials are a little nervous. It is wrong to 
think that agencies are at all shot up, 
the managers declare. In isolated in- 
stances agents have encouraged pro rata 
eancellation in order to make deals with 
other companies. There is but little drive 
after the business of German companies 
by competitors. Indeed, in one instance, 
agents of a competing company were ex- 
plicitly instructed not to go after this 
business at all. Staffs of German com- 
panies in headquarters and field are of 
high grade, and no difficulty is anticipated 
in their securing other positions when the 
time comes. 





_Ed N. Caldwell of Glasgow, Ky., a well- 
known insurance man, has four sons in 
military service. The fourth, Alanson 
Caldwell, has just reported to the aviation 





school at Dayton, Ohio. 
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do the big things. 





Made in four sizes—1314x23, 12x19, 9x14 and 71x12 


The National is the natural first choice Calendar of the busy men who 
It is the constant office companion to men who have 
the final say in matters involving larger transactions and greater totals 
than is disbursed in all the departments of many State Governments. 

It is here that it keeps in daily touch with the young men growing up 
in big business—the men you must deal with in the years to come. 
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The ex-presidents of the Chicago 334 Pine St., rancisco 
sat Sarat Saito ae Fire Insurance Company ek pmo 
mittee. uswell, the present head ESTABLISHED 1850 NKLER 
of the board, states ‘that he will not Ton EXPT 1ON — 


stand for reelection. The ex-presidents 
are L. O. Kohtz, Charles Nelson Bishop 
and C. S. Pellet. One of the men be- 
ing prominently mentioned for the pres- 
idency is O. E. Aleshire. The annual 
meeting comes in January. 
s 
INSURANCE on CORN 


Farm companies are still receiving 
many applications for specific insurance 
on corn stored in cribs or barns and 
most of them are having the agents per- 
sonally inspect it to find its quality. In 
case of a large policy the field men are 
required to make an inspection. There 
is much spoiled corn in the northern 
belt of states, although the cold weather 
is helping the crop out. The govern- 
ment has suggested that farmers allow 
corn to remain in the shocks as far as 
possible. The companies last week had 
an opportunity to see the high value of 
corn on big farms. One farmer in Sac 
county, Iowa, applied for $250,000 spe- 


cific insurance on corn. 
* oa 


USE AND ovcurancr 


The attention of companies has been 
called to the use and occupancy rule 
which provides that rates for use and 
occupancy insurance, except when 
otherwise and specifically promulgated, 
shall be the regular coinsurance rates 
for the building and (or) contents, as 
the case may be. The question having 
raised as to whether the warranties up- 
on which the fire estimate is predicted 
shall also apply in inviting use and oc- 
cupancy insurance, it is held that in the 
absence of a specifically promulgated 
use and occupancy rate, where the pub- 
lished fire estimate is used, the warran- 
ties upon which such fire estimate is 
based must apply also to the use and 
occupancy insurance. ‘ 


COOK COUNTY FIELD CLUB 


J. Lewis Cassell, for the past two 
years secretary, was elected president 
of the Cook County Field Club at its 
annual meeting last Monday. E. 
Stucke, of McCabe & Hengle, was re- 
elected vice-president, and Harold Hil- 
ton, of Critchell, Miller, Whitney & Bar- 
bour, was named secretary-treasurer. 
New directors elected were J. B. White, 
Earl Vickery and Mavon. A 
spirit of friendly rivalry was displayed 
at the election and the contests for all 
offices were close. 

In the annual address of the retiring 
president, J. B. White reviewed the 
work of the year, and pointed out that, 
although the activities of the club had 
been somewhat interfered with by war 
work demands, considerable progress 
has been made. 

Donald M. Wood, of Childs, Young 
& Wood, explained the activities of the 
Insurance Reserves, which are drilling 
each Wednesday evening in the ro- 
tunda of the Insurance Exchange, and 
asked for the support of the Cook 
County Field Club in this movement. 
A few minor changes were made in the 
by-laws, and Harry C. Lyman of 
Naghten & Co. and H. C. Knowles of 
the North British were elected to mem- 
bership. 

It was decided that the monthly 
luncheon and business meeting will 
hereafter be combined, and will be held 
at the Grand Pacific hotel. This move 
is made in order to cut down on the 
amount of time consumed in holding 
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* 
LACE OF CAPACITY 


Lack of writing capacity seems ap- 
parent at present, in connection with 
large sprinklered plants. On the heels 
of the Goodhue Tire & Rubber Com- 
pany, Akron, Ohio, when the Western 
Factory Insurance Association was 
caught napping ‘and unable to deliver 
$25,000,000 indemnity, comes a call for 
$22,000,000 insurance on the properties 
of the Willys-Overland Company at 
Toledo and Elyria, Ohio. The Western 
Factory Association, after taking its 
capacity, left a considerable amount to 
be placed and Johnson & Higgins 
jumped into the game and combed the 
market for what could be picked up, 
but, at last accounts, there was still a 
shortage. Some of the companies, 
members of the factory association, 
took as high as $500,000 and that the 
business is gilt-edged is evidenced by 
the low rate, .175 for three years, which 
is on the basis of .07 annual. 

= + * 
DEMAND FOR INSURANCE 


Companies writing explosion insur- 
ance say that there has been noticeable 
revival of interest within the last two 
weeks or so. The Halifax, N. S., catas- 
trophe is probably one of the greatest 
causes of increased application for this 
class of indemnity. In the east, espe- 
cially along the seaports, where muni- 
tions are stored in warehouses, or on 
docks or are being loaded on boats, 
there have been large amounts of ex- 
plosion insurance written. The dire ef- 
fect of the explosion of munitions was 
seen in this accident and no doubt many 
property owners felt that it is desirable 
to be indemnified. 

In addition to explosion against 
property loss, there have been many 
cases written of use and occupancy ex- 
plosion. There is a feeling of unrest 
in many localities and a fear that enemy 
sympathizers may resort to dynamite. 
The I. W. W. agitators in some sections 
and the labor strikes in others all have 
accentuated the explosion danger. 

* * * 
DINNER TO TOLES 


Oscar G. Toles, who resigned as chief 
accountant in the western department 
of the Royal, to become accountant for 
the American Central of St. Louis, was 
given a farewell dinner this week by 
Chicago insurance accounts. Graham 
Rudd of the Lumbermen’s & Manufac- 
turers Association presided, and Mr. 
Toles was presented with a handsome 
testimonial. C. T. Crawford, who has 
been Mr. Toles assistant will succeed 
him as chief accountant at the Royal. 

xk *k * 
TO ATTRACT INSURANCE TENANTS 


The 10-story building at 205 W. Jack- 
son boulevard, Chicago, directly across 
Fifth avenue from the Insurance Ex- 
change, will be remodeled as a 14-story 
office building. It is believed that at 
least two of the big fire companies 
maintaining western departments in 
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events before they occur. 


qThe a sells this talent to companies, agents 


brokers and the business public, herewith tendering counsel to all State Insurance Officiais, Legislatuve and 


Municipal Committees and all those who formulate insurance laws 


designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 
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C. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor 
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Statement January 1, 1917 


Liabilities (Except Capital) 


- - $1,000,000.00 
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- - 1,039,977.81 
- - 1,708,854.38 
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the city will take space in the struct- 
ure, as they have been desirous of get- 
ting into the centralized insurance dis- 
trict. The plans for building an addi- 
tion on the Insurance Exchange, mak- 
ing it occupy the full block bounded 
by Jackson boulevard, Sherman and 
W. Van Buren streets and Fifth ave- 
nue, have been ‘deferred until after 


eace. 
P * * * 


SERVICE FLAG IS UNFURLED 


A large service flag containing 300 
stars was hung in the lobby of the In- 
surance Exchange this week by the 
Chicago Board of Underwriters. Each 
star in the flag designates a man from 
the Insurance Exchange building in the 
service, or a Class 1 agent who has en- 


listed. 
* * x 


SPECIAL COMMITTEE MEETS 
The special committee in central 
western territory that is working out a 
plan for the 10 percent extra charge to 
apply to all classes of fire insurance, 
owing to the increased cost of opera- 
tion and government tax is meeting fre- 





quently in Chicago making a survey of 


the situation in Western Union terri- 
tory. Statistics are being assembled 
showing the effect of the increased ex- 
pense on fire insurance. Arguments 
will be formulated to be presented to 
the different authorities showing why 
the fire companies find it necessary to 
add the extra charge. This 10 percent 
charge is regarded as temporary and 
will only last until normal conditions 
prevail, 
cd s s 

Bodney Davis of Chicago, general agent 
of the Camden Fire in the West, has been 
on sick leave for a number of weeks. 
He is at his home, but it will be some 
time before he can be on the firing line. 


The German American western depart- 
ment has taken large space on the four- 
teenth floor of the Fort Dearborn Bank 
building, Chicago, now having its entire 
accounting department on that floor. 

* * = 

Manager H. W. Letton, of the Prussian 
National, who has been east for some 
weeks, returned to his office Monday, but 
left Tuesday morning again for New York 
and Washington. 

* Sd s 

H. W. Murray of Chicago, western gen- 
eral agent of the Aachen & Munich, was 
gules to the head office in New York this 
week. 





APPRAISAL SERVICE DEPARTMENT 


Conducted by Clifford B. Ross 
Assistant Manager, The Lloyd-Thomas Company, Public Appraisers 








FORM FOR REPORT 


Use this form as guide for build- 
ing description where an appraisal 


There is no charge for this service. 
Specify: 

, SARS -..No. Stories........ 

Height—Basement floor to top of 


roof. 

Construction—Brick, frame, concrete 
—Give thickness of walls, kind of 
roof, posts, floors. 


Type -— Office, warehouse, factory, 
store. ‘ 
Describe—Partitions, interior trim, 


expensive front, plumbing, ele- 

vators, electric lights, sprinkler 

system, steam heat, boilers, etc. 
OQCCHPOAMOF ho cccc sc cccesiestcieciiccioe 
Age...... Cost......Present Condi- 


Note.—Sanborn map gives most of 
this data. 











ONSIDERATION of price in- 

creases in the average foundry 

reveals the fact that machinery 
and equipment have advanced at only 
slightly greater rates than the buildings. 
Taking a number of cases, including 
both large and small foundries, the in- 
creases in value over 1914 are about as 
follows: 








* * * 
Foundry Buildings 
1914 7 Rate 
Plant No. 1 $ 48,000 to $ 59,000 18.6% 
7 = 83,000 “ 103,0 19.4% 
“No. 3 13,000 “ 6,0 25.0% 
“No. 4 254,000 “ 320,000 20.0% 
“ No. 5 23,000 “ 8,0 18.0% 
: $421,000 $526,000 
20% arene. oe . 
oun quipmen’ 
1914 1917 Rate 
Plant No. 1 $ 38,000 to $ 54,000 20.0% 
i o 2 111,000 “ 140,000 25.2% 
“ No. 3 16,000 “ 22,000 27.2% 
ri No. 4 253,000 “ 325,000 22.1% 
No. 5 18,400 “ 23,000 21.8% 
$436,400 $564,000 


22.7% average. 

If the above plants are typical of the 
foundry business, and they seem to be, 
the increase in cost to replace buildings 
averages 20 percent and of equipment 
22.7 percent. In other words, if a foun- 
dry man, whose plant was built before 
the war, desired to ascertain the cost 
to replace his buildings and equipment 
today, he would add 20 percent to build- 
ings and 22.7 percent to equipment ex- 
Clusive of stocks, and the result would 
Sive cost to replace in 1917. 


Depreciation figures on these same 
plants show that the average on build- 
ing 1s 25.9 percent and on equipment 
22.5 percent. This is interesting because 
im many industries depreciation has 
been more than offset by increased cost. 

ere, however, we have 20 precent in- 
Crease and 25.9 percent depreciation on 





buildings and 22.7 percent increase with 
22.5 percent depreciation on equipment. 

A classification summary of plant No. 
1 shows that two items, construction 
and machinery, equal 75 percent of the 
total values. Machinery alone is nearly 
one-half of the equipment values and 
construction is almost one-half the 
grand total. These figures would vary 
if the foundry had much of a machine 
shop. 

Following is a compilation of the dif- 
ferent classes of foundry property and 
the value of each. 
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* * * 
Building 

Construction 2.6 ccsccicicccsccss . $54,756 
Blevator ......... Ren Ke Rekha éeaeieacd 1,454 
Heating System .......... -. 1,725 
Electric Lights .......... eoeee 1,004 
Gee LAGHES 2 es cccscciccvcsccess ee 23 

Total Bldg. Account.......... $59,170 

Equipment 

Power Plant <..ccsccsccusvcss «-+$ 6,326 
MME ce cawins cetera cee tees eenened 677 
WEEIEOEE dceceecvectcasectacees ++ 25,410 
Extra Machinery .....ccccccccces 515 
Pipe and Fittings ......... tc dtaes 800 
Dust Collector System......... aaa 800 
Benches and Racks........... éeoee eee 
Office F. and F 
Ec cxcceewes oe 
PRCCERNS cccccece 
WED «cee cnccune 
Factory F. and F. : 
Fire Extinguishers ...... écecugeus 

Total Equip. Account......... $53,870 
Crem: DOA ois kc ee cessqeesceesse $113,040 

* * 


It is interesting to note in the above 
compilation that the cost of all the fire 
fighting apparatus to protect $113,040.00 
worth of values is $31. Perhaps, like at 
a certain plant in Iowa, a fire engine house 
next door was supposed to be sufficient 
fire protection. On the night this plant 
burned, the apparatus was in another part 
of the town. 

This occurrence seems to prove two 
things, namely: that even a fire engine 
cannot be in more than one place at one 
time and that there is no such thing as 
“sufficient fire protection.” 

Think of spending a lifetime amassing 
over one hundred thousand dollars worth 
of property. Think, also, of the hazards 
of occupancy in a foundry and imagine 
spending only $31 for fire protection— 
3 Pyrenes and 3 hooks to hang them on— 
total investment $31. This is a testi- 
monial to Pyrene, at any rate. 

In conclusion, let me suggest that this 
data on jobbing foundries be placed before 
any customers you may have in this line. 


The increases may disclose things to him. 


that would save unnecessary loss should 
fire occur. 





Fire Insurance Club Dance 


The annual dance of the Fire Insurance 
Club of Chicago held in the rotunda of 
the Insurance Exchange Tuesday night 
was a _ success from every standpoint. 
Over 450 attended. Music was furnished 
by the ten-piece orchestra composed of 
club members. No more meetings of the 
club will be held until the second Tuesday 
in January. 

The Southern Surety is being exam- 





HITTING ON ALL SIX 


OHIO MACHINERY. RUNS WELL 








Some Hair Splitting Is Done by Green 
Employes, but General Situa- 
tion Is Satisfactory 





In connection with the new antidis- 
crimination law in Ohio, one particu- 
lar advantage in the plan of compliance 
is noted, viz.: the audit bureau, when 
having occasion to criticise a_ rate, 
makes out a green slip showing the 
correct rate, and a duplicate of this 
data upon a yellow slip; the green slip 
is attached to the daily report and for- 
warded to the company, while the yel- 
low slip is sent to agent with request to 
secure the advance in rate. Assuming 
that the audit bureau keeps a suspense 
file and follows up its yellow criticism 
to agent, it will be seen that the com- 
pany is relieved of much of the work. 
The fact that many of these yellow slips 
are being received from the bureaus, 
showing that the requests have been 
complied with, indicates that the rate 
auditors are following up matters 
closely; even if not, they produce the 
desired results in most cases, leaving 
but few criticisms for the companies 
to straighten out. 


Net Balance of One Cent 


Thus far the machinery in Ohio has 
moved smoothly, showing proper lubri- 
cation, but one minor feature has 
claimed the attention of such companies 
as are not inclined to “split hairs,” and 
this is the rate ramifications which 
show such a very small difference be- 
tween the rate obtained and the sched- 
uled or published estimate. Many of 
these instances have been noted, a case 
in point being a risk reported by agent 
for $1,000 at a rate of 1.16; premium, 
$11.60. When the daily report reached 


the head office, there was a green slip 
attached, stating that the correct rate 
should be 1.15, a difference in premium 
of 10 cents. The company, it is need- 
less to say, approved without question, 
as, upon mind computation, it was found 
that to tell the agent to reduce to 1.15 
would call for 3 cents postage on a 
letter; 3 cents additional expenditure by 
agent in sending the required endorse- 
ment to auditing bureau, with 3 cents 
further outlay by the bureau in sending 
endorsement on to company, total ex- 
pense 9 cents, in order to collect an 
overcharge of 10 cents, leaving a net 
balance of 1 cent. In all probability the 
assured, once having possession of the 
policy showing a premium of $11.60, 
would rather not be disturbed, in these 
times of money-making, for such a 
small matter as 10 cents, which cost 
the company 9 cents to give him. 

When these new rating systems are 
inaugurated in various states, it jis the 
practice to employ in the auditing 
offices a number of women or girls who 
know nothing of underwriting practices 
and very naturally “hew to the line,” 
action to be expected and excusable. 
Gradually, however, they are educated 
up to the intricacies of the business 
and are not slow in catching on in a 
way satisfactory to the companies. 
The fair maidens in Ohio will, no doubt, 
quickly follow in the wake of their sis- 
ters in other states in this regard. 


A new book of estimates has been 
published for’ Shelbyville, Tenn., by the 
Tennessee Inspection Bureau, putting the 
town in the fourth class. 


The Casualty Indemnity Exchange of 
St. Louis has been licensed in Minnesota. 


FOR SALE:—Live Insurance 
Agency. Commissions for 1917 about 
$2000.00. If not sold by Jan. 1.1918, 
will be foff the market. Address 
45-F, care The National Underwriter 














on it. 


YOU MIGHT JUST AS WELL 


Try to Learn Higher Mathematics 
By Buying a Text-Book on Calculus 


As Try to Learn the Dean Schedule 


By Studying the Schedule Itself, or Even Some Book 
One Way to Learn the Schedule Is to Take 


JAY S. GLIDDEN’S CORRESPONDENCE COURSE 


of 20 Lessons with Quiz Questions, 
Corrected by Mr. Glidden Himself. 


$15 FOR THE COURSE 


Payable $3.75 in Four Monthly Installments. 





Send in Your Scholarship Today 





$3.75 per month for four months. 


(Check) 








ined by the Indiana, Missouri and Okla- 
homa insurance departments. 





Fire Protection 
403 Lincoln Inn Court 


I hereby subscribe for scholarship in correspondence course of instruction 
in Schedule Insurance Rating, based on the Dean Schedule, conducted by Jay 
S. Glidden, covering 20 lessons; examination papers including questions and 
test problems on said lectures, papers to be corrected by instructor; one year’s 
subscription to FIRE PROTECTION containing helpful articles on course; 
postage one way, envelopes, stationery, etc. 

I agree not to permit any person who is not a holder of a scholarship to 
study from any copyrighted instruction papers, examination questions or keys 
that may be,furnished me under said scholarship. 


Signature ........ 
Address . 


ee 


Cincinnati. 


Price to be $15, payable 
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CONFLAGRATION HAZARD 


, THE catastrophe at Halifax, N. S., 
again bears out the argument of offi- 
cials of fire insurance companies that 
a large proportionate surplus is neces- 
sary to provide for conflagration con- 
tingencies. When the government pro- 
posed to bring in fire insurance 
companies along with other corporations 
for the provisions of the tax whereby 
the amount of undivided surplus was 
limited and the excess would be taxed 
15 percent, the point was well made 
that fire insurance companies differ in 
their function from the ordinary cor- 
porations, 

The usual run of corporations can 
figure rather accurately as to their ob- 
ligations. There may come a period of 
depression, of course, but if they are 
indemnified against unusual loss through 
the medium of insurance, they are very 
well ballasted and the unusual is not 
likely to happen, calling for the build- 
ing up of a large surplus. The unusual, 
however, in fire insurance is always 
ready to happen. Conflagrations come 
along with amazing regularity. We 
may think there will be no more San 
Franciscos or Baltimores, Rochesters, 
Salems, Nashville, Paris, Tex., Atlanta, 
Ga., etc., but here comes Halifax at the 
close of the year and wipes out all the 
profits of companies operating in the 
Dominion. Fire insurance must always 
be reinforced by sufficient funds to take 
care of the unexpected. 

The catastrophes and emergencies in 
fire insurance are many. No man who 
comes to his office in the morning or 
leaves it at night can be sure of what 
may happen during the next hour. If 
the government were to tax away the 
surplus of fire insurance companies, it 
would mean a shock to the credit of the 
entire nation. At this particular time, 
there is really more need for building 
up larger surpluses than ever. With 
values greatly increased, with indus- 
tries going at top speed and with the 
necessity of rapid rebuilding and restor- 
ing, more money is required now than 
when materials and labor were cheaper. 
Fire insurance should be given every 
opportunity to prepare for emergencies 
these days when credit is so essential. 








INTELLIGENT SPENDING 
UNFAVORABLE criticism of insurance 
companies sometimes is made by citizens 
who do not obtain lower insurance rates 





after complying with orders from state or 
local officials calling for the placing of 
fire doors, fire extinguishers or other fire 
protection improvements. Thus a prop- 
erty owner may install a fire door at the 
order of the state fire marshal but fails to 
inquire what type of fire door is required 
in order to obtain a rate concession. 
Nevertheless, after the door is installed 
he expects a lower fire insurance rate. 

Again the property owner will often in- 
stall the cheapest device which will pass 
the inspection of the officials when by 
spending a slightly larger amount he could 
obtain protection which would be far 
superior. State and local officials cannot 
take the place of a rating bureau repre- 
sentative and though they may suggest 
that the property owner consult the rat- 
ing bureau before complying with the 
order, they cannot insist upon this. The 
September number of “Fire Protection,” 
in an article entitled, “Obtain Intelligent 
Spending,” pointed out that in such situa- 
tions as are mentioned, the local agent 
has an opportunity to serve both his 
clients, his state and his company, 

Thus, nearly all state fire marshals send 
copies of their orders to their local repre- 
sentative, the fire chiefs and such orders 
are almost universally subject to public 
inspection. A local agent will nearly al- 
ways know when a general fire inspection 
of a city is being made. By following up 
such inspections where definite orders 
have been issued to his client, he may fre- 
quently prevent unfavorable criticism of 
the fire insurance business by showing his 
client how to do intelligent spending. 








SHOULD KNOW THE FIELD 

ASSISTANT managers, agency superin- 
tendents or underwriting department 
heads are constantly being recruited from 
the ranks of the field men. They are 
brought into the home office or branch 
office, given a desk with a certain number 
of states or the entire territory in their 
charge and then the manager sits back 
and watches for results. Often the men 
have traveled in only two or three states 
or even one before assuming their new 
positions. As time goes on and work 
piles up they find it practically impossible 
to get out over the territory. They con- 
fine themselves to the office and attempt 
to supervise a field comprising 15 or 16 
states with an experience limited to one, 
two or three. 

The company which does not permit 
such a man to travel over the entire ter- 
ritory he supervises two or three times a 
year, is defeating its object in appointing 
to the position a man from the field. 
Conditions vary considerably in the dif- 
ferent states and it is practically impos- 
sible for a man to intelligently underwrite 
or snpervise agents in a territory with 
which he is not in close touch. Com- 
panies should send out their assistant 
managers and superintendents over the 
territory at regular intervals. A man 
who has traveled only two or three states 
can never learn, by sitting in the office, 
the real details of the other twelve or 
thirteen states under his supervision. He 
must get out on the ground and see con- 
ditions first hand. He needs the constant 
touch with agents and to see conditions 
first hand. 





“WE can’t be downed,” observes Her- 
bert Kaufman, “while our intelligence 
is dauntless and daring.” 





Personal Side of the 
Insurance ess 





A. C. Hutchinson, a well known agent 
at Burlington, Iowa, died last Saturday. 
He was a former merchant, four times 
county treasurer, publisher of the Bur- 
lington Gazette and then postmaster. 
At the expiration of his postmastership 
he entered into partnership with E. M. 
Wesner, who had been business man- 
ager of the Gazette, to establish an in- 
surance agency. A few months ago 
Mr. Wesner retired, George B. Salter 
taking his place. Mr. Hutchinson was 
born in Haddan, Conn., Nov. 1, 1836. 
He was one of the most prominent citi- 
zens of his town. 


Marshall R. Yandel of the Western 
Actuarial Bureau has enlisted in the 
Quartermaster’s Department of the 
federal service. He was formerly con- 
nected with the Tennessee Inspection 
Bureau. 

Charles L. Marvin, Illinois state agent 
of the A. D. Baker companies, has en- 
listed in the aviation service at Detroit, 
Mich. 

W. B. Meikle has been chosen presi- 
dent of the Western and British Amer- 
ica, succeeding the late W. R. Brock. 
Mr. Meikle has served as vice-president 
of the companies and has been the chief 
factor in their management, so far as 
the practical work is concerned. Mr. 
Meikle has made a good record and is 
held in high regard by fire insurance 
men. 


Charles Pilling Engleman, the well 
known Chicago adjuster, is retiring 
from’ active life and will make his fu- 
ture home in Vineland, N. J., where he 
is vice-president of a manufacturing 
concern. Mr. Engleman has been in 
the insurance business 33 years, start- 
ing as a local agent at Kingman, Kan- 
sas. Prior to that time he had been in 
the mortgage loan business there. For 
some years he traveled for the London 
Assurance in the Missouri Valley field 
with Chicago as headquarters. Then he 
went with the Sun and for 16 years was 
in the field, traveling in Illinois, Wis- 
consin, Minnesota and Iowa. When 
the western department located in Chi- 
cago, he was practically assistant man- 
ager without the title. Mr. Engleman 
is an Englishman by birth and prior to 
coming to this country, he traveled for 
a dry goods house over the continent. 
He is an accomplished linguist, a man 
of fine reading and attainments. On 
coming to the United States he was in 
the steamship business for a while. He 
has acquired a competency, is able to 
live in good shape and will carry with 
him the best wishes of his friends. 


When Commissioner Carey J. Wil- 
son, of Kansas, who had never been 
east of the Mississippi river, came out 
of the big Pennsylvania station in New 
York City last week and looked down 
Seventh avenue, which has been torn 
up for two years while the new second 
west-side subway has been in course of 
construction, he said with a smile and 
the kindly tone quite characteristic of 
him, “Um! So this is New York. 
Looks about like Kansas avenue.” 

Life insurance agency managers are 
constantly studying methods whereby 
they can furnish to the men in the field 
a more helpful selling service. Fire un- 
derwriters have not to any degree felt 
that such service was a necessity to 
local agents in securing business. W. 
A. Smith, supervising underwriter of 
the Royal in its western department, 
has proven, however, that it sometimes 
helps. Mr. Smith has made it a point 
to collect, file and classify all possible 
legislative information bearing on fire 
insurance, which has been enacted in 
the states in which the western depart- 
ment of the company operates. 

Royal agents have found it of great 
help to be able to write in for informa- 
tion and get a reply the next day. It 











is particularly useful where the insured 
owns property in more than One state, 
and conflicting insurance statutes leave 
the agent in doubt as to the proper cov- 
erage to supply. 

The war is evidently getting under 
the hide of Cabel Gray, of Cowan & 
Gray, St. Louis managers of the Royal. 
He feels so badly about it that he has 
committed poetry. Here is what he 
thinks about it: 

Oo. U. HOOVER 

My Tuesdays are meatless, 
My Wednesdays are wheatless, 

I am getting more eatless each day, 
My home it is heatless, 
My bed it is sheetless, 

They’re all sent to the Y. M. C. A. 
The bar rooms are treatless, 
My coffee is sweetless, 

Each day I get poorer and wiser. 
My stockings are feetless, 
My trousers are seatless, 

My God, but I do hate the Kaiser! 


T. K. Alexander of Chicago, formerly 
a field man traveling for the Milwau- 
kee German and the National-Ben 
Franklin, has taken service with the 
Western Actuarial Bureau. 





New Office Hazard 


Now Encountered 











The war draft has taken many em- 
ployes of general insurance offices and 
the second call for troops promises to 
still further deplete the office ranks, so 
much so that companies are already 
employing girls for such positions as 
they can fill acceptably. While this 
practice is proving satisfactory as far 
as the labor performed by the girls is 
concerned, a phase of the situation 
has developed which has its disadvan- 
tages. 

It is said that, while the girls en- 
deavor to work steadily, the boys in 
the offices are generally paying more 
attention to the fair laborers than to 
their work. Too much time is con- 
sumed in conservation and especially 
if-the employes of the female persua- 
sion happen to be possessed of good 
looks, which is generally the case in 
most offices. 

It is claimed that, in one office, the 
main employer, while requiring effi- 
ciency, makes good looks an addition- 
al essential, and it is needless to say 
his department offers many tempta- 
tions in the way of social intercourse. 
The poor girls, possessed of attrac- 
tiveness, are handicapped by the at- 
tention the boys thrust upon them 
and can not give their work the care 
and attention they wish. 


How a Field Man 
| Helps His Agents 

















One of the field men says that each 
time that the “American Contractor” or 
some other building journal appears, giv- 
ing the names and locations of all new 
buildings for which permits are taken out 
in every state in the United States, show- 
ing the cost, owner, contractor and loca- 
tion, he clips out these articles, sends them 
with a note to his local agents at the va- 
rious points, with the suggestion that they 
should get after the man who will want 
insurance and write it in his company. 
The special agent says that in this way 
he has incurred the favor of his local 
agents, inasmuch as they have been en- 
abled to get the business in numerous 
instances. Furthermore, agents. fee 
pleased that he is taking sufficient inter- 
est in them to send these hints. Even 
if he does not get any insurance on 
some particular risk, the agent usually 
favors the company because the fie 
man is making an effort to assist him 
in his business. 


Another special agent has his stenog- © 


rapher read a number of trade papers 
for items of information that will be of 
value to the local agent, either in an 
educational or business getting way. 
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OHIO AND WEST VIRGINIA 


NEW OHIO HAND BOOK OUT 











Has Several New Features and All of 
the Old—Digest of Ohio 
Law 





The Underwriters’ Hand Book of 
Ohio, twenty-third annual edition, is is- 
sued from the press of THE NATIONAL 
UNDERWRITER CoMPANY this week. Al- 
though somewhat late, due to an unfor- 
tunate combination of circumstances, 
the book is probably the best Hand 
Book that has ever come from THE Na- 
TIONAL UNDERWRITER press. At com- 
pletely represents the great insurance 
interests of the state of Ohio. This 
year for the first time it contains a 
carefully prepared synopsis of the in- 
surance laws of the state compiled by 
the well known insurance attorney, J. 
Louis Kohl of Cincinnati. The infor- 
mation regarding all the companies do- 
ing business in the state, including all 
the small local companies, is shown 
fully. A record of each company’s 
business in the state for six years is 
shown as usual, 

A colored map showing the various dis- 
tricts of the new Ohio Audit Bureau with 
full information as to the branches, etc., 
is an interesting feature. In the back is 
shown an encyclopedia of fire protection 
information and a list of the fire chiefs of 
the state. The information as to the cities 
and towns is especially complete. The ad- 
vertising in this issue is much larger than 
ever before and each advertisement is on 
an attractive colored insert page, making 
a most interesting display of the under- 
writing interests of the state. With very 
few exceptions the home companies of all 
kinds, of which there are a great many, 
carry advertisements in the book, as well 
as the more prominent and best estab- 
lished general agencies. The book has 
over 150 advertisers representing those 
who do a large share of business in the 
state and especially those with strong 
local affiliations. The Ohio Hand Book is 
on virtually every up-to-date insurance 
man’s desk and is referred to during the 
year by thousands of others. It is the 
representative and standard insurance 
publication of Ohio. 





Gets Out Service Paper 


The Insurance Society of Cincinnati is 
now issuing a little paper called “Brief- 
lets.” It is edited by John F. Ankenbauer, 
manager of the Cincinnati Board and. is 
issued “as often as the spirit moves ye 
editor.” The paper is used to bring to the 
attention of the members those items of 
insurance practice which it is important 
should be observed and the court decisions 
bearing upon these practises. Two num- 
bers of the paper were issued during 
November. 





Must File Farm Rates 


The Ohio department has ordered com- 
panies to make their filings for farm 
rates in the state under the antidis- 
crimination law and also to file all per- 
mits and clauses or riders that have any 
bearing on the insurance cost. This is in 
line with the requirements of other states 
which have antidiscrimination laws. 





Are Awaiting Developments 


Ohio agents of the Prussian National 
who have received supplies from the Neth- 
erlands are in many cases deferring action 
On accepting the agency for this com- 
Pany pending further developments. In 
some of the larger cities agencies are not 
keen to take on additional companies, and 
Some are waiting to learn whether or not 
Manager Letton will organize a new com- 
pany, as it has been intimated he may do, 
or he may get a company already estab- 
lished to enter his office. 





Many Changes Are Made 


Thirteen changes have taken place in 
the personnel of the organization at the 
Cincinnati branch of the Ohio Inspection 
Bureau during the present year. Some 
mre gone into the army service. Mr. 
Proctor, formerly sprinkler inspector, has 
gone to the Michigan Inspection Bureau 
= Detroit, and stenographers are leaving 
4 get married. Difficulty in obtaining 
at thls time, simos stangerapiie Wein Wee 

’ ce steno; c help is ex- 
ceedingly scarce. As tae werk in Ane in- 





Minneapolis 


sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


LEACH, Seeretary 


We can tell them to you. 











“OHIO'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 











American 


CASH CAPITAL, $350,000.00 
Economic Management 





JOHN W. ZUBER 
President 


THE 


National Fire Insurance Co. 


COLUMBUS, OHIO 


WILLIAM LEITH 
Underwriting Manager 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


JOHN A. DODD 
Secretary 











technical, it requires several months to 
bring new stenographers to a satisfactory 
efficiency. The problem of finding help 
has not been the least difficult of those 
met in managing the bureau during the 
past year. 





Last Meeting of Year 


_On Dec. 19 the Cincinnati Insurance So- 
city will hold the final 1917 meeting. John 
L. Richey, secretary of the Cincinnati As- 
sociation of Credit Men, will speak to the 
members on “Trade Acceptances as Ap- 
plied to the Insurance Business.” Whether 
or not the trade acceptances can be suc- 
cessfully introduced by local agencies in 
dealing with their customers is a mooted 
question, but it is certain that if the 
practice could be established it would tend 
to bring about a much more satisfactory 
state of affairs in the payment of policy 
premiums. 





Ohio Notes 


Samuel L. Cotter, license clerk, and 
Joe V. Cameron, bookkeeper, in the Ohio 
insurance department have enlisted in the 
Quartermaster reserve corps. 


Joseph E. Innis, special agent of the 
German Alliance in Ohio, was injured in 
a head-on collision between interurban 
cars at Canton, Ohio, last week. 


The Ohio Inspection Bureau has two 
new men, R. E. McAnnich, formerly with 
the Iowa rating bureau, and Hoeing 
of the Kentucky actuarial bureau. 


A Grinnell wet pipe sprinkler system is 
being installed in the new plant of the 
Enterprise Knitting Mills, 1725-1809 North 
Twelfth street, Toledo, Ohio, and will be 
operative about Jan. 1. 


Agents at Fostoria, Ohio, are worked 
up over the threatened loss of line on the 
property of the Ammer Dairy Company. 
It is reported the Reciprocal Exchange at 
Kansas City is the likely competitor. 


At Kenton, Ohio, the large structural 
iron works of the Champion Engineering 
Company, west side of Steiner avenue, is 
to be equipped soon with an automatic 
sprinkler system, using approved devices. 


The new factory of the Hinde & Dauch 
Paper Company, northwest corner of Rail- 
road and Jackson streets, Sandusky, Ohio, 
is being equipped with a Grinnell wet and 
dry pipe sprinkler system which will be 
operative by January 15. 

The next meeting of the Insurance So- 
ciety of Cleveland will be held at the Elks’ 
Club, Dec. 17. The book of rules and 
the dwelling house schedule will be dis- 
cussed by Charles H. Patton, E. V. 
Henckel, W. J. Beggs and George H. 
Hannan. 


Companies have taken on a, builders’ 
risk for the Hettrick Manufacturing Com- 
pany, who are erecting a large brick 
structure at 1401-1427 Summit street, To- 
ledo, Ohio. The assured have contracted 
with the United States govenment to fill 
a large order as soon as the building is 
completed. The General Fire Extinguisher 





Spection bureau offices is more or less 








Company is to install a sprinkler equip- 
ment in the plant. . 


GERMAN FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 Net Surplus $159,096.82 
WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Jadiana and Peana. 


Nineteen Years of Service 1917 





1898 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


Insurance in force over $16,000,000 


Premiums in force over 250, ' 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
ized 1864 


Security Ins,Co. 
Organiz 


Organized 1881 





COMBINED STATEMENT 





Capital - - . $250,000.00 
Assets - - - 895,207.24 
Surplus to Policy Holders - 606,086.66 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 





Columbiana County 


Viutual Fire Ins. Co 


Lisbon, O 
1837 


Wm. M. Hostetter, Sec. and Treas 


Ohio’s oldest company doing a geners/ 
business 


Our contracts have been good for three 





fourths of a century and are still good. 





. o 


64th ANNUAL STATEMENT 


Capital - - - - = = = § 500,000.00 
Assets (to protect policy holders) = = 5,036,003.01 
Net Surplus to policy holders - - 2,739,141.06 
Net surplus tostockholders - - «+ 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, 


5, Chicago 
Nebraska 














The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. Secure an Agency with 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 

Responsible Agents wanted for WISCONSIN 
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NO DECISION YET ON RULES | 





Commissioner Cleary Has Not Given 
His Ultimatum on the Inspec- 
tion Bureau Book 





MADISON, WIS., Dec. 12—Com- 
missioner Cleary of Wisconsin has not 
yet given his decision on the book of 
rules that has been filed by the Wis- 
consin Inspection Bureau governing 
the practices of fire underwriting in 
this state. The Wisconsin Association 
of Insurance Agents has protested both 
against the original book of rules and 
the amended book that Manager Clem 
E. Wheeler filed a few weeks ago. 

The agents object especially to 
charges for various permits which 
heretofore have been given free. They 
claim that under the rules the trans- 
action of business will be much more 
burdensome and require a large amount 
of time for small matters.. They feel 
that the rules can be simplified so that 
friction will not be caused between 
local agents and assured. 

The Wisconsin Association of Insur- 
ance Agents held a special meeting a 
few days ago in Milwaukee, to talk over 
the amended rules that have been filed 
by the Wisconsin Inspection Bureau, 
and made up a new protest to send to 
Commissioner Cleary. As it is, there 
is no official book of rules adopted. 
The agents are now awaiting the action 
of the commissioner. 





WILL HOLD JOINT SESSION 





Illinois Field Organizations to Meet in 
Peoria on Dec. 19—Will Discuss 
Term Rule 





The date of the semiannual meeting 
of the Illinois State Board and Illinois 
Field Club has been changed from Jan- 
uary to December 19. The meeting 
will be held in Peoria, and there will be 
a joint session of the two field organi- 
zations during the morning, and sep- 
arate meetings in the afternoon. 

Practically the only subject to be dis- 
cussed will be the application of the 
new: term rule which was made effective 
in Illinois, December 1. The new rules 
were applied without any announce- 
ment whatever, and field men have had 
little opportunity to become familiar 
with them. It is felt that at this meet- 
ing the principal difficulties can be 
ironed out, and a thorough understand- 
ing of the new rules, obtained by all 
who attend. 

The Illinois State Board is having a 
service flag made in honor of members 
now in the service, and this will be un- 
furled at the Peoria meeting. 





Should Guard Waterworks 


Frank H. Ellsworth, Michigan state fire 
marshal, has addressed all mayors and 
commissioners of public safety in the 
State, calling their attention to the need 
for safeguarding property during war 
time. He emphasizes the necessity for 
guarding water works. 





New Company Seeks Business 


The Michigan Mercantile Fire of Grand 
Rapids, Mich., is now seeking business 
throughout the state, Charles H. Hare be- 
ing the secretary and insurance man. He 
was formerly a dentist in Iowa and since 
moving to Michigan, has solicited insur- 
ance as an agent. C. M. Alden is president, 
being in the hardware business in Grand 
Rapids. Daniel T. Patton, vice-president, 
is president of the Grand Rapids Shoe & 
Rubber Company. 





Wisconsin Notes 


The Millers Mutual of Ft. Worth, Texas, 
has been admitted to Wisconsin. 


Southey & Weiler have purchased the 
insurance business of Kenneday & Mad- 
den, in Burlington, Wis. 


C. F. Schroeder, engaged in the insur- 
ance business at Clintonville, Wis., died 
Déc. 2 from pneumonia after a three days’ 
illness. 


The H. G. Vogel Company is ‘installing 
Esty wet pipe system in the. plant of 


George R. Crosley, Wisconsin state 
agent of the Western and British America, 
has been confined to his home in Mil- 
waukee for the past week by a bad cold. 


The new building of the Ajax Forge 
Company, north of Winter street, Superior, 
Wis., has been equipped with a Niagara 
1917 wet pipe sprinkler system, pro- 
nounced fair. 

Osceola, Wis., has completed its new 
municipal water works system. The new 
system was placed on trial this week and 
is expected to be turned over to the 
municipality Dec. 15. 

The Automatic Sprinkler Company has 
contracted to install sprinklers of an ap- 
proved type in the fur dressing plant of 
the Frank Martin-Lasky Company, 1628- 
1642 Fratney street, Milwaukee. 


At a mass meeting of property owners 
at Wilmot, Kenosha county, Wis., steps 
were taken for the establishment of a 
volunteer fire department and the pur- 
chase by popular subscription of fire-fight- 
ing equipment. 


Contract has been let to equip the plant 
of the Weyenberg Shoe Company, north- 
west corner of Reservoir avenue and Hub- 
bard street, Milwaukee. A Grinnell wet 
pipe system will be installed and be 
operative by March 1, 1918. 

The Western Improved Risk Association 
is writing a line of $55,000 on the plant 
of the Fairmont Creamery Company at 
Green Bay, Wis. The building is written 
at an annual rate of .158 and contents 
.494, with 90 percent coinsurance. 


The packing plant of the Farmers Co- 
operative Packing Company at Madison, 
Wis., has just been put under sprinkler 
protection. The equipment is Niagara 
1917 on wet and dry pipe system, supplied 
by city water, gravity tank and fire pump, 
and grades superior to excellent. 

The county board of supervisors at 
Racine, Wis., has decided that all coverage 
on county buildings hereafter is to be 
written for three-year terms, excepting 
where one-year terms are made necessary 
by company rules. The line is to be dis- 
tributed equally among all local agents 
in Racine county. 


The sprinkler equipment in‘the plant of 
the Riverside Fibre & Paper Company at 
Appleton, Wis., is being completely over- 
hauled and remodeled throughout. This 
will necessitate the shutting off of cer- 
tain portions of the equipment tempo- 
rarily, as the remodeling progresses, but 
the service will be maintained as thor- 
oughly as possible, pending completion of 
the improvements by January 15. 





Michigan Notes 

John Gillespie, for four years police 
commissioner in Detroit, has been made 
vice-president of the Commercial Insur- 
ance Agency, formerly known as Gillespie 
& Krimmel. 

Kent City, Mich., has added a chemical 
engine to its fire fighting equipment. 

November fire losses at Pontiac, Mich., 
reached over $30,000, the largest in any 
one month during the year. 


The Comstock Park Improvement As- 
sociation of Comstock Park, Mich. a 
northern suburb of Grand Rapids, has 
taken steps to secure two reservoirs and 
chemical apparatus as a means of better 
protection from fire. 


The fire insurance agents of Pontiac, 
Mich., met Dec. 5 at the offices of the 
Ellsworth - Cummings - Moloney Company 
and voted to form an association. A din- 
ner meeting was held Dec. 12 at the Board 
of Commerce and the local exchange was 
completed. 


Benjamin H. Gordon, specialist in insur- 
ance law, has been appointed manager of 
the insurance department of Walter C. 
Pipe, real estate dealer of Detroit. Sev- 
eral men will be added to the department 
and the company’s insurance field will be 
considerably broadened. 





Criticism has been made of the form 
of policy issued to McDonald & Co. at 
New Albany, Ind., covering grain in fire- 
proof elevator and tanks on the north 
bank of the Ohio river, between East 
Tenth and Thirteenth streets. Liability 
attaches, also, on grain in cars on tracks 
but without any limit as to distance from 
elevator, and companies are asking that 
form be amended to cover in cars not 
exceeding 100 feet from elevator. 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 +) Net Surplus $46,135.00 


Managing Underwriter 





Writing Business Ohio Agents Conservative Underwriti 
ECONOMIC MANAGEMENT ©" MAKING SPLENDID PROCK CSS 








OHIO AGENTS WANTED! 











F. R. Ormsby, Pres. 


Capital $300,000 





G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 














TOTAL ASSETS, 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

- = = - - = $2,486,445.48 
BUSINESS CONFINED TO OHIO 





R. SMITH, Secretary 





VAN WERT, OHIO 


The Central Manufacturers’ Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets, over $900,000 : 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 





MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 











Insurance Co., "6%7o™ 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


Dayton Mutual Fire 











E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - $6,519,788 
Total Assets 385,313 





An Agency Company 








ORGANIZED 1905 








Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 
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Monarch Manufacturing Company 





Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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WANT NOTE RULING CHANGED 


Laws Committee of the National Board 
Will Take Up Kansas Farm 
Proposition 








The laws committee of the National 
Board has taken up the ruling of the 
Kansas department applying to farm 
insurance notes. Under the ruling, if a 
note is taken for a premium and it is 
not paid when due, it voids the policy 
and no collection can be made on the 
note. If any payment is made on the 
note after it has become due and the 
policy suspended, no insurance can be 
charged for during the time the policy 
was in suspense. That interim must be 
deducted pro rata from the term or the 
insurance must be extended that much 
longer. Under the present practice, 
where a note is unpaid, the policy is 
suspended and the company’s liability 
ends. However, ciyil suit can be 
brought to collect the note and the term 
dates from the time the note came due. 
In other words, the premium covers 
the. exact time stated in the policy. If 
the department insists on its ruling, it 
is likely that companies will refuse to 
write farm insurance on the note plan 
in the state. 





MAY ASK POLICY REVISION 





Kansas Department Drafting Circular 
to Companies About Conformation 
of Forms to Law 





TOPEKA, KAN., Dec. 10—It is 
probable that the Kansas insurance de- 
partment will require a complete revi- 
sion of all the fire policy forms used by 
companies operating in Kansas. The 
department is drafting a circular to all 
companies setting out different sections 
of the Kansas laws and asking if the 
policy forms comply in every respect. 
A company recently submitted a policy 
which provided that the insured could 
have no right of action against the com- 
pany unless the suit was begun within 
six months of the date of the loss. 
This caused an examination of the law 
and it was found that since 1897 the 
Kansas law had required that an in- 
sured had a right of action at any time 
within five years. 


All the new schedules of fire and tornado 
rates on dwellings and business properties 
announced last week by the Kansas Fire 
Inspection and Prevention Bureau have 
been held up pending the final hearing 
on the new 1914 analytical schedule. Rep- 
resentatives of the companies and the 
state department are now investigating 
the application of the analytical tables 
to Kansas properties and this work is to 
be completed and a hearing on the sched- 
ule will be held Jan. 9. 

At the same time that the analytical 
tables are discussed the dwelling house 
rates and the tornado rates will also be 
discussed and it is probable that the entire 
revision of fire and tornado rates in the 
state will be accepted or rejected at one 
time. By reason of the separate filings 
of the two schedules the department can 
p mere one and reject the other if it so 

esires. 





Wallace to Be President 


KANSAS CITY, MO., Dec. 12—J. B. Wal- 
lace has been nominated for president of 
he Kansas City Local Fire Insurance 
Agents Association, to succeed R. L. Stew- 
art. Cliff C. Jones is nominated for vice- 
President, and these for the executive 
committee: Edgar J. Stern, Fred B. Grif- 
fith and William B. Sayre. The election 
will be held Tuesday, Dec. 18. 





Public Adjusters Indicted 


ST. LOUIS, MO., Dec. 12—Indictments 
have been served on Paul B. Murphy and 
John Huebner, adjusters for the assured 
here. They are charged with arson in 
the third degree. The men were arrested 


- in connection with the fire which destroyed 


the household goods at 3707 Delmar ave- 
Que March 30, 1917, and with having 
collected from the St. Paul $1,500 and 
from the Orient $1,000. 





none Consolidated Underwriters Ex- 
Pr ange, a reciprocal insurance organiza- 
on of Kansas City, Mo., has been ad- 
mitted to Kansas. It is a combination of 


CHANGE IN TULSA AGENCY 


H. A. Wakefield to Give His Special 
Attention to Oil Interests for 
His Office 


Carr & French of Tulsa, Okla., have 
been succeeded by Carr, French & 
Wakefield. They have completely re- 
organized their service. Mark E. Carr 
was formerly an agent at Fort Henry, 
N. Y., but started in the business at 
Tulsa in 1912. He combined his agency 
with that of Mr. French forming the 
firm of Carr & French, and branches 
were opened at Oklahoma City and 
Wichita, Kan. Schuyler C. French, was 
for many years president of one of the 
big steel companies in Michigan. He 
started in the business in Tulsa in 1912, 
taking over the Helm & Rose Agency. 
H. A. Wakefield, for many years was 
an expert in oil matters, being one of 
the employes of the old Pennsylvania 
Oil Exchange. He continued his expe- 
rience in the business with the Louisi- 
ana Standard Oil Company and later 
became connected with the Carter Oil 
Company of Tulsa. He intends to de- 
vote his attention chiefly to that part of 
the business that applies to proper cov- 
erage and protection of the oil inter- 
ests. The oil properties in Oklahoma 
are numerous and of great magnitude. 
The firm therefore feels that it is neces- 
sary to have one man giving practically 
his entire attention to this important 
industry, so that the greatest service 
can be rendered the assured owning oil 
property. 











Minnesota Fire Losses 


The report of the Minnesota fire mar- 
shal on losses in the state for October 


follows: 
OCTOBER, 1917 
Value of Losson Ins. on 
Bldgs.& Bldgs.& Bldgs. & 
Contents Contents Contents 
St. Paul ..$1,819,860 $175,455 $1,618,250 
Minneapolis 1,348,200 107,350 1,044,150 
aad 40,025 4,785 20,900 








Dulut ’ ’ 
Outside 
cities ... 500,490 221,849 261,022 
Total ...$3,708,575 $509,439 $2,944,322 
OCTOBER, 1916 
St. Paul ..$2,877,625 $ 15,960 $ 569,425 
Minneapolis 412,870 43,005 316,650 
Duluth 498,770 92,585 441,650 
Outside 3 
cities .. 444,355 260,390 193,944 
Total 


. «- $4,233,620 $411,940 $1,521,669 
Number of Investigations...... eenndes 17 
Number of Arrests ....ccccccccccccces 





Ruling From Minnesota 


The Minnesota department holds that it 
is unlawful to have a provision embodied 
in household forms stipulating that cer- 
tain articles are insured at an amount 
not exceeding cost. This ruling is made 
on the advice of the attorney-general. He 
holds that the standard policy law does 
not authorize any such limitation of 
liability. 


Rules About Ready 


Publication of the revised rules of the 
Kentucky Actuarial Bureau, in accordance 
with the terms of the settlement effected 
between the companies and the Kentucky 
insurance board, will wait until Dec. 17. 
George H. Parker, manager. of the bureau, 
stated that this bulletin would be in the 
form of addenda to the book of rules and 
that it would contain the entire new regu- 
lations made necessary by the changes 
which have been agreed_on. 


BEEN WARNED BY INSPECTORS 





Conservation Association Tried to Get 
Cleanup at the Louisville Planing 
Mill Plant 


LOUISVILLE, Ky., Dec. 10.—The 
sawmill, planing mills and veneer plant 
on Beech street, near Woodland, 
owned by the Louisville Planing Mill 
Co. and leased to the Parkland Saw- 
mill Co. and the Parkland Veneer Mills, 
was destroyed by fire this morning. A 
workman with a blow torch thawing 
out a frozen water pipe set fire to a 
pile of shavings and the place was 
shortly ablaze. The boiler plant and 
engine were saved, but the sawmill 
and veneer mill equipment were de- 
stroyed with a loss estimated at from 
$60,000 to $75,000. This plant was in- 
spected by the Conservation Associa- 
tion of Kentucky July 12, last, and the 
report indicates a dangerous condition 
of the premises with no private fire 
prevention service. Recommendations 
urged a “cleanup of the immense ac- 
cumulation of sawdust and other rub- 
bish; clean all veneer from among 
steam pipes in dry room, and remove 
congestion outside of building of strips 
and slabs; clean up and keep clean.” 
The report noted that the principal 
owner, Olof Anderson, made no prom- 
ises of complying with the recom- 
mendation, saying he was short of 
hands. David Caldwell, chairman of 
the executive committee of the Con- 
servation Association, wrote follow up 
letters July 16, August 7 and Sept. 17, 
calling attention in one letter to the 
fact that at Camp Taylor the Govern- 
ment required that all shavings and 
litter be removed from the buildings 
under construction at least once a day. 
Later still another letter was written, 
without a response from the concern, 
and the Conservation Association re- 
ferred the case to the fire marshal’s de- 
partment. 





Simpson Made Assistant 

Benjamin I. Simpson has been ap- 
pointed assistant manager of the south- 
ern department of the North America 
at Atlanta. For some years he has 
been special agent of the Phoenix of 
Hartford and is regarded as one of the 
leading men in the south. 





May Be Pro-German 


The recent fire at Henderson, Ky., in the 
plant of the American Nicotine Company, 
convinced the adjusters handling the loss 
that the title of the company is a mis- 
nomer. They reached this conclusion 
after they had found in the office of the 
plant a large picture of the Kaiser, sur- 
rounded by German flags. It is reported 
many companies are refusing the business. 





Allen Speaks at Memphis 


President E. M. Allen of the National 
Association of Insurance Agents was the 
honor guest at a dinner tendered by the 
Memphis insurance exchange Dec. 5. The 
purpose of the dinner was to stimulate 
interest in the Tennessee state meeting 
and to impress upon agents the necessity 
for cooperation in the organization. The 
Memphis exchange has a strong organiza- 
tion and work well together, but are 
desirous of trying out the premium col- 
lection plan as introduced at Helena. 
President Allen outlined the plan and as- 
sured the Memphis agents that a try-out 
of this plan would convince them of its 
feasibility. 











EST. 1880 









several interinsurance organizations. 





“A Staunch and Reliable American Company”. 


CASH CAPITAL, $400,000.00 “ 
Assets, $1,590,675.40 Surplus to Policyholders, $815,375.19 Losses Paid, over $8,000,000.00 


WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 


Treasurer 
H. E. EVERETT 

‘ Py Secretary 
EIU ZZ =="  E.P. WEBB 


sy, NEE @. Asst. Secretary 
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“37 Years of Honorable Indemnity” 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a ta- 
‘| miliar home- 
likeness rarely 
found in 
Metropo litan 
~| hotels. Two 

‘| splendid cafes 
for ladies and 
gentlemen, al- 


so a Club Grill 
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MOUNTAIN AND COAST FIELD 


NEWS FROM THE EAST 








BABCOCK GOES TO DETROIT 


Will Take Charge of the New Society 
to Study Social Insurance 
Questions 


SAN FRANCISCO, CAL., Dec. 12— 
C. D. Babcock, for the past year secre- 
tary of the Insurance Federation of 
Oregon, has been appointed business 
manager for the Insurance Economics 
Society of Detroit, which is organized 
to study all forms of social insurance, 
and to properly inform the public. Mr. 
Babcock is an experienced newspaper 
man, and also a lawyer and served two 
years as Oregon corporation commis- 
sioner, and one term as a member of 
the state industrial accident commis- 
sion. 








Spaulding to Firemans Fund 


M. E. Spaulding, special agent for the 
Hartford Fire in northern California, has 
resigned to join the Firemans Fund and 
new Home Fire and Marine, in field 
capacity, but in territory not yet decided 
upon. Mr. Spaulding has been with the 
Hartford for the past nineteen years. The 
change is effective Dec. 15. 


S. W. Haight With Norwich 


S. W. Haight, formerly engaged in field 
work in British Columbia, has been ap- 
pointed special agent for the Norwich 
Union in the mountain field with head- 
quarters at Helena. He succeeds Charles 
Tibbitts, who resigned several months ago. 








Pacific Board Exonerated 


SAN FRANCISCO, Dec. 12.—The Cali- 
fornia supreme court has sustained the 
legality of the Pacific Board and Insur- 
ance Brokers Exchange of San Francisco 
by dismissing the appeal of Daniel Aron- 
son, a local broker, from the decision 
of the lower court which had decided 
against him in a suit for $50,000 dam- 
ages. Mr. Aronson asked this amount 
for alleged damages because the com- 
panies refused to accept his business cn 
the ground that he was not a member of 
the exchange, and also asked that the 
two organizations be dissolved. He also 
enjoined eighty-two companies that are 
members of board in his action. 





Home Is Expanding 


SALT LAKE CITY, Dec. 10—Under an 
amendment to its charter filed last week, 
the Home Fire of Utah made provision to 
enter 17 additional states in the eastern 
and southern parts of the country and to 
include explosion, sprinkler leakage, tor- 
nado, automobile and marine risks in its 
policies. 

The proposed expansion of operations 
will make 25 states in which the company 
will be doing business, in addition to the 
acceptance of reinsurance in other states 
where it is not required formally to enter 
under the Utah insurance laws. 

The Home also has entered into a re- 
insurance contract with the Citizens, to 
take over a part of its business in eastern 
states. 

The company proposes to enter New 
York, New Jersey, Pennsylvania, Massa- 
chusetts, New Hampshire, North Carolina, 
South Carolina, West Virginia, Ohio, Mis- 
sissippi, Texas, Louisiana, North Dakota, 

~ Michigan, Iowa, Nebraska and Illinois. It 
is now licensed in Utah, Idaho, Mantana, 
Arizona, Nevada, California, Wyoming and 
Washington. It has assets of $1,275,256; 
capital, $300,000; net.surplus, $842,117. 


Takes Niagara-Detroit Underwriters 


E. J. Miller, who has represented the 
mountain department of the Aachen & 
Munich and the Hamburg-Bremen at Den- 
ver has now taken over the Niagara-De- 
troit Underwriters. 


Pacific Coast Notes 


Carl Truitt has resigned as_ special 
agent for Nevada Fire to enter the local 
agency business at Stockton, Cal. 

Eugene C. Gemberling, who since late 
in 1916 has been engaged as manager of 
the fire insurance department of George 
A. Lovejoy & Co., of Portland, Oregon, 
has gone to Tacoma, Wash., to take a like 
position with the Fidelity Rent & Collec- 
tion Co. 

The Cronan Mortgage Company has pur- 
chased outright the general insurance 
business of George A. Lovejoy & Co., 
holding agencies for the Newark Fire 
and American Central Fire at Portland, 
Cre. Mr. Lovejoy will in the future de- 
vote his entire time to the interests of 
the Guarantee Fund Life of Omaha, for 
which he is the western manager over 
the Oregon and Washington, having been 


AMERICAN WILL NOT APPEAL 





German American Will Now Proceed 
to Consummate Its Plan to 
Change Its Name 





NEW YORK, Dec. 11—An appeal 
will not be taken by the American of 
Newark on the decision handed down 
in the lower New York court to the 
effect that the German American Fire 
is legally entitled to change its name to 
the Great American. The new name 
will take effect Jan. 1 and supplies are 
now being sent to the agents. Under 
the new lineup the German American 
will take as its name the Great Amer- 
ican Fire, the German Alliance will be- 
come the American Alliance. The Ger- 
man Alliance Insurance Association 
will be known as the American Alliance 
Insurance Association. 


HUGH R. LOUDON IS ADVANCED 
Becomes Deputy Manager of United 
States Department of the Liverpool 
& London & Globe 





NEW YORK, Dec. 12—Hugh R. 
Loudon, becomes deputy manager of 
the United States department of the 
Liverpool & London & Globe succeed- 
ing George W. Hoyt, who is retiring 
from the business after a continuous 
service of over 46 years. Mr. Loudon 
recently visited the home office in Eng- 
land and the announcement was made 
soon after his return to this country. 
He was formerly assistant manager in 
the western department at Chicago 
and was called to the United States 
office, Manager Eaton knowing that Mr. 
Hoyt would retire from business in a 
short time. He is one of the most able 
men in the business in this country. 


FEAR FUNDS MAY GIVE OUT 








Local Agents of Boston See Appropria- 
tion for High Pressure Water 
Service Fading Away 





BOSTON, MASS., Dec. 11—Increas- 
ing pressure having been brought to 
bear upon the public works department 
of Boston by the insurance interests to 
secure the early installation of the 
pumping station for the city’s long pro- 
jected high pressure fire service system 
has resulted in the selection of a new 
site for the station, the seventh to be 
named in the six years the system has 
been under construction. The new lo- 
cation is in one of the city’s paving 
yards, located on Commercial street, in 
the north end, alongside the Charles 
river. ; 

The local insurance men are con- 
cerned lest the money appropriated for 
the work become exhausted before the 
station is built and the work completed. 
One million dollars was authorized for 
the service in 1911, and of this amount 
$693,784.32 has been extended to date 
in the laying of pipes through the prin- 
cipal streets of the business section of 
the city. A considerable amount of 
money has gone to waste in the surveys 


and plans for the seven proposed sites 
and there is, in addition, a probable 
claim for damages against the city by 
the Westinghouse Electric Company, 
which has a contract for $179,300 for 
electric pumps for the station, which 
was to have been completed by August 
1, 1915. . 





Suit Over Woolworth Line 


The Globe & Rutgers has won its case 
against the Pennsylvania Fire in _ the 
United States district court in which it 
sued for a portion of the loss paid the 
Woolworth Company under a floating pol- 
icy. The court found that the Globe & 
Rutgers had covered the chain store con- 
cern for $1,787,500 on its store properties 
throughout the country outside of the 
state of New York and had _ secured 
through Johnson & Higgins, and that con- 
cern through its representatives at Phila- 
delphia, Curtin & Brockie, a policy of rein- 
surance from the Pennsylvania Fire for 
45 percent of the amount. The Pennsyl- 
vania Fire served notice of cancellation 
on Curtin & Brockie. The court found 
that Curtin & Brockie were not agents of 
the Globe & Rutgers upon whom service 
of notice of cancellation should compe- 
tently be made. It also held that as the 
cancellation notice expired on Sunday it 
gave the Globe & Rutgers until Monday 
to replace the business. The loss on 
which suit was brought occurred on the 
morning of that Monday, Nov. 29, 1915. 





Desires to Get Company 


A stock brokerage house in Philadelphia 
is seeking to buy up the First National 
Fire of Washington, D. C., which recently 
reinsured in the Home. It is now in 
process of liquidation. From all that can 
be learned one of the German companies 
desires to get it in order to have an 
American institution. 


Quackenbush With the Royal 


S. H. Quackenbush, assistant United 
States manager of the Aachen & Munich, 
will enter the Eastern office of the Royal 
in New York as general agent. 





Specials Get Commissions 


Robert M. Carothers, Albany, N. Y., 
special agent of the Phoenix of Hartford, 
Connecticut Fire, and the Equitable F. & 
M., has been commissioned first lieutenant 
in the National army, and will report to 
Camp Lee, Va., Dec. 15. . 

Hugh Morse, special agent of the Atlas 
of London, for New York, was recently 
commissioned second lieutenant in the 
National army. He is ordered to report 
Dec. 15 to the army encampment at 
American Lake, Wash. 


Will Hold Annual Meeting 


NEW YORK, Dec. 12—The Casualty & 
Surety Club holds the annual meeting at 
6:30 tonight. Roy S. Smith, of the war 
and navy department commission on train- 
ing camp activities, will deliver the prin- 
cipal address. Richard D. Jones, deputy 
commissioner of the federal bureau of 
war risk insurance, will speak on the 
compensation features of the bureau. 








Will Buy Northern Maritime 


The Union Marine of Liverpool is buy- 
ing the Northern Maritime of Newcastle 
for £875,000 in 5 percent war loan. The 
Phoenix Assurance owns the Union Ma- 
rine, but separate organizations will be 
maintained. 














Forty Years of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 
Total Cash Assets, - $243,519.35 
Net Cash Surplus, - 192,805.39 
Losses Paid since Organization, - $1,152,491.13 
J.R. VERNON, President J. AMBLER, Secretary 
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BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle) 


One minute from the 
Insurance District 


The Patronage of Ini 
surance Men is 
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naa: Laurence R. Adams, Sec’y and Mge, 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 
PALATINE 
‘Insurance Co., Ltd., of London 
COMMERCIAL UNION 
Fire Ins. Co., of New York 
UNION 
Assur. Soc., Ltd., of London 
CALIFORNIA 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 


Leather Salvage—Anywhere 


Will pay highest price for leather 
and leather goods of all descriptions 


A Woh 229-31 SO. WOOD STREET, 


CHICAGO, ILL. 
9 PHONE SEELEY 3962 
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NORD-DEUTSCHE 


INSURANCE COMPANY 
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UNITED STATES BRANCH 
J. H. Lenehan, Manager 
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George W. La Brande 
Albert Berg 

A. O. Eberhart 
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Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 


George W. La Brande, Vice-Pres. and Managing Underwriter 


BOARD OF DIRECTORS: 
George T. Simpson 
C. L. Maguire 
Julius A. Schmahl 
Joseph I. Silbar 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 
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Losses of the Week 











OLD . weather losses have been 

heavy since the recent cold snap set 
in. The great majority of these claims 
are on dwellings, where heating ap- 
paratus is overtaxed or faulty. 


Winchester, Ohio.—There is a total loss 
to the merchandise stock of P. E. Mc- 
Kinney, Main and Cross streets. The 
Winchester Bank building is partially 
damaged, 

* ae * 

Ca: e, Mo.—There is a $15,000 loss 
to the clothing stock of A. B. Deutch 
Company, 121 East Third street. 

* * * 

Jamesburg, Ill., Dec. 5.—A total loss was 
sustained on the general merchandise 
stock of William Tomlin. Insurance: 

N. B. & M....$2,500 Fire Assn.....$2,500 
* * * 

Chicago, Tll., Dec. 11—Fire in a three- 
story and basement brick, 2609-2611 West 
Wilcox street, owned by Mrs. Georgia A. 
Trephagen, caused a 60 percent loss. In- 
surance: 

HOmMm6....0.0c00< $7,000 Queen 
Phoenix ..... 2,500 Royal ........ 5,000 

Occupied by Union Overall Laundry & 

Supply Company, laundry. 
e a a 

Aberdeen, &. D., Dec. 6.—The Freeman- 
Bain elevator, part of its contents of 
28,000 bushels of grain, and adjoining 
office buildings were destroyed by fire 
early today with a loss of more than 
$50,000. The fire is said to have started 
in the engine room. It followed a large 
number of elevator fires in South Dakota. 

* * * 

Fox Lake, Tll., Dec. 9.—The central busi- 
ness portion of this town was destroyed 
by fire. The loss is estimated at $50,000 
and the bulk of the insurance is carrie 
in one company. 

e af * 

St. Louis, Mo., Dec. 8.—Fire in the six 
and one-half story fireproof building, 700- 
710 Locust street. Owned and occupied 
by Mercantile club. Fire occurred east 
part of seventh floor, used as dry room 
of laundry, and burned through roof. 
Sixty percent damage to this room of 
building and contents. 





building: 

Aetna. ......$ 5,000 Ger. Amer...$32,500 
American - 15,000 Hartford .... 5,000 
Amer. Cent.. 30,000 Home ....... 5,000 
Automobile . 5,000 Lon. & Lan.. 7,500 
Aetna. ...... 8,000 Northern .... 5,000 
Citizens. ..... 5,000 Phoenix ..... 15,000 


Glen Falls .. 5,000 Western 
Insurance on contents: 


Phoenix .....$ 2,500 Ins. Co. N. A$ 2,500 
Pa, Fire .... 2,500 Firemen’s ... 5,000 
Roch. Ger. .. 2,500 

e s s 


Benton, Iil.—There is a $25,000 loss to 
the Benton Coal Co. Insurance: 


Secur. Ct....$10,000 Home .......$ 7,500 
Royal ....... 10,000 Ger. Amer. .. 10,000 
Ins. Co. N. A. 17,500 Phoenix Ct.. 7,500 
Niagara ..... 6,000 Atlas ....... 5,000 
State Pa..... Fire Asso.. 5,000 


10,000 
National Ct.. 8,500 Ohio Farm... 10,000 
Eau Claire, Wis.—There is a $2,800 loss 
to item 3 of the Michigan and Minnesota 


Light & Power Co. Insurance: 
Franklin .....$4,000 Com’l Un..... $2,570 
eee 5,000 Pennsylvania.. 5,000 
Michigan .... 7,000 Aetna ........ 1,000 
Newark ...... 4,000 Sun ......... 400 
BOWES 4cdees - 2,895 Nat’l, Ct..... 2,000 
Scot. Un. .... 5,000 N. B. & M... 2,000 
Westchester . 9,000 Ins. Co. N. A. 1,250 
Citizens ...... 2,025 
s % * 
Rockford, Tll., Dec. 6—A _ nearly total 


loss is reported on the P. Hohenadel, Jr., 
Packing Company. A line of $61,250 in- 
surance is involved as follows: 
$1,850 Lon. & Lano.$ 2,000 
- 1,550 Royal Ex.... 1,700 
G.. 1,800 Springfield .. :300 
- 1,800 Western Ont. 1,800 
N. B. & M.... 2,000 Canners Ex.. 44,450 
s * 6 

Champaign, Ml., Dec. 10—Thirty thou- 
sand dollars damage was done to_the 
business district of town when the Har- 
wood building burned. The following 
occupants sustained total or nearly total 
loss: American Express Company, L. L. 
Glenn, Nobby Tailor Shop, Kennedy Kandy 


Store, McWilliams & Glenn and Liberty 
Clothing Store. 


cent to the following insurance: 
Germania -$1,500 Natl. Ct...... $1,000 
Mil. Mech..... 1,000 Palatine “eens 1,000 








J.H. MACFARLANE, 
MANAGING UNDERWRITER 





CASH CAPITAL $839,130.00 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 





Cc. H. BISHOP 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 











Loss on the millinery 
stock of McWilliams & Glenn was 85 per- 


Milwaukee, Wis., Dec. 6—There is a 10 
percent loss to the Wisconsin Rag & Metal 
Company under item 2 of the general 
form. Total insurance on stock $30,000. 
Insurance on building: 

New Hamp....$2,500 Springfield ..-.$5,000 
Phoenix, Ct... 1,700 

* * * 
Rice Lake, Wis., Dec. 8—There is a total 
loss to the Home Mercantile Company st 
Cameron, Wis., near here. Insurance: 
Scot. U. & U..$4,000 Westchester... .$5,000 
Mpls. F. & M.. 2,000 Nord Deutsche 2,500 
Springfield ...10,000 

8 * a 
South Bend, Ind., Dec. 6—A total loss 
is reported on the Columbia Mattress 
Company, 415 North Emerick street. In- 


HOME .occccce $6,240 Firemen’s ....$5,000 
* * s : 





Moline, Tll., Dec. 6—There is a $2,000 
loss to the Manufacturers Hotel. A line 
of $100,000 insurance is involved. 

* * 2 
Dayton, O., Dec. 5—There is a 15 per- 
cent loss to the Dayton-Wright Aeroplane 
Company. ‘eye 
Minneapolis, Minn., Dec. 9—A 30 percent 
loss is reported on the Minneapolis Steel 
Castings Company, Fifth street and 
Thirty-eighth avenue, N. E. Loss under 
general form. Insurance: 


Yorkshire ....$2,275 Orient .......$2,850 
Conn. Fire.... 1,500 Fid. Phen..... 2,500 
Westchester... 


2,275 
s 


Lewiston, Idaho, Dec. 7—There is a total 
loss, amounting to $92,200, on the state 
administration building. 


Aurora, Tll., Dec. 5—A 50 percent loss 
is reported on the grocery store owned by 
Ott Bros. 

x * x 

Bertrand, Mo., Dec. 8—There is a $12,000 
loss to warehouses 1 and 2 of the Bert- 
rand Mercantile & Grain Company. Loss 
to grain and elevators is total. 

s * * 

Watervliet, Mich., Dec. 10—A number of 
summer cottages at Beechwood Point near 
here burned last week. 

s * s 

Memphis, Tenn., Dec. 7—The $100,000 
residence of Col. Robert Galloway, 1822 
Overton Park avenue, sustained a loss 
estimated at $50,000. This was one of the 
most palatial homes in the state. 

s s s 

Paris, Ill., Dec. 8—Fire that started in 
Fischer’s 10-cent store caused $50,000 loss 
in the business district. The Landis music 
store and the Paris Morning Gazette also 
suffered losses. eat 


Mitchell, Ind., Dec. 6—Fire destroyed the 
Grand Hotel and the Boland building ad- 
joining, where it started in a poolroom. 
The loss on the building was $20,000, about 
three-fourths insured. Loss on the hotel 
was $30,000, partly covered. The water- 
works system is not yet completed and 
only a small chemical was available for 
fire fighting. laces 


Ames, Iowa., Dec. 10—Fire early this 
morning, which raged for five hours, re- 
sulted in the destrutcion of I. 0. O. F. 
temple, Cagwin’s drug store, the Royal 
Tailors and the Corbin paint store, entail- 
ing a total loss of $75,000. Firemen from 
Boone aided the Ames firemen, but the 


below-zero weather made efficacious efforts 
most difficult. wade 
Glasgow, Ky., Dec. 9—Incendiarism is 
suspected as the origin of the fire which 
this afternoon destroyed the plant of the 
Glasgow Flooring Company, owned by the 
J. O. Ness Company, of Chicago. Flames 
spread to the warehouse of the Sampson 
Tobacco Company, destroying it. Losses 
are estimated at $65,000, with insurance of 
about $50,000, according to report. 

a ” * 


Youngstown, O., Dec. 5—Fred Hoffman’s 
Sons planing mill and lumber stock were 
destroyed by fire. The loss is considered 
total. Cause of the fire was short-cir- 
cuited wires. Insurance: 


American ....$1,013 Hartford ..... $ 530 
Boston ...... 530 Netherlands .. 530 
Brit. Und..... 2,459 Royal .. 1,013 
Com’l Un Cis mwaceie:6: 530 
German, Pa... 530 U. S. Fire.... 1,013 
Germania .. 500 


COMMISSIONERS SEE 
NEED FOR RELIEF LAW 


(CONTINUED FROM PAGE 1) 


necessarily in each state in which the 
company does business, as at present. 
One state license should suffice. Re- 
trocession facilities are essential, but 
we would then have enough retroces- 
sionaires. Another obstacle is the 
double taxation—taxes on the directly 
written premium, on that same premium 
when reinsured, and again when it goes 
to a retrocession company. Again, 
companies abroad are not hampered by 
our multiplicity of state regulation. 

. B. Ryon, general counsel of the 
National Board, said that eight or ten 
states now were making the mistake 
of not differentiating between reinsur- 
ance companies and direct writers in 
granting of licenses. One important 
difference should be that reinsurance 
companies should have no taxes to pay. 
He endorsed Mr. Ludlum’s position 
that one state license should suffice 
everywhere. The laws must be changed. 


Laws Favor Foreigners 


Former Commissioner Calvin A. 
Palmer of Michigan, now president of 
the Inter-State Fire of Detroit, insisted 
that our laws favor foreign reinsurance 
companies, Reciprocal laws are also an 
obstacle; a company can get a Con- 
necticut license, where there is no re- 
ciprocal law, and then write scott free 
elsewhere. The bordereau is a serious 
question; some direct writers abso- 
lutely refuse to report by bordereau 
because it reveals their secrets and 
hazards their renewals. He regards this 
question of reinsurance facilities as the 
most important now before the authori- 
ties of this country. The profit of ten 
foreign reinsurance companies during 
the past ten years has been on an aver- 
age of 36 percent per annum, and they 
have secured $200,000,000 of business. 

Former Commissioner Ekern of Wis- 














consin pointed out the difficulty of se- 
curing the repeal of retaliatory laws, 
but thought double taxation would be 
discountenanced by all legislatures and 
would be a popular argument to ad- 
vance. There should be no deduction 
for reinsurance. Licenses should not 
be required of retrocession companies, 
or else the cost of them should be 
merely nominal, 

It was decided to take no action at 
this time on the subject of reinsurance 
or retrocessions. 

It was 11 o’clock when the convention 
met for its opening session on Thursday 
morning. President English presided. 
The jumbo line subcommittee reported 
as follows, and the report was adopted: 
“Your subcommittee, to which was 
referred the questions of ‘jumbo’ lines, 
after an extended hearing of the mat- 
ter, begs to report that it is of the opin- 
ion that no further action should be 
taken at this time, in view of the action 
of the federal government in canceling 
the licenses and ordering the liquida- 
tion of certain direct writing and rein- 
surance companies under the trading 
with the enemy act.” 

The special committee on “Fire Insur- 
ance Rates, Expenses,” etc., appointed at 
the Burlington convention in 1913, was 
discharged. 

One of the pleasantest features of the 
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WESTERN SPECIAL AGENTS—M. S. 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, Ill.; George K. March, Hillsdale, Mich.; 

. H. Gosnell, Minneapolis, Minn.; S. J. Horton, 

nsas City, Mo.; Leslie c Stire, Denver, Colo.; 
A. 'W. Jones, Columbus, Ohio; A. D. Yeaton, 
217 West Water street, Milwaukee; R. W. Miller, 
Webster City, Iowa. 

















Michigan Livestock Insurance 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Co. 


the substantial interests o 


Organized, owned and managed by Michigan men. Backed by 


ichigan. Insuring Michigan farmers 


and owners of livestock against death from any cause. 
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CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 
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closing hours was the fine ovation given 
Commissioner F. H. McMaster of South 
Carolina, who announced his resignation 
of the office of secretary-treasurer in view 
of his coming retirement from the com- 
missionership. This was the signal for 
a burst of oratorical eulogy that taxed 
the fervent expression of half of the men 
on the floor and left the modest Mr. Mc- 
Master with bowed head and flushed face. 
Elected to the secretary-treasuryship at 
the Seattle meeting, six years ago, Mr. 
McMaster has discharged its onerous 
duties with signal fidelity, efficiency and 
courtesy, while his conscientiousness and 
character have endeared him even to his 
opponents. Among the men who eagerly 
embraced this golden opportunity to ex- 
press their high appreciation of Mr. Mc- 
Master were Commissioners Mansfield, 
Young, Darst, Phillips and English, ex- 
Commissioners Hotchkiss and Ekern, and 
Judge O Ryon, counsel of the most 
eminent fire insurance interests. 


McMaster Becomes an Editor 


Nothing affected Mr. McMaster more 
than the words of Judge Ryon, with whom 
he has locked horns many a time in his 
contests with stock fire privileges in 
South Carolina, especially when the lat- 
ter said: ‘We have no thought for you 
but one of kindness, and wish you well, 
now and for all time.” On behalf of his 
fellow commissioners and many other 
friends in the insurance business, Com- 
missioner Mansfield presented Mr. Mc- 
Master with a solid silver tea service of 
five pieces and tray. In his brief but 
feeling acknowledgment the embarrassed 
recipient declared himself rather the 
debtor of his associates in the convention 
than they his. “I have done my best,” 
said he. “You call me courteous; but I 
can say of you, as was said in sacred 
writ, ‘we love him because he first loved 
us.’ Occasionally there have been opin- 
ions of me that were not so considerate 
as those expressed today, but I have 
learned with the poet that ‘there are no 
ills that love can not at last repair in the 
courageous progress of the soul.’” 

Mr. McMaster is to go back to his first 
love, journalism, as the city editor of “The 
State,” of Columbus, S. C 


Future Meeting Places 


The spring meeting of the commission- 
ers will be held in Washington, D. C., be- 
ginning April 9, if hotel accommodations 
can be secured, If not, President English 
will select another place. 

The annual meeting next fall will be 
at Denver. 

R. H. Merrill’s retirement in New Hamp- 
shire resulted in the advancement of M. 
J. Cleary of Wisconsin from the second 
to the first vice-presidency and the elec- 
tion of Walter K. Chorn of Missouri to 
the second place. Joseph Button of Vir- 
ginia was elected secretary-treasurer and 
Jesse S. Phillips of New York, chairman 
of the executive committee. Vacancies 
on the same committee were filled by F. 
H. Ellsworth of Michigan and Commis- 
sioner Brown of Vermont. 





Underwriters Service 
Department 





Agents are always interested in the 
laws of. the various states bearing upon 
the division of commissions with non- 
resident brokers. As the companies 
are cancelling their foreign reinsurance 
contracts, readjusting their lines, and in 
most cases increasing their net reten- 
tion, it is very probable that the next 
year or two will see an increase in the 
amount of business done by nonresi- 
dent brokers. A list of states permit- 
ting a division of commissions with 
nonresident brokers is shown below. 
Illinois 
Indiana, 

Iowa 

Kansas 

Kentucky ms 
Minnesota 

Nebraska 

South Dakota 

Wyoming 

_The following states do not permit a 
division of commissions with nonresi- 
dent brokers. 

Colorado 
Michigan 
North Dakota. 

In Missouri, a nonresident license 
must be obtained. Under the recent 
law passed in Ohio a division of com- 
missions with those holding a nonresi- 
dent license is permitted. In Wiscon- 
sin, nonresident brokers may write 
business only on property owned by 
nonresidents. 





A rate advance of 10 percent, effective 
next Saturday, has been decided by non- 
emmbers of the Underwriters Association 
of the state of New York. 


CONDITIONS ARE CHAOTIC 


LACK DEFINITE INFORMATION 

Halifax Disaster Is Not Supposed to 

Have Caught Companies for 
Very Large Amounts 








New York, Dec. 12.—Best informed 
authorities here anticipate compara- 
tively small property loss at Halifax, 
as the destroyed district was one of 
frame dwellings of little value. The 
insurance loss is probably small, be- 
cause the concussion from explosion 
put most of the buildings in ruins. As 
one company executive expressed it: 
“We do not insure debris.” Allowance 
is made by some companies for pos- 
sible exceptions to this rule. Very 
little explosion insurance is in effect. 
There is no question that the straight 
fire policy will entail no liability re- 
sulting from explosion and the com- 
panies will take that stand. 
Companies Interested 

There is scarcely any definite in- 
formation as yet obtainable by under- 
writers here, owing to appalling condi- 
tions at Halifax. Adjusters are on the 
ground and holding meetings to or- 
ganize for work. American companies 
affected are: Aetna, Hartford, Phoe- 
nix of Hartford, National Hartford, 
Connecticut, Springfield, Home, Ger- 
man-American, German-Alliance, Glens 
Falls, Globe & Rutgers, Niagara, Na- 
tional Ben Franklin, National Union, 
North River, New York, Underwriters 
and North America. Foreign compa- 
nies that operate here and covering 
Halifax are: British America, Em- 
ployers Liability, London Assurance, 
London & Lancashire, Liverpool & 
London & Globe, Union Assurance, 
Western of Toronto, and Yorkshire. 

The general agents of the Home’s 
Nova Scotia Underwriters Agency esti- 
mate the actual loss payable for fire 
losses only at $300,000 and explosion 
loss at over $2,000,000. 

Home Has Largest Business 

The chaotic conditions at Halifax, 
N. S., together with the raging storms 
since the explosion and fire, have made 
it almost impossible for insurance com- 
panies to ascertain what risks they had 
involved. For many days companies 
were unable to get into communication 
with their Halifax agents. The opinion 
seems to prevail that the total insur- 
ance loss will not be so heavy. The 
Home had the largest business there of 
any American company, it having rein- 
sured the Nova Scotia Fire a few years 
ago. It estimates its gross loss at about 
$50,000. Its premiums last year were 
$145,348. 

Partial Insurance List 

Some of the companies have given 

estimates of their losses, as follows: 


Gross am’t Net loss 
involved. reinsurance. 


British America...... $63,000 $60,00 
ROOMMIBCTIOUE | occ ss0ssss 10,000 10,00 
German Alliance .... 2,000 2,000 
German-American ... 25,000 25.000 
Home of New York.. 50,000 45,000 
National Union ...... 32,000 22,000 
OTE FLUVOr: ..0ssn0e 12,966 916 
British Northwestern... 10,000 10,000 
Employers’ Liability... 60,000 25,000 
HORS DOS  .00:0 5.00000 No 
Liverpool Manitoba.... 10,000 10,000 
London Assurance..... o loss 
London & Lancashire.. No los 

ER 2 eee - 40,000 40,000 
National-Ben Franklin No loss 
North West Fire Can.. 11,000 11,000 
Phoenix, Bart. ......0+ 15,000 15,000 
Union Assurance...... 28,000 28,000 
Western Assurance.... 13,000 10,000 
Brittanie «.. 2.0... (ae woe 30,000 17,000 


The Dartmouth Cotton Mill, which is 
reported to have been involved in the Hali- 
fax disaster, was insured in the senior 
factory mutuals for $450,000. 





Surety Rates Advance 


NEW YORK, Dec. 12.—The Surety Un- 
derwriters held a meeting today, R. H. 
Towner presiding, to consider the rate in- 
crease on fiduciary bonds of other states 
so as to bring them up to the New York 
standard. At a meeting of surety men Dec. 
5, rate increases were voted on all classes 





Companies in fourteen states. 


SSERVICE”’—That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


A Fally Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 








New Standard Policy 
Will Be in Effect 





The new commissioners’ form of 
policy, with slight variations, will go 
into effect Jan. 1, in New York, Wiscon- 
sin and Michigan. West Virginia has 
extended the time for this to go into 
effect until July 1. The new policy 
will go into effect in the Hawaiian 
Islands, Jan. 1. Vermont requests all 
companies to put the policy into effect 
Jan. 1, although this is not made ob- 
ligatory. 

One of the features of the new stand- 
ard form of New York that will radi- 
cally change the present contract ap- 
plies to buildings that have been badly 
damaged by fire and later ordered razed 
by the city authorities’ Under the 
old contract the companies were simply 
liable for the actual damage by the 
fire and were not liable for further 
loss caused by city authorities order- 
ing walls torn down. This feature, 





however, is not covered in the new 
policy and companies will be liable for 
the full loss if the city authorities or- 
der the building torn down after it has 
been damaged by fire. 





Grand Nest Committee 


Most Loyal Grand Gander Gus M. Wise 
of the Ancient & Honorable Order of the 
Blue Goose has appointed the following 
entertainment committee for the grand 
nest meeting that will be held in Chicago 
next October: B. A. Lehnberg, chairman, 
Milwaukee; W. A. Jack, Hamburg-Bremen, 
St. Louis; John W. Herd, Scottish Union 
& National, St: Louis; Leslie C. Gray, 
Springfield Fire & Marine; Kansas City; 
A. B. Diggins, Fireman’s Fund, Spring- 
field, Mo.; R. F, Woltersdorf, Atlas, Chi- 
cago. 





Blanks Not Ready 


Insurance companies find that the fed- 
eral government has not yet gotten out 
its blanks for reporting premiums for 
taxation as of Dec. 15. The law requires 
the report to be made out on a special 
blank to reach the revenue office not 
later than Dec. 15 for the month pre- 
vious. It is likely that companies will 
have to make out a report in their own 
way for November premiums. 





Wm. 


For Surplus 


Lines 


Try Us 


L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 








It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 




















General Agents Wanted 








APPLETON & 











of fidelity bonds. 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, - - $ 461,101 Lee we + SLITS 
Surplus Home Office Statement’. - 1172702 SM™is wom 
UNITED STATES “LLOYDS,” NEWYORK, N.Y. THE TOKIO MARINE INSURANCE CO, 
WN 66k ace ec eee 
: i" shee’ Surplus United States Statement, $562,916 
tn ee ebilicy ieunlimiteds Surplus Home office Statement, $7,433,611 
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STUDYING NEW THEFT RATES 





As High as 12 Percent Is Recommended 
by Committee on Certain 
Classes of Machines 


Companies are studying over the new 
theft rates on automobiles proposed for 
the western conference territory by the 
committee on rates. For coverage up 
to 50 percent of the values, rates run 
from 40 cents to $3. For the full cov- 
erage, rates run from 50 cents to $12. 
Graduations are made not only accord- 
ing to list price, but also according to 
the age of the car, newer cars carrying 
higher rates in certain classes than older 
machines. These differentials are in ac- 
cordance with past practices, but are 
greater as the result of a study of ex- 
perience figures. Then, also, there are 
differentials for various classes of cities. 
Lowest rates are granted in cities of 
less than 200,000 population and rural 
districts. Slightly higher rates are 
charged in cities of 200,000 population 
or over, except Chicago and Detroit. 
Still higher rates are recommended for 
the last two named cities, where the ex- 
perience has been extremely bad. The 
credit for an approved lock and lock 
warranty is 10 percent of the reduced 
value coverage rate and 20 percent of 
the full coverage rate. In the past the 
lock credit has been 15 percent of the 
rate. 


CINCINNATI THEFT SITUATION 





Police Department is Unable to Cope 
With the Condition as to 
Automobiles 





CINCINNATI, O,, Dec. 11—The 
automobile theft situation in Cincinnati 
has been going from bad to worse. 
During the last two or three weeks, 
thirty to forty cars have been stolen 
each week, about 20 percent of these by 
professional automobile thieves. Due to 
a lack of funds for employment pur- 
poses, the police department has been 
unable to assign special men for this 
work and thus has been totally unable 
to cope with conditions. ’ 
_For the reason that the automobile 
Situation was growing worse and there 
was no hope of adequate aid from the 
police department, the Cincinnati Auto- 
mobile Club intends to do some inde- 
pendent work toward suppressing the 
theft epidemic. The chairman of the 
committee of the automobile club that 
has this matter in charge said: 

“We realize that unless the number of 
these thefts can be materially reduced, 
automobile theft insurance rates will in- 
crease to the prohibitive point, and we 
shall then be without all protection 
against severe loss.” 

According to this man, a cursory in- 
vestigation has revealed that there are 
one, two or three professional gangs of 
automobile thieves working in Cincinnati. 
The plan of these gangs is to send one 
man ahead to locate cars suitable for 
stealing, learn the habits of owne-s of 


W ANTED— Manager of Automobile 


Department. Western 

Department of leading company desires Manager 

of its Automobile Department. Good opening 

with fine opportunities for right man. All replies 

confidential. Address 55-P, care The National 
nderwriter, 














HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 





























these cars, and transmit the information 
to a second man. The second man em- 
ploys those who steal the car. Those 
who steal the car are entirely unknown 
to the man who obtains the information. 
No evidence has been obtained thus far 
to indicate that a “fence” exists in Cin- 
cinnati, though there are very clear in- 
dications that stations for handling stolen 
cars ply their trade within a short dis- 
tance from the city. At these stations, 
the appearance of the car is entirely 
changed by painting, putting on different 
accessories and equipment, all within a 
few hours, until the original appearance 
of the car is entirely destroyed. 

Some of the members of the Cincinnati 
Automobile Club have raised the question 
whether or not it is possible that com- 
panies insuring cars against theft could 
discriminate in their rates in favor of 
those who belong to an organization which 
is planning a vigorous campaign to re- 
cover stolen cars and punish the guilty. 
The plan which these men believe merits 
some consideration from the companies 
is the employment of a detective by the 
club to give his entire time to the investi- 
gation of automobile theft cases. The 
man employed by the club is a former 
United States secret service man with 
ten years of experience. He will receive 
a monthly salary and ten percent com- 
mission on the value of all cars recovered, 
that is, cars which have not been aban- 
doned by joy riders. 

A table of car values has been worked 
out upon which his commission will be 
based. The table sets forth cost the first 
year, 60 percent the second year, and ten 
percent decrease for each additional year 
of car service. The detective employed 
plans to organize his own chain of in- 
formants in various garage and filling 
stations on the main thoroughfares out 
of Cincinnati, within a radius of 15 to 50 
miles of the city. These informants will, 
of course, be carefully picked. When a 
car is missing, each will be informed of 
the license number, factory number and 
other distinguishing marks. If the plan 
proves successful, and there are already 
indications that it will, casualty men in 
other cities may try to interest local auto- 
mobile clubs in similar plans of action. 





AROUSED OVER CONDITIONS 





Detroit Automobile Club Will En- 
deavor to Assist in Meeting the 
Theft Problem There 





DETROIT, MICH., Dec. 11—The De- 
troit Automobile Club has been aroused 
by the automobile theft situation in that 
city, and is taking up the subject with 
its members with the idea of bringing 
about some changes to cope with the 
problem. Detroit has grown rapidly 
and has attracted a number of people 
from all over the country who are 
drawn there on account of the various 
industries. Along with the honest 
workmen have come the crook and the 
adventurer. It is found that many ma- 











we INVESTIGATE INSURANCE RISKS 


of atl kindsWHY NOT LET US INVESTIGATE YOURS 
EVERY AUTOMOBILE RISK SHOULD BE INVESTIGATED 


IN REGARD TO THE MORAL 


THE JORDAN REPORTING CO. 


Bldg Division Offices 
Waolworth x Harris Trust Bldg. Rail: Exchange 
NEW YORK CHICAGO, ST. LOUIS . 








chines are stolen and offered for sale 
at a ridiculously low price. 

Manager Rickards of the Automobile 
Protective & Information Bureau, visited 
Detroit recently and had a conference with 
the police authorities and the officers of 
the automobile club. 

It is thought the city government will 
be induced to strengthen its automobile 
squad in the police department and make 
it more efficient. Then it is hoped that 
one judge in the city court can be au- 
thorized to give his attention to automo- 
bile theft cases. Automobile people feel 
that the automobile manufacturers could 
do much, if they would, to assist in theft 
prevention. For instance, it is stated that 
the Buick people put a different number 
on their various parts, so that a car can 
be more easily identified. If there are 
nine or a dozen different numbers on dif- 
ferent parts of a car, a thief would hardly 
obliterate all of them. The Detroit Auto- 
mobile Club feels that the time has come, 
when something must be done in that city, 
or the automobile owners cannot get pro- 
tection. Up to Nov. 1, 3,989 cars had been 
stolen during the year. 





Theft Organization Uncovered 


Another automobile theft organization, 
having its chief branches in Muncie, Ma- 
rion and Indianapolis, Ind., has been un- 
covered and six men arrested. A detective 
employed by the Automobile Protective & 
Information Bureau of Chicago unearthed 
much of the evidence and estimates that 
the number of machines stolen by this 
—— gang will run considerably over 


Unusual activity is being shown by 
various automobile clubs, particularly 
that of Detroit. The situation has begun 
to alarm automobile owners as well as 
companies writing theft insurance. Their 
alarm will of course increase when the 
new rates and plans for writing theft in- 
surance are made effective by the com- 
panies, 





Doing a Big Business 


Some automobile insurance companies 
Say that there is quite an increase of 
business coming from dealers these days. 
Evidently dealers are laying in as much 
of a stock as they can afford to carry and 
in many cases warehouses are being rented 
to carry the extra machines. Dealers 
figure that the output of pleasure auto- 
mobiles may be curtailed and that prices 
are likely to go up. From almost every 
direction in the large cities dealers are 
asking for extra insurance in view of the 
larger number of machines carried. There 
will be a bigger business in second hand 
cars next year than ever before. 





Many Machines Burned 


The garage of J. Fred Melton at Grand 
Junction, Iowa, was destroyed by fire Mon- 
day. Twenty-four automobiles went up 
in flames. The total damage is estimated 
at $25,000. 





August Herrmann, the well-known base- 
ball magnate of Cincinnati, and John 
Mullen, a son of Michael Mullen, floor 
leader of the Republican members of the 
city council, have formed a partnership 
for conducting a general insurance agency 
business. They will begin by insuring 
automobiles and later will probably take 
an agency for a life company. It is not 
their intention to enter the fire field. 








National Automobile Insurance 


Authorized Capital Surplus, $500,000.00 
“All kinds of Automobile Insurance” 


Agency applications now being received. 
Rees Wilkinson, and General Manager 
Wilkinson Bae LINCOLN. NEBRASKA 














DIRECTORY OF 
Independent Adjusters 





ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


IOWA 





ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Excnange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 





ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Il. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





ILLINOIS 
J. B. SIKKING, Adjuster 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 





518 W. Jefferson Springfield Illinois 
ILLINOIS INDIANA 
EBLDRIDGE H. SPERRY 


201 First Nat'l Bank Bidg., Champaign, IIl. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 





WISCONSIN AND MICHIGAN 


Fire Loss Adjustments. Wisconsin and No. Michigan 
Over 25 years’ Worry 
DAVI LAWSON _ . 
Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 





TENNESSEE 
Ie HH. OGell @&@ Som 
110 Upper Second St., Evansville, Ind. : 
Adjusters of Fire, Tornado, Automobile and Inlané 
Marine Losses 


INDIANA, ILLINOIS, KENTUCKY, 





KANSAS 
THE WARREN ADJUSTMENT 


BUREAU : 
ADJUSTERS of FIRE, TORNADO. HAIL, : 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON - : KANSAS 








MICHIGAN 
FREDKE. M., CHAMPLIN 
: 629 Michigan Trust Building 


Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 





N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D. 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





HIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 


WESTERN FIELD 


INSURANCE ADJUSTMENT Co. 
C. W. Crossan G. W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
" utomobile Adjusters 
Waldheim Building, Kansas City, Mo. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914 ......... $ 920,961.16 $181,374.66 
ee nee 935,693.93 200,120.21 
Jontary 1, 1916 ......... 1,020,369.41 211,057.76 
January 1, 1917 ......... 1,178,606,00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














EDGAR J. HAYNES, Pres. 


THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt | 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


: Assets = = - - - - ad = ~ 
Capital Wit Male, ee. a ee ee, ae 
Surplus to Policyholders - - - - = 


WESTERN STATE AGENTS 


W. E. COLLINS, Michigan and Ohio Union Trust Building, Detroit 
W. J. WENDT, Illinois. Indiana = Wisconsin, 2021 Insurance es 
cago 


$2,270,250.98 
500,000.00 
- 906,788.03 





Responsible Agencies 
Solicited 

















Assets, $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


Surplus $514,026 


W. H. MILLER, President 





United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


So a. i) 2 2 2 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 





This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 





™ WALSH 


GEO. A. MOWRY 
President Ass’t Secretary 


W. A. GORDON 
Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 


Che Columbian Insurance Co. 
430 N. Pennsylvania St., Indianapolis, Ind. 
Assets. . . - « «+ $421,944.00 
Surplus to Pélici/liolders . 325,530.00 


The Securities of this ey tend are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 














London & Lancashire |The CONCORDIA FIRE: 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


Cash Capital - - $ 600,000.00 
Reinsurance Reserve -  1,312,818.13 
Reserve for all other Liabilities 111,534.54 


FIRE 


Insurance Company 
LIMITED 


of Liverpool, England 











TABI Surplus to Policyholders  1,015,168.55 
4 —enedigisn~ arg Total Assets - - - 2,587,558.08 
89S. La Salle St. Chicago, Illinois . 
A. G. McILWAINE, JR., Manager : Writing 
Hartford, Conn. Fire Tornado 
Sprinkler Leakage 








SAM B. STOY, Manager 


San Francisco Rents 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager Commonwealth Bldg., Pittsburg, Pa. 
— BY 


Allemannia Fire Insurance Humboldt Fire Insurance Co. 
National-Ben Franklin a, Teutonia Fire Insurance Co. 


Combined Capital, $I, 700,000 leis, $1 105146 146 Surplus to Policyholders, $3,572,680 
FP. H. Westme er, bag or Ohio * Special ent for Indiana and Ohio 
el & Loe Chicago, iil, _ General Agents for Ilings 


New Agents Solicited. Madison, Wis., General Agents for Wisconsin 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, — 
ASSETS ~ - 


oe $1,643,174.45 
7 “= SURPLUS TO POLICYHOLDERS - - e 


1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited ; 














General iaiiance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








Detroit National Fire Insurance Co. 
PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 
si. pot dpa ing sie fos “Leen New York, New Jovy Eire 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, Minneso 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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« 4 y| Five Insurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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“IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 











Use and Occupancy 
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The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 





PART TWO 








TWENTY-FIRST YEAR No. 50 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, DECEMBER 13, 1917 


$3.00 per Year, 15 Cents a Copy 








POLICY VALIDITY 
IS NOW QUESTIONED 





Thousands of Fraternal Certificates 
May Be Affected Because of 
Illinois Decisions 





MUCH CONCERN IS FELT 





Reinsurance of Beneficiary Societies 
Calls in Question the Character of 
the Insurance 





SPRINGFIELD, ILL., Dec. 11—A 
situation has arisen, because of the de- 
cisions of the courts in Illinois, which 
affects very seriously the validity of a 
large number of certificates or policies 
held by members of fraternal societies 
which have been the subjects of rein- 
surance agreements in which a society 
domiciled in Illinois was the reinsurer. 

The appellate court of the first dis- 
trict of Illinois in the case of Alexander 
vs, Bankers Union of Chicago held that 
a society has no power or authority to 
enter into a reinsurance contract as- 
suming and agreeing to pay benefits 
contracted to be paid by another so- 
ciety, and where it enters into such a 
contract the contract is ultra vires and 
void, and the society is not estopped 
from raising such a defense for the rea- 
son that it had received all premiums 
and dues from the member up to the 
time of his death. 

Decision Is Affirmed 


This decision, which was practically 
reaffirmed by the same court late in 
May, 1917, in the case of Held vs. Bank- 

(CONTINUED ON PAGE 11) 








Preasonzzcasucceeo 


Our men make money. 

We help every man to succeed. 

No man is left to fight his battles alone—he is given 
assistance and education until he has attained success. In 
our organization every agency must be a live one and every 
man must succeed or get out. Only live, active men are em- 
ployed and then we get behind them—join hands with them 
—and work for success of the Agency, which means success 
for the Company. Contentment and cooperation in our 
Agency Force means good cheer throughout the organiza- 
tion and a full day’s work for each man. 


We cooperate: 


By giving help of special men. 

By giving special letters to prospects. 

By giving best information. 

By giving the full assistance of the company at all times. 


COOD CONTRACTS TO LIVE, CLEAN AGENTS 


A FARM MORTGAGE BEHIND EVERY POLICY 

INSURANCE 

COMPAN Y 
ILLINOIS 


PEORIA: LIF 


PEORIA 




















Chicago Agent 
Wanted 


The Michigan Mutual Life 
Insurance Company is seeking 
a hustling agent in Chicago who 
can produce business and get 
results. A man with indus- 
trious habits who can bring in 
the bacon can secure a good 
contract. 

The company will establish 
general agencies out in Illinois. 
The Michigan Mutual has the 
goods to sell. 


Address 


J. J. MOONEY 


Superintendent of Agents 


Michigan Mutual Life Insurance 
Company, Detroit, Mich. 








STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








UNWARRANTED ADVICE 
GIVEN TO SOLDIERS 





Commissioners Seek to Stop Lapsa- 
tion of Policies in Regular 
Companies 





CHANGES IN OFFICERS 





Retirements of Supervising Officials 
Compel Convention to Name New 
Secretary and Vice-Presidents 





NEW: YORK, Dec. 6—The spring 
meeting of the National Convention of 
Insurance Commissioners will be held 
at Washington, D. C., April 9—the an- 
niversary of the surrender of Lee at 








PRESIDENTS SECTION 


The annual meeting of the Associa- 
tion of Life Insurance Presidents, held 
in New York last week, is treated in 
Part 4 and pages 14-15 of Part 2 of 
this issue. 














Appomattox, as Commissioner Button, 
of Virginia, pointed out. However, 
should it become apparent by that time 
that adequate hotel accommodations 
will not be likely to be had at the capi- 
tal, authority has been given President 


English to select some other place. 
The next annual meeting will be held 
at Denver; the time to be fixed later by 
the executive committee. Washington 
won the spring meeting with six votes; 
Milwaukee receiving two, Louisviile 
two, and Chicago 1. The choice of 
(CONTINUED ON PAGE 8) 


‘‘The Forest 
City Life” 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 








Address the Home Office 


Rockford 


Illinois 
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WILL CHANGE ITS NAME 


GERMANIA WILL BE GUARDIAN 





COMMENT ON SITUATION 


TO PROBABLY CUT DIVIDENDS 
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A PEEP INTO OUR PRIVATE FILES 


Dece: 


New York Company Finds It Advisable 
to Adopt New Title—Await 
Official Approval 


Standard Life of Des Moines Gives AN OFFICIAL OF THE U. S. GOVERNMENT AT 


: a WASHINGTON SAYS: 

Some Observations on Conditions “I have your letter of October 1st with the bulletin which 
Confronting Companies you are mailing to your policyholders and thank you for it. 

This work is the kind that is going to make the 

Second Liberty Loan of 1917 an overwhelming suc- 








NEW YORK, Dec. 11—The directors 


of the Germania Life, at a special meet- 
ing, voted unanimously to apply for an 
order authorizing the company to 
change its name to the Guardian Life 
Insurance Company of America. 

The Germania is well known as an 
old line conservative company which, 
particularly during the last few years, 
has made great strides. Its new paid- 
for business for 1916 was in excess of 
$21,000,000 and for the first eleven 
months of 1917 the company had a gain 
in paid-for business of $4,000,000 over 
the same period of 1916. The company 
was incorporated in 1860 under the laws 
of the state of New York and is doing 
business in thirty-six states of the 
Union. All of the officers of the Ger- 
mania are American citizens. 


Company’s War Activities 


Immediately upon the outbreak of the 
war the Germania devised a plan of 
national economic mobilization of life 
insurance policyholders, having for its 
purpose the promotion of the health and 


The Standard Life of Des Moines re- 
ports that it is not making any attempt 
to collect the war tax from its agents or 
policyholders, but is paying. it directly 
from the company’s surplus. As to the 
general situation, the company says: 

“The war tax is heavy. The shrink- 
age on securities will not be felt by us 
and this company has an unusually sat- 
isfactory surplus, but in common with 
practically all other companies, we have 
to face the problem of war losses. Be- 
lieving that it is unwise to defer mak- 
ing provisions for them until our sur- 
plus is exhausted, the company has un- 
der consideration the advisability of an 
immediate reduction of dividends to a 
purely nominal amount. 


Will Probably Reduce Dividends 
“While official action has not yet been 


taken, it is probable that the dividends | 


payable in 1918 will only be a fraction 
of those being paid during the current 
year. By taking this action at this time 
we believe that our saving from divi- 
dends, aided by all administrative econ- 








cess.” 


competitors. 
I have ever seen. 


AN AGENT SAYS: 


“Tf a man doesn’t make good with The Germania 
. Life Insurance Company it is his own fault.” 


A POLICYHOLDER SAYS: 


“The service which you perform for your policy- 
holders is without a doubt unequaled by any of your 
This Health Sarvice ‘beats anything 


‘May your tribe increase.’” 


Since these are but samples of many letters received regularly by 
“The Company of Modern Insurance Service,” THE GERMANIA 
LIFE INSURANCE CQMPANY, established 1860 under the laws of 
the State of New York, it should be worth something to YOU to ask 
T. Louis Hansen, Superintendent of Agencies, 50 Union Square, New York 
City, to tell YOU more about the SERVICE which this Company is render- 
ing ITS COUNTRY, ITS POLICYHOLDERS AND ITS FILLDMEN. 











44 MILLIONS FROM 42 AGENCIES 
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new name will remove any doubt as to 
the company’s nationality and will more 
closely express the principles of the 
founders of the company, who have 
made “Safety and Service” its motto 
since the year 1860. 


PROTEST PROM GUARDIAN LIFE 


MADISON, WIS., Dec. 11— The 
Guardian Life of Madison, Wis., has 
filed with the Wisconsin state commis- 
sioner a protest against permitting the 
Germania Life of New York to take 
the name of Guardian Life. The sim- 
ilarity of names is prohibited under 
Wisconsin statutes, 

Commissioner Cleary was in New 
York, attending the commissioners’ 
meeting, when the change of name was 
announced. He was requested by the 








up with the Germania people. The 
Guardian also wired its protest to the 
Germania Life officials. The Guardian 
Life is licensed only in Wisconsin. It 
may be able to keep the Germania out 
of this state although it is licensed here 
now. But if the Guardian desires to 
enter other states, the Germania, under 
its new name, will have prior rights, as 
it will be first on the ground. It is 
stated here that, owing to the fact that 
the Germania has over its home office 
door the monogram “G. L. I. C.” and 
uses it on some of its literature, it de- 
sired to-get a name that began with 
“G.” The name “Guardian” seemed the 
most suitable. Naturally, there is con- 
siderable confusion where two compa- 
nies writing a similar line of business 
have the same name. 





J. C. Cummins, President. 


B. F. Hadley, Secretary. 


1867—EQUITABLE LIFE OF IOWA—1917 


H. S. Nollen, Vice-President. 
H. E. Aldrich, Supt. of Agents. 
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of America 


Organized 1907 
EVERYTHING NEW BUT THE NAME 


Pioneer Life Insurance Co. 
KANSAS CITY, MO. 


John W. Cooper, President 














MASONIC TEMPLE 


MASONIC LIFE ASSOCIATION 


(Commence Business 1872) 


BUFFALO, NEW YORK 





_ A aan iaamnks aie AT COST 
FLANDERS LIFE AND ACCIDENT SERVICE yt pe et epee 


: : : : . Over $9,000,000.00 Paid in Benefits 

bin Aanestieion of Reseninte sihame, Wo suciee veperte on insmenes applicants Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and M er ‘ 

ee eee NELSON O. TIFPANY. Jr. Vice-President, Superintendent of Agencies 

WM. H. FLANDERS, Mgr. INDIANAPOLIS, IND. 


A scientific service in the in 
agents, medical 











Central Office MASONIC TEMPLE, BUFFALO, N. Y. 
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“THE ADVENTURES OF TWO AGENTS”: A Continuous Story. Chapter 15. Watch for next Chapter. 








T HAVE 1,000 9° 
InTHE. ZL Za. 


COMPANY. ( / a 
ef 
\ 









MIGHTY GOOD COMPANY BUT YOU 


OUGHT Ta CARRY MORE JNSURANCE - 


Now LOOK AT THIS RESERVE LOAN 
FE POLICY, 
LIFE GPX 
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IN B COMPANY 






WHAT! WAY THAT COMPANY IS NO 
GOoD — Now My COMPANY ETC. 











Our Motto, ‘‘We Pay our Agents to Represent Us, not to Talk Against Other Companies.”’ 


All Rights Reserved 

















GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. We have the policies that sell and territory open. 
WE ACCEPT LIBERTY BONDS IN PAYMENT FOR FIRST YEAR AND RENEWAL PREMIUMS 


Reserve Loan Life Insurance Co., 












INDIANAPOLIS 
INDIANA 





NEW ANTIWRECKING LAW 


COMMISSIONERS ADOPT BILL 





Measure Modeled on Wisconsin Stat- 
ute Will Be Recommended to 
Various State Legislatures 





NEW YORK, Dec. %—Company 
wrecking, like that of the Pittsburgh 
Life & Trust last March, will be impossible 
in the future if the legislatures pass 
measures based upon the recommenda- 
tions contained in a resolution intro- 
duced into midwinter meeting of the 
National Convention of Insurance Com- 
missioners here this week by Commis- 
sioner Cleary of Wisconsin and unani- 
mously adopted. This resolution is 
based upon a Wisconsin statute—chap- 
ter 599 of the laws of 1917. It pro- 
vides that a list of stockholders of all 
domestic life insurance companies be 
maintained in the office of the insur- 
ance department of their respective 
states and that no transfer of shares of 
stock of any such company shall be- 
come effective for voting purposes, or 
otherwise, until a given period has 
elapsed after notice of such contem- 
plated transfer shall have been filed 
with the insurance department, and that 
a vacancy in the board of directors of 
any such company may be filled only 
by election at a regular meeting of the 
stockholders of the company or at a 
special meeting of the stockholders 
called for that purpose upon due no- 
tice thereof, a copy of which notice 
shall be filed in the office of the in- 
surance department a certain number 
of days prior to such meeting. 


Will Enter New State 


The National Fidelity Life of Sioux 
City, Iowa, contemplates entering Ne- 
braska within the next few weeks. 


Sixteen Men in Service 


The general agency of Shakeshesky 
& McMillen of the Northwestern Mu- 
tual at Madison. Wis., has given Uncle 
Sam 16 men to help win the war. The 
service flag bears a star for each mem- 
ber of the agency who has answered 
the call, They are Clifford L. Mc- 
Millen, general agent; J. P. Davies, 
V. S. Norton, M. A. Smith, J. S. With- 
ington, John Gay, H. Whitcomb, R. T. 
Birkeneff. William Heller, W. L. Dole- 
shal, R. M. Gibson, M. L. Krauf, H. T. 
Ketcham. M. G. Wagner, O. D. Fuchs 
and H. D. Wakefield. 





SCOPE OF THE MEASURE 


ATTORNEY GENERAL RULING 





Blue Sky Law of Illinois Does Not Ap- 
ply to Preorganization of Stock 
Certificates 





SPRINGFIELD, ILL. Dec. 11— 
Some questions having arisen with ref- 
erence to the right of the secretary of 
state and the department of trade and 
commerce, through its division of insur- 
ance, to supervise, under the provisions 
of the “Blue Sky Law,” which goes in- 
to operation Jan. 1, 1918, the taking of 
subscriptions for the capital stock of 
insurance companies while in their for- 
mative stage and during the process of 
organization, the attorney-general has 
been asked to give a working construc- 
tion of the act with reference to the au- 
thority of these departments mentioned 
above. 


Opinion Is Asked 


The question asked the attorney-gen- 


eral by the secretary of state, is as fol- 
lows: 


“Does the act apply to what is known 
as preorganization stock or preorgani- 
zation certificates? In the formation of 
quite a number of industrial or natural 
resource companies, subscriptions are 
solicited prior to the formation of the 
corporation, these subscriptions being 
for the stock ‘when and if issued.’ In 
the event of a sufficient number of sub- 
scriptions being received, the corpora- 
tion is formed and proceeds to do busi- 
ness, but if the promoters or the or- 
ganizers find that a sufficient number 
of subscriptions are not going to be re- 
ceived to enable them to carry out the 
proposed business, the subscriptions are 
cancelled and if any money has been 
paid in, it is returned.” 


What Attorney-General Says 


To the above query the attorney-gen- 
eral’s answer is: 

“Referring to your fourth interroga- 
tory relative to the application of the 
act to preorganization certificates or 
stock, permit me to say that the act re- 
fers to corporations, copartnerships, 
companies and associations now or 
hereafter organized, and deals only with 
the entity and not with the proposed 
corporation or one in process of organi- 
zation. I do not find any reference to 
preorganized stock or preorganized cer- 
tificates in any of the standard authori- 
ties on corporations, or in the corpora- 
tion laws of this state.” 

The sale of stock of insurance com- 





HUME OFFICE COMPLETED 


WESTERN’S FINE BUILDING 





Company Will Occupy Own Structure 
With All of Latest Labor 
Saving Devices 





DES MOINES, Dec. 10—The skyline 
of Des Moines will soon be illumined 
by a large electric sign now being 
placed on the Western Life building. 
When completed, this sign will be one 
of the highest points in the city and 
will be seen from nearly all points 
south and east, as far as the state cap- 
itol building on the east and South Des 
Moines on the south. 

The first and fifth floors of the build- 
ing will be occupied as offices of the 
Western Life. The general offices lo- 
cated on the fifth floor will be as com- 
plete as is possible to make. Every 
possible time-saving device is installed 
with a view of decreasing to a mini- 
mum the amount of detail labor in the 
office. 

The Western is the third legal re- 
serve company to occupy its own home 
office in Des Moines, the other two be- 
ing the Equitable and the Central. Dur- 
ing the past four years a fine record 
has been made by the Western Life 
both in amount of new business written 
and in savings in mortality. During 
the last ten years the ratio of mortality 
has never exceeded 30 percent of the 
expected. 

The record for persistency of new 
business written in Iowa during 1915 
and 1916 is an excellent one, inasmuch 
as the number of policies renewing was 
—— large and the lapse nom- 
inal. 

The company has a paid-up capital 
of $200,000, with a good surplus and 
legal reserve with the state of close to 
$300.000. Insurance in force in Iowa 
at close of 1917 is expected to exceed 
$7,000,000. Former State Senator James 
H. Jamison is president and 
Struthers secretary and treasurer. 


Manager Harry O. Steele of the Union 
Central in Omaha, Neb., has moved his 
offices from the Ramge building to a suite 
on the sixth floor of the Brandeis building. 





panies already organized and writing 
business, in case an additional amount 
of stock is put on the market, does not 
come within the provisions of the “Blue 
Sky Law” because such companies are 
under the supervision of the insurance 
division of the department of trade and 
commerce. 





NEW OHIO HAND BuOK 


HAS VALUABLE NEW FEATURES 





Many Thumb Indices Make Volume 
Easy to Use—Digest of Ohio 
Insurance Law 





The Underwriters Hand Book of 
Ohio for 1917 and 1918 has just come 
from the press of THE NaTIoNAL UN- 
DERWRITER. This is the twenty-third 
edition and is probably the best hand 
book that has ever been printed. In 
addition to all of the features usual to 
the hand book, is the digest of Ohio 
insurance law by J. Louis Kohl of Cin- 
cinnati, The company information con- 
sists of abbreviated statements, names 
of people whom agents should address 
in taking up matters with the company, 
and the names and addresses of gen- 
eral agents and supervising agents. The 
life insurance statistics for Ohio for the 
past six years are also shown. 

The complete list of agents of all 
classes are arranged as usual by towns. 
All of the companies represented by 
these agents, together with some other 
information is included. 

Thumb indices make the book far 
more easy to use. There are 150 dif- 
ferent advertisers represented in this 
publication. All of the ads are on col- 
ored insert pages, so that the advertiser 
gets his money’s worth. The circula- 
tion of the book is the largest of any 
hand book, and it can be found on many 
insurance men’s desks throughout the 
state and in the home offices. It is re- 
ferred to not only by the owners, but 
by many others. 


Goes With Wisconsin Life 


C. L. Miller, for seven years manager 
of the Madison district of the Wis- 
consin Telephone company, will be- 
come director of sales for the Guardian 
Life of Madison, Wis., Jan. 1. He will 
have the state of Wisconsin for his 
territory. 


Inlow Has Agency Rally 


W. H. Inlow, general agent of the 
Missouri State Life at Oklahoma City, 
held his agency rally and banquet a 
few days ago. Insurance Commissioner 
A. L. Welch, was present, 2s were some 
of the leading bankers of the state. 
General Agent Pinkerton of the Central 
Life of Iowa at Oklahoma City made a 
few remarks. J. J. Parks, field secre- 
tary at the home office, was present and 
gave a short address. 
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Girect to YOU at the rate of $50 PER WEF 
the period of are Can 
Agents wanted ip 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 
‘tees that fe sane of death Soom cue stare, G2008 


KST, it guaran ‘ 
BECOND, that to case of death from any ACCH 
THIKD, that Ww care of death from certaw 


f 
T, $10.000, or DOUBLE the face 


ANSWER: 


i. will be paid. 

i J the Polley, wil) be paid. 

SPECIFIED accident, $15,000, or THREE TIMES the tace of the 
ceed 62 weeks, after which the weekly | 

do MORET. San pany ais ban Gee os satisfied with @ policy that would do less? The cost is low. 


Maine, New Hampshire. Vermont. Connecticut Pennsylvania, North Carolina, South Carolina, Tennessee, Ceorgia, Delaware, Maryland, Missouri, Mississippi and 
Maneas Ad opportunity for Life Insurance Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO... "Concert New empobire 


Policy, will be paid. 
ity ae a result of accidental injury, the Com will pay 
jemnity wil) be at the rate of $35 PER WBEK throughout 














With Industrial Men 











LONG SERVICE IS HONORED 





Prudential Officials Attend Dinner 
Celebrating Superintendent Hill’s 
Thirty Years With Company 





In the cozy dining room of the New 
Century Club, West Chester, Pa., a 
business meeting and dinner was held 
recently in celebration of Superintend- 
ent Benjamin Hill’s thirty years of con- 
tinuous service with the Prudential. 

Present were Assistant Secretary Ed- 
win F. Kulp, Supervisor Harry Vliet 
and Division Manager Henry B. Sut- 
phen from the home office; Superin- 
tendents R. J. Pedrick, Philadelphia 9, 
W. A. Worthington, Philadelphia 4, and 
T. H. Fullerton, Wilmington, Del.; the 
Rev. R. C. Williamson, West Chester, 
Herbert Worth, president of the Farm- 
ers’ and Mechanics’ Trust Company, 
West Chester; Dr. . E. Dietrich, 
Coatesville, Pa:; Dr. G. T. Magraw, 
Avondale, Pa.; Dr. R. C. Hughes, Paoli, 
Pa.; Dr. S. L. Barber, West Chester, 
and Dr. E. C. Winsmore, Downing- 
town, Pa., besides the district assistant 
superintendents, agents and clerks. 

Division Manager Sutphen acted as 
toastmaster, and read a communication 
from President Dryden, congratulating 
Mr. Hill upon his long and faithful con- 
nection with the Prudential. 

Assistant Secretary Kulp, who pre- 
sented the Class F badge and P. O. G. 
certificate, paid the recipient a glowing 
tribute upon the splendid manner in 
which he has upheld the Prudential 
banner. Mr. Hill, in accepting the tes- 
timonials, thanked the company for the 
kindly way in which he has always been 
sustained in his endeavors to advance 
the best interests of the Prudential pol- 
icyholders. He also expressed in warm 
terms his appreciation of the splendid 
support given him by his loyal staff of 
assistants and agents. 

Supervisor Vliet and several of the 
other guests spoke in hearty endorse- 
ment of all that had been said of Mr. 
Hill. 

A Montreal 3 hustler who has done 
praiseworthy work along collection lines 
during the past few months is Louis Dal- 
laire. He has now got his arrears down 
to less than 2 percent, at the same time 
showing gross advance payments of nearly 
$00 percent. Apparently Mr. Dallaire has 
been preaching conservation to good effect. 

Michele Palumbo, who conducted a very 
successful agency in New York 8, was 
promoted to assistant superintendent in 
the same district Nov. 19. 

Howell H. Grandin of the New York 8 
district, has been doing exceptionally good 
ordinary work and his record in industrial 
is commendable. 


P. Weissberg, an agent in the Jersey 
City, N. J., district, has again come to 
the front in the matter of ordinary pro- 
duction and is leading the staff of Division 
A in this department for the year. 

The Detroit 2 district has in W. R. 
Burnett a hustler in every sense of the 
word. Although in the service less than 
@ year, Mr. Burnett has accomplished 
splendid results in all lines of the work. 
In addition to obtaining a fine increase 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 











in industrial and ordinary business, the 
arrears have been reduced to a low point 
and the collections are always good. 

J. R. Kennedy has been making good 
progress in writing industrial since open- 
ing his present agency in Flint, Mich., 
last April. That careful attention has 
been given to the debit is indicated by his 
high percentage of collections. 

A. W Westergren, Chicago 1, is com- 
ing along in splendid style as a progres- 
sive agent. His work in the production 
of ordinary is praiseworthy, and the ad- 
vancement in the industrial department 
commendable. 





Public Savings Changes 


The Public Savings Life announces 
the following promotions and transfers: 

Agent G. V. Hiatt of Hammond, Ind., 
promoted to superintendent at Gary. 

E. L. Baisinger appointed superin- 
tendent at Elkhart, Ind. 

Superintendent L. Sanders of Ply- 
ia Ind., transferred to South Bend, 
nd. 





The Life Insurance Company of Vir- 
ginia announces that Agent O. R. Huskey, 
Spartanburg, S. C., has been promoted to 
assistant, succeeding Assistant J. C. Groce, 
and that Agent S Goss, Indianapolis, 
Ind., has been promoted to assistant, suc- 
ceeding Assistant W. F. Purcell. 


“Official Organs”’ 
and Old Tunes 











It is amusing to the real newspapers 
of the insurance trade to see the effort 
which the backers of the publications 
of the agency organizations make on 
every occasion to boost their stock. 
At many a meeting, when a good ad- 
dress is made, some member rises with 
the brilliant suggestion that it be pub- 
lished in full in the official organ. No 
sooner said than adopted, but the or- 
gan comes out, maybe a month later, 
crowded to the guards with matter 
that has already been strikingly and 
interestingly displayed in the enter- 
prising papers whose success depends 
only on real service. The agent who 
reads the latter gets his information 
first and best, not when it has become 
flat and stale and somebody else has 
had the chance to utilize it ahead of 
him. The only way a publication can 
put itself over on such a basis is by the 
artificial circulation that comes with 
subscriptions practically given away 
with memberships. There is no stim- 
ulus for them to be up to date. at- 
tractive in appearance or technically 
useful to the trade, though they do 
the best they know how in those lines. 
The facts that they carry big adver- 
tising from companies pledged not to 
“swipe” each other’s agents and the or- 
ganizations themselves discourage 
“switching” business, are further ano- 
malies of the situation. The independ- 
ent publications are recognized by the 
companies on actual grounds of service, 
and their stimulus is a natural one, de- 
rived from their belief in the business 
and their ability to show patrons and 
subscribers that they are on the job 
first and all the time. Official organs 
usually harp away on old tunes that 
have been played out, especially after 
convention time. Why not save much 
paper and publication cost by cutting 
out duplication?—Weekly Underwriter. 


The Lutheran International Life of 





Ottawa, Ill, contemplates entering Iowa 
shortly. 








The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$6,000-$12,000 Policy—$12.00 a Year 


$25.00 Weekly Indemnity as Long as Totally Disabled 


Membership, 55,000 Claims Paid, $1,000,000.00 


Experienced Insurance Salesmen like to sell our I b 
they get the commissions in cash instead of in notes 
Our Leading Salesman in 1916 made over $6,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W.T. GRANT, Secretary KANSAS CITY, MO. 


First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non -Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 

















BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’! Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON Secretary and Superintendent of Agents 











RESERVE FUNDS OVER $2,000,000.00 TO SAFEGUARD 
POLICYHOLDERS, INVESTED ACCORDING TO LAW IN 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 
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OMAHA, NEBRASKA 





LIBERAL CONTRACTS FOR RELIABLE 
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SETTLE ON DEFINITION 


WHAT GROUP INSURANCE IS 


Commissioners Agree on Regulations 
That Should Govern Blanket Life 
Policies 


NEW YORK, Dec. 7—The National 
Convention of Insurance Commission- 
ers finally came to an agreement on 
what group life insurance is. The com- 
mittee on this subject reported a defini- 
tion that was adopted. It follows: 


Group life insurance is that form of life 
insurance covering not less than fifty em- 
ployes with or without medical examina- 
tion, written under a policy issued to the 
employer, the premium on which is to be 
paid by the employer or by the employer 
and employes jointly, and insuring only 
all of his employes or all of any 
class or classes thereof determined 
by conditions pertaining to the em- 
ployment, for amounts of insurance based 
upon some plan which will preclude indi- 
vidual selection, for the benefit of persons 
other than the employer, provided, how- 
ever, that when the Dyn om is to be paid 
by the employer and employe jointly and 
the benefits of the policy are offered to all 
eligible employes not less than 75 percent 
of such employes may be so insured. 


Standard Policy Provisions 


The committee also made other rec- 
ommendations that were approved as 
follows: 


Your committee further respectfully 
recommends that there be adopted in each 
state, either by statutory enactment or by 
way of departmental regulation, certain 
standard provisions for policies of group 
life insurance substantially as follows: 

No policy of group insurance shall be 
issued or delivered in this state unless and 
until a copy of the form thereof has been 
filed with the insurance commissioner and 
approved by him; nor shall such policy be 
so issued or delivered unless it contains 
in substance the following provisions: 

(1) A provision that the employer is en- 
titled to a grace of thirty-one days, within 
which the payment of any premium after 
the first year may be made, subject at the 
option of the company, to any interest 
charge not in excess of six percent for the 
number of days of grace elapsing before 
the payment of the premium, during 
which period of grace the policy shall con- 
tinue in full force, 


Two-Year Incontestible Period 


(2) A provision that the policy shall be 
incontestible after two years from its date 
of issue, except for nonpayment of 
premiums and except for violation of the 
conditions of the policy relating to mili- 
tary or naval service in time of war. 

(3) A provision that the policy, the ap- 
plication of the employer and the indi- 
vidual applications, if any, of the em- 
ployes insured, shall constitute the entire 
contract between the parties, and that all 
statements made by the employer or by 
the individual employes shall, in the ab- 
sence of fraud, be deemed representations 
and not warranties, and that no such 
statement shall be used in defense to a 
claim under the policy, unless it is con- 
tained in a written application. 

(4) A provision for the equitable adjust- 
ment of the premium or the amount of 
insurance payable in the event of a mis- 
statement of the age of an employe. 

_ (5) A provision that the company will 
issue to the employer for delivery to the 
employe whose life is insured under such 
policy, an individual certificate setting 
forth a statement as to the insurance pro- 
tection to which he is entitled, to whom 
payable, together with provision to the 
effect that in case of the termination of 
the employment for any reason whatso- 
ever the employe shall be entitled to have 
issued to him by the company, without 
further medical examination, and upon 
application made within thirty-one days 
after such termination, and upon the pay- 
Ment of the premium applicable to the 
class of risk to which he belongs and to 
the form and amount of the policy at his 
then attained age, a policy of life insur- 
ance in any one of the forms customarily 
issued by the company, except term in- 
Surance, in an amount equal to the amount 
of his protection under such group insur- 
a policy at the time of such termina- 


Open for New Employers 


(6) A provision that the group or class 
thereof originally insured shall be deemed 
to include from time to time all new em- 
Ployes of the employer eligible to insur- 
ance in such group or class. 

Policies of group insurance, when issued 
in this state by any company not or- 
ganized under the laws of this state, may 
contain when issued, any provision re- 
quired by the law of the state, or terri- 
tory, or district of the United States under 
which the company is organized, and poli- 
cies issued in other states or countries by 
Companies organized in this state, may 
Tootain any provision required by the 
aws of the state, territory, district, or 


country, in which the same are issued, 
anything in this section to the contrary 
notwithstanding. Any such policy may be 
issued or delivered in this state which in 
the opinion of the insurance commissioner 
contains provisions on any one or more 
of the several foregoing requirements 
more favorable to the employer or to the 
employe than hereinbefore required, 


Should Shut Out Creditors 


Your committee further recommends 
that the proceeds of policies of group life 
insurance should not be subject to the 
indebtedness of employes for whose bene- 
fit the policies are procured and therefore 
recommends a statutory provision or de- 
partmental regulation, if possible, in sub- 
stantially the following form: 

No policy of group insurance, nor the 
proceeds thereof, when paid to any em- 
ploye or employes thereunder, shall be 
liable to attachment, garnishment, or 
other process, or to be siezed, taken, ap- 
propriated, or applied by any legal or 
equitable process or operation of law, to 
pay any debt or liability of such employe, 
or his beneficiary, or any other person 
who may have a right thereunder, either 
before or after payment; nor shall the 
proceeds thereof, when not made payable 
to a named beneficiary, constitute a part 


ment of his debts. 

Your committee begs to direct the at- 
tention of the convention to the fact that 
in states where there are statutory provi- 
sions relating to the election of directors 
of mutual companies, appropriate provi- 
sion should be made regulating the con- 
struction of the word “policyholder” in 





George Graham’s 
Comment on the Problems 





George Graham, actuary of the Mis- 
souri State Life, says: ‘All companies 
must be prepared for an increase in 
mortality and this combined with the 
increased taxation and probable reduc- 
tion in the average interest rate, due to 
the investment by the life companies in 
general in the low interest yielding Lib- 
erty bonds will undoubtedly have an 
adverse effect upon the surplus of the 
companies, but I hardly think it likely 
that the present surplus accumulations 
will have to be encroached upon, nor 
do I see at present at all events any 
necessity for a general increase in rates. 

“An increase in rates on new business 
is not going to help appreciably the 
companies in caring for the business 
now on their books, the obligations un- 
der which must be met at the present 
guaranteed rates. Of course, partici- 
pating companies can reduce their divi- 
dends, and in this way place whatever 
additional burdens the present condi- 
tions place upon the company wherever 
these rightly belong, but I am unable to 
observe the existence of any conditions 
as yet, which will necessitate such ac- 
tion,’ 


Cincinnati Association Meets 


The Cincinnati Life Underwriters Asso- 
ciation held its December meeting on 
Tuesday, where a luncheon was served. 
This was a patriotic meeting, James G. 
Stewart, one of the eloquent orators of 
the city, making the principal address. 
Calvin S. Weakley, special agent of the 
department of justice, spoke on “Your 


tive committee granted President H. W. 
Hutchins a three months’ leave of absence 
in connection with his engagement in Y. 
M. C, A. work in the army. As the annual 
election of officers will be held in January, 
the following nominating committees were 
appointed: Blues, W. A. R. Bruehl, John 
W. McElfresh, E. R. Ferguson; Reds, I 
Rauh, S. P. Ellis, W. G. Oehring. A 
stirring resolution putting on record the 
association’s sentiments towards its five 
members now in the nation’s service, Mil- 
lard W. Mack, Northwestern Mutual; Em- 
met C. Peebles, Northwestern; Henry Or- 
ten, Equitable; E. P. Hayward, Travelers, 
and Stacy Beebe, Union Central, was 
adopted. It was also decided to have a 
service flag for those who are away and 
to remit their association dues during the 
period of service. 


Franklin Mann, general agent for the 
Northwestern Mutual in Omaha, and 
president of the Nebraska Life Under- 
writers, has returned from a trip to the 
home office. 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO” 


money in OHIO for the development of OHIO industries 


New Continuous Monthly Income Policies 


We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


‘ President 
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INSURANCE COMPANY OF ILLINOIS 


OTTAWA, ILLINOIS 
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HE COMPANY writes 

both participating and 
non- participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 
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SUGGESTIONS GIVEN 
ON GOVERNMENT PLAN 





No Danger. Anticipated As to 
Permanent Federal Life Insur- 
ance Being Adopted 





CAN NOT GIVE SERVICE 





Public Should Discriminate Between 
Cost of Indemnity and Benefac- 
tion to Enlisted Men 





By WILLIAM 8S. ASHBROOK 
Agency Secretary Provident Life & Trust 
The question has been asked .several 
times recently what advice an agent 
should give when consulted by a sol- 
dier or sailor as to the advisability of 
taking out the additional war life insur- 
ance offered him by the government. 
The advice in every case should be, 
“Take all you can get.” The rate 
charged for it does not pretend to 
meet its cost to the government. To 
the extent that the excess cost will be 
met out of the general funds of the 
government, it is in the nature of a 
benefaction. There is every reason why 
each soldier and sailor should obtain 
all of this insurance he can. 
After the War 


The act of Congress providing for 
this insurance in war time also provides 
that five years after the conclusion of 
hostilities the soldier or sailor holding 
a contract for this war life insurance, 
which is in the nature of term insur- 
ance, shall have the right, without med- 
ical examination, to convert it into 
permanent insurance on the life or endow- 
ment plan. The rate to be charged for 
the converted form will be the Amer- 
ican 3% percent rate without loading. 

Inasmuch as there will be no medical 
examination upon conversion, it fol- 
lows that if the war is to be of any con- 
siderable duration, the proportion of 
impaired lives will be large, and the 
mortality under the converted forms 
will, therefore, in all probability equal 
or exceed that provided for in the 
American table. Any such excess in 
mortality as may occur, and the whole 
of the administrative expense of con- 
ducting the insurance bureau, must nec- 
essarily be met (except as excess in- 
terest on reserves might be available) 
out of the general funds of the govern- 
ment. This will be in the nature of a 
further benefaction to soldiers and sail- 
ors. Provided proper publicity be given 
to the amount of the deficit growing out 
of the excessive mortality which may 
occur, and also to the amount of the 
necessary expense of conducting the 
Bureau, this after-the-war provision 
ought not to be criticized. By means 
of a benefaction the nation is trying to 
express its gratitude to those whom it 
has called upon for a great sacrifice. 
At the same time, there has been a 
praiseworthy effort to avoid the abuses 
of our obsolete pension system. 


Sees No Federal Danger 


Suggestions have been made in the 
press and elsewhere that might lead 
some to infer that an extension of the 
governmental insurance bureau was 
contemplated so that after the war it 
should include civilians as well as sol- 
diers and sailors. As a matter of fact, 
there is no suggestion of an extension 
of this kind in the act of Congress es- 
tablishing the “Bureau of War Risk 
Insurance.” An extension of this char- 
acter would create a bureau radically 
different from the present bureau, which 
is strictly confined, as its name indi- 
cates, to the issuance of war risk insur- 
ance. The new proposition’ has noth- 
ing to do with a benefaction to soldiers 








and sailors and needs the most careful 
consideration, 


Would Be Subsidized Insurance 


When alluded to in the daily press 
it is frequently assumed that govern. 
ment life insurance must necessarily be 
much cheaper than life insurance, even 
in a well managed company. Let us 
assume that the government bureau 
would spend nothing for the procure- 
ment of business, either in commis- 
sions or in publicity. The expense of 
administration would still remain. 
There could be little, if any, saving in 
administration, as compared with exist- 
ing well managed companies, unless the 
government were to make a present of 
these expenses to the bureau. That 
would not mean cheaper insurance, but 
subsidized insurance, and the American 
people have not viewed subsidies with 
favor. 

Little Difference in Cost 


Were the mortality experienced by 
government policyholders higher than 
in a well managed company, which, to 
say the least, is not unlikely, and were 
the interest rate lower, this higher mor- 
tality and lower interest rate would 
probably counterbalance the apparent 
saving in commissions. Life insurance 
in a government bureau would, there- 
fore, at best show a net cost little dif- 
ferent, if any, from that in a well man- 
aged company, while as a matter of fact 
it might easily be considerably higher. 
If such a bureau were established in 
Washington it would not, therefore, 
revolutionize the insurance business, 
and no well managed company should 
feel any ill result from the operation 
of the bureau. 


Attitude of the Agent 


Much depends at this juncture upon 
the attitude of the agent. He should 
recognize that the continuance of the 
patronage of the public is due to the 
quality of the service which he can ren- 
der. If he can create a desire for insur- 
ance which would not otherwise have 
existed, and then if he can satisfy that 
desire by fitting with conscientious skill 
a policy to the real needs of his pros- 
pect, he need have no fear that his func- 
tion will be usurped by an impersonal 
bureau, especially, as there is the prob- 
ability that the cost in the bureau would 
be greater than in a well managed com- 
pany. What the agent has to sell, after 
all, is service. He must be in a posi- 
tion to prove that he is not a solicitor 
merely, but an adviser of such character 
and of such training in his business that 
his expert advice is of real value to 
his client. 


Can Convert Insurance 
A soldier or sailor aged 25 would now 
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Insurance in Force 
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Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 
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NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 





- We want a man who can show good clean 
OUR POLICIES SELL record, for Full-Time Work. Territory in 
sammiaieiion Iowa. Strictly commission basis. Maxi- 
— ' ne mum first year commission for Hundred 
Agedd..... 91600 Ase 48.......81780 || | Thousand Dollar Men, Over Five Mil 
a lion in force in Iowa. Wall write Three 

Million 1917 


Address. JAS. H. JAMISON, Pres. 


Agency Openings in Many 
Desirable Localities 























Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 

















FELIX BROEKER, Secretary and Manager - 


‘The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 
Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS 
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be charged by. the government $7.82 per 
thousand for his war time insurance on 
the term or temporary plan. Five years 
after peace was declared, supposing the 
war to have continued three years, the 
war time insurance would have to be 
converted, and if the ordinary life plan 
were chosen the ex-soldier or sailor 
would be called upon to pay $18.73. No 
one should be allowed ignorantly to 
confuse the present government rate for 
its temporary war time insurance with 
its after-the-war rate for permanent in- 
surance, 

What this soldier pays for $1,000 
temporary war time insurance is well 
within a dollar of the normal net cost 
for similar temporary insurance on the 
life of a civilian in a well managed com- 
pany—What he will pay for his after- 
the-war ordinary life policy in the gov- 
ernment bureau will not be relatively 
any more advantageous. As we have 
seen, the government pays all expenses, 
hence the fact that the cost in the bu- 
reau is slightly less than the normal 
cost for civilians in a well managed 
company. 

Can Not Give the Service 


Were it possible for the government 
‘to give to civilians generally a life in- 
surance service equal in quality to that 
given by the well managed companies, 
and at a lower aggregate cost, then the 
companies would have no real ground 
for objection or complaint. In our best 
judgment, it is not possible for the gov- 
ernment to give such service at a lower 
aggregate cost. The present govern- 
ment bureau is a “Bureau of War Risk 
Insurance.” An emergency was seen to 
exist, and it was necessary to take im- 
mediate action. No such emergency 
after the war will call for an extension 
of this bureau. Other more pressing 
questions will have precedence, so that 
the American people will be able to 
study the question sufficiently, to have 
no illusions as to the advantages of 
governmental life insurance. 





Association Activities 











Omaha—President G. L. E. Klingbeil of 
the North American Life of Omaha, at a 
meeting of the Nebraska association Dec. 
8, presented a loving cup to H icke 
of the Northwestern as the prize for sell- 
ing the most insurance since Sept. 1. C. 
T. Platt had charge of the program. 
After a banquet an address along patri- 
otic lines was made by Attorney Robert 
Switzler, head of the four-minute men in 
Omaha, and Mrs. Harry O. Steele, whose 
husband is general agent for the Union 
Central, sang several solos. 


St. Louis, Mo.—Demonstration sales of 
monthly income life insurance were con- 
ducted by the members of the association 
at its regular monthly meeting. Warren 
Flynn, president, presided. F. B. Miller of 
the Phoenix Mutual took the role of the 
prospective buyer, and J. L. Haas of the 
Travelers, E, B. Stinde of the Northwest- 
ern Mutual and J. M. Bloodworth of the 
Mutual Life were the salesmen. A num- 
ber of women agents were admitted to 
membership and attended the meeting. 


Duluth, Minn —Every effort will be 
made by the Duluth association to have 
the 1919 meeting of the Northwest Con- 
gress held in Duluth, At the annual meet- 
ing held last week a committee was ap- 
pointed to devise ways and means for 
securing the 1919 congress meeting. The 
following officers were elected: President, 
J. Shambeau; vice-president, Neil B. Mor- 
rison; second vice-president, Philip Frost; 
Secretary and treasurer, H. V. Wilson; Na- 
tional committeeman, C. F. Potts, chair- 
man membership committee, Charles 
Oreckovsky; chairman entertainment com- 
mittee, Neil B. Morrison, 


Lima, 0.—New officers were elected at 
the annual meeting last week. The topic 
for the meeting was “The need of the 
hour,” the discussion being led by A. D. 
Hildreth, superintendent of the Lima dis- 
frict for the Prudential. Following the 
quncheon reports were made by the of- 
—e and the following were elected for 

@ ensuing year: Lewis E. Justus, 
President; Lee C. Faurot, vice-president; 
prarles H. Barr, secretary-treasurer; O. 

. Young, chairman of the executive com- 
mittee, and W. T. Freely, member of the 
national executive committee. 

* * 


h Racine, Wis.—The Racine association 
i a its meeting Saturday-noon with Pres- 
‘Sion W. F. McCaughey of the North- 
estern Mutual Life presiding. In his 
me y | remarks Mr. McCaughey empha- 
pt the fact that at the present time life 
aa must meet the situation with true 

rage and optimism. It is a time to 








test men’s souls and the very best of all 
agents should come to the front and 
master the situation. Some of tne mem- 
bers of the Milwaukee association were 
present, including E. A. Martaens, man- 
ager of the Great Northern Life of Wau- 
sau, as president of the association; John 
E. Reilly, secretary and treasurer of the 
Old Line Life; A. C. Grant, superintendent 
of the Prudential; Rupert F. Fry, presi- 
dent of the Old Line Life; F. J. Tharinger, 
assistant secretary of the Old Line Life 
and secretary of the Milwaukee associa- 
tion, and Anton Lotz, field superintendent 
of the Old Line Life. 

Mr. Marthens explained the new quali- 
fications law which will go into effect in 
Wisconsin March 1. President Fry spoke 
about the ethics of the business and prom- 
ised the hearty cooperation of his com- 
pany in all progressive movements. 

Cc Cartwright of The National Un- 
— commented on conditions of the 

_ * € &€ 
_ Philadelphia—The principal topic for 
discussion at the December meeting was 
the series of lectures which it is planned 
to have given in the high schools. The 
sale of war savings certificates was dis- 
cussed and J. W. Clegg, chairman of the 
executive committee, was announced as 
the chairman of the War Savings Commis- 
sion fur Philadelphia, to have charge of 
the sale of the certificates and stamps. 


Nashville, Tenn.—Commissioner Arring- 
ton was the guest of honor at the monthly 
meeting and luncheon held Dec. 3. As 
chairman of the insurance men for the 
sale of war savings certificates, he asked 
the association to name a delegate to 


work. D. G. Brandon, general agent for 
the Penn Mutual, | was appointed. 


Evansville, Ind—The Evansville as- 
sociation has elected the following offi- 
cers: President, D. C. Williams; vice- 
president, A. A. Kennett; second vice- 
president, J. R. Goldsmith; secretary, 
Louis Levy; treasurer, John Baker; 
executive committee, William O. Fergu- 
son, Hiram J. Adler and C. B. Rudd. 


Kansas City, Mo.—The Kansas City 
association has instructed its executive 
committee to prepare a constitution and 
by-laws in harmony with those suggested 
by the National association. The asso- 
ciation is planning a membership cam- 
paign, and expects to get actively “into 
the game” as an organization the coming 
year. The present plan is to admit sub- 
agents to full privileges—and to get all 
of them in. There are about 300 eligible 
insurance men in Kansas City. The as- 
sociation now has members, mostly 
general agents. ae 

New York City—The December meeting 
of the New York association will be held 
at noon Dec. 15. The chief speakers will 
be Robert R. Reid, president Federal Oil 
Company. Until the first of this year he 
was one of the leading life insurance 
agents in New York City, and as an agent 
his personal production ran as high as 
$1,200,000 a year. He will speak on “Es- 
sential Elements in Life Insurance Solicit- 
ing.” Winslow Russell, superintendent 
of agencies, Phoenix Mutual Life, one of 
the leading agency managers of the coun- 
try, who is a member of the committee 
appointed by the government to assist in 
the selection and proper training of new 
officers by scientific methods of selection, 
will speak on this work; Charles W. White- 
hair, secretary of Cornell University Chris- 
tion Association (Y. . C. A.) on war 
work, will discuss the various phases of 
his. work. Twelve new members will be 
admitted to the association. 


Detroit—At the monthly meeting of the 
Detroit association, officers were elected 
for the coming year to take office Jan. 1. 
They were named as follows: President, 
Howard B. Salot, Germania; first vice- 
president, R. M. Ryan, Equitable; second 
vice-president, Pierre M. West, Mutual 
Benefit: secretary, A. C. Williamson; treas- 
urer, Will A. Waite. Executive commit- 
tee: Edward Bond, Metropolitan, and H. 
Cc. Larsen, Penn Mutual. A letter was 
read from Ernest W. Owen, former presi- 
dent of the association, and now doing 
Y. M. C. A. work in France, in which he 
gave a graphic account of his experiences. 
J. Morey reviewed the work done by 
the association in the two Liberty_ bond 
campaigns in which life men secured sub- 
serintions amounting to $3.070,000, 





News About Companies 











Bankers, Iowa—The field force continues 
to exceed its 1917 schedule of $5,000,000 
of business per month. Up to 
total examined business of the company 
for the year was $57,500,000, This is an 
average of over $5,000,000 a month _ for 
the first eleven months of the year. It is 
now certain that the Bankers will far 
exceed its schedule of $60,000,000 for the 
year. 

* s * 

Western Life of Des Moines.—It broke 
all previous records by writing 251 ap- 
plications for $561,000 during November. 
Fourteen members of $100,000 Club met 
at the new home offices the first Saturday 
in December to celebrate the opening of 
the new offices and the November produc- 
tion record. 



















The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years has had 
more new insurance accepted and issued than any other Company in America, 























































The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 























MANAGER WANTED 


EASTERN NEBRASKA 


Good Commissions 
Splendid Renewals 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


q Now organizing with $500,000 Capital to write Life and Accident Insurance, 
4 Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 

Address all inquiries to the company 


Hartman Building Columbus, Ohio 

















An Unusual Opportunity. Superintendency o* an important field in the 
West is open with an old established Western lie insurance company, noted for 
its strength, conserva ive management and unequaled dividends to policy holders. 
The salary which will be paid to an efficient man of integrity and proven ability 
will be attractive. Communica.ions con‘idential. Address 9-V, care The 
National Underwriter. 








The traditional western push has made the 


Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium) 
famous from coast to coast 
Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


Backed financially by some of Indiana’s foremost men of finance 
and commerce. Our agents are overflowing with prosperity. 
Highest forms of Actuary, Perfect, Ordinary and Monthly Pre- 
miums and Monthly Premiums and Monthly Income policies 
issued to first class risks. Become a Safety First conservative 
man by applying to 


A. S. BURKART, Vice-Pres. and General Manager 
South Bend, Indiana 


‘me —} 
INCORPORATED UNDER 
THE COMPULSORY DEPOSIT @ ff 
LAW'S OF THE STATF 
OF INDIANA 

















Dec. 1 the | 























Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Ill. 
Now known and called “THE OLD RELIABLE” 
J. L. MITCHELL, General Agency Manager 


33 years’ continuous and successful career. 
GEN. GEO. M. MOULTON, President 
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Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres, and Gen. Manage: 





FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 














THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 











Bankers Mutual 
Life Company 


Freeport, Illinois 





PURE PROTECTION 





Annual Premium per $1,000 


WHOLE LIFE 
Age25 ... $12.20 
Age35 .. 15.40 


AgeSO ..... 25.44 
Other Ages in Same Proportion 
AGENTS WANTED IN 


Illinois, Indiana, Michigan, 
Kentucky and Missouri 








MERGER SUPERVISION 


COMMISSIONERS DRAFT BILL 





Ways of Preventing Fraternal Scandals 
Devised—Jog Up Officers on Rate 
Advances 





NEW YORK, Dec. 7—In their semi- 
annual meeting here this week the Na- 
tional Convention of Insurance Com- 
missioners wrestled with two fraternal 
problems. 

The Wednesday afternoon session 
was concluded by a hearing of the 
fraternal insurance committee, which 
developed a considerable debate over 
the draft of a proposed bill to regulate 
mergers and reinsurances among fra- 
ternals—a matter that has been replete 
with scandals of recent years. It was 
finally decided to refer the draft back 
to the committee for certain suggested 
revisions, to be reported on in the 
morning. This is the draft: 


(1) That the society must be licensed in 
the state where it is to be reinsured. 

(2) That the proposed contract in writ- 
ting must be submitted to the legislative 
or governing bodies of each of the parties 
after due notice, and if approved the con- 
tract as so approved, with a statement of 
all expenses and other obligations in- 
curred or to be incurred thereunder, shall 
be submitted to the insurance commis- 
sioner of the state for approval, with a 
sworn statement of the financial condi- 
tion of each society as of Dec. 31 next 
preceding the date of the contract, and the 
insurance commissioner may, at his dis- 
cretion, require a financial statement as 
of the last day of the month preceding 
the date of the contract. If this is satis- 
factory and to the best interests of all 
concerned the commissioner may approve. 
If the parties to the contract shall have 
been incorporated in separate states or 
territories the merger contract shall be 
submitted to the insurance commissioner 
of each state or territory and separately 
approved. 


No Brokerage To Be Paid 

(3) That all necessary and actual ex- 
penses and compensation incident to the 
proceedings shall, when allowed by the in- 
surance commissioner, be paid by the so- 
cieties effecting or proposing the merger, 
provided, however, that no brokerage or 
other commission shall be included in such 
expenses or shall be paid, directly or indi- 
rectly, to any person by either of the 
parties to the contract in connection with 
the negotiation therefor or execution there- 
of, nor shall any compensation, direct or 
indirect, be paid to any officer, director 
or employe of either for direct or indirect 
aid—except that the executive officers of 
the merged society shall be employed for 
a period not exceeding two years from the 
date of the contract by the other party 
thereto, for services to be rendered within 
such period upon a basis of compensation 
not greater than that theretofore received 
by any such executive officers theretofore 
rendered the other party to the contract. 
A verified, itemized statement of all such 
expenses shall be filed with the insurance 
commissioner or commissioners, as the 
case may be, subject to approval, and 
when approved the same shall be binding 
on the parties thereto. Other than this 
no compensation shall be paid to any per- 
son or persons, directly or indirectly, and 
no officer or employe of the state shall 
receive any compensation, directly or in- 
directly, or in any manner promoting or 
assisting any such consolidation, merger 
or reinsurance. 

_(4) That any person violating the pro- 
visions of this act shall be guilty of a 
felony, and upon conviction shall be liable 
to a fine of not more than $5,000, or to 
imprisonment for not more than five 
years, or to both fine and imprisonment. 


Rate Raise Resolution 
Commissioner Young stirred a hor- 





net’s nest by introducing a resolution 
reciting that certain fraternal beneti- 
ciary societies are not making proper 
progress with regard to securing ade- 
quate rates that will enable them to 
meet the requirements of the Mobile 
bill in 1920, and resolving that the in- 
surance commissioners desire to call 
the attention of the officers of such so- 
cieties to the fact that it is absolutely 
necessary for them to take this matter 
up. By regular procedure this resolu- 
tion would have to be referred to a 
committee, but after a hot debate it was 
considered at once. Superintendent 
Phillips defended it, stating that out 
of the 55 societies in New York only 
16 showed 100 percent solvency by the 
Mobile bill; that 24 showed less than 
80 percent, and some less than 50 per- 
cent. He advocated that a time limit 
be fixed after which no society could 
write new business that was not on an 
adequate basis. A vote was finally 
taken, which left the chair in doubt. 
Upon a raising of hands it was found 
that the resolution had passed by twelve 
to eight. 


J. E. Wilhelm, general agent of the 
Pan-American Life in Georgia, died a few 
days ago. He was a native of Ohio, but 
had resided in Atlanta since 1882. He 
was connected with the old Meridian Life, 
joining the Pan-American when the for- 
mer merged with the New Orleans com- 
pany. 


Convicted of Attempted Fraud 


Frederick Roe Searing, formerly a 
contractor, and his stenographer, were 
convicted Dec. 6 at Philadelphia of con- 
spiracy to defraud the Continental Life 
of Wilmington, Del., and the Equitable 
Life of New York. Searing mysteri- 
ously disappeared from the Atlantic 
City beach in August, 1915, and was 
supposed to have been drowned. 

Searing’s wife secured a verdict for 
$18,720 against the two companies on 
policies on her husband’s life. The 
companies obtained a new trial and lo- 
cated Searing and his stenographer liv- 
ing in New Orleans as man and wife. 


UNWARRANTED ADVICE 
GIVEN TO SOLDIERS 


(CONTINUED FROM PAGE 32} 


Denver for the annual meeting was 
unanimous. 

It was precisely 4 o’clock this after- 
noon when the final adjournment of the 
mid-winter meeting of the convention 
was taken. In the judgment of all, it 
had been a highly harmonious and suc- 
cessful session. Matters of great im- 
portance had been taken up and dis- 
posed of, and the way cleared for an era 
of better conditions. Hard and efficient 
work had beén done by the subcommit- 
tees, and the prevailing atmosphere of 
the three-days’ meetings had been one 
of earnestness and aggression. 

At yesterday afternoon’s _ session, 
which was being held when THE Na- 
TIOAL UNDERWRITER went to press, the 
committee to go to Washington for 
conference with the federal authorities 
was announced to consist of Messrs. 
Button, Cleary and McCabe. 

After the submission of reports by 














REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 





Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 
e @ 


surance 
. Home Office 


mpany 
Madison 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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several subcommittees, Superintendent 
Phillips brought forward a subject that 
at once enlisted general attention. 
“The Bayonet,” a paper published by 
the soldiers of Camp Lee, Va., made its 
November issue a “Special Insurance 
Supplement,” and devoted it entirely to 
an analysis of the government life in- 
surance plan that reads suspiciously like 
the work of an expert. In that issue 
the following appeared in conspicuous 
bold face type: “If you are insured be- 
fore you enter the army, and your pol- 
icy is still in force, most likely it will 
pay you to sell your old insurance pol- 
icy at its cash surrender value and take 
out a new government policy. You can 
probably carry $10,000 government in- 
surance for what you are now paying 
for $3,000, and unless your outside pol- 
icy matures very shortly it will un- 
doubtedly pay you to surrender it. . . 
The thing to do is to get all the infor- 
mation together regarding your poli- 
cies and study the matter carefully be- 
fore making your decision. Get help, 
if you need it, from your company com- 
mander, your regimental insurance offi- 
cer, or the editor of ‘The Bayonet.’” 


Resolution Condemns Advice 


It developed that advice similar to 
this has been emanating from several 
camps. Commissioner Chorn, of Mis- 
souri, asked for a resolution of con- 
demnation, and the chair appointed for 
this purpose a committee consisting of 
Messrs. Chorn, Mansfield and English. 
They reported, later on, the following 
resolution, which was unanimously 
adopted by the convention and ordered 
sent to the Secretaries of War, Navy 
and the Treasury, and to other Wash- 
ington officials: 

Whereas, The attention of this conven- 
tion has been called to the fact that in- 
fluences have been set to work for the 
purpose of inducing the soldiers, sailors 
and others engaged in the military serv- 
ice of our country, to discontinue policies 
on their lives, issued through the ordinary 
channels of the business; and 

Whereas, This convention desires to ex- 
press its disapproval of such action; there- 
fore be it 

Resolved, That this convention, while 
reiterating its hearty approval of the in- 
surance plan now being operated by the 
government for the protection of its sol- 
diers, sailors and others engaged in its 
service, as already expressed at its meet- 
ing in St. Paul in September last never- 
theless, earnestly recommends that no pol- 
icy of life insurance be canceled by any 
soldier, sailor or other person in military 
service holding the same; but that on the 
other hand, every effort be made to retain 
such policy. Such cancellations mean 
financial loss to the parties concerned. 


Three Officers Retire 


_On motion of Commissioner Mans- 
field the subject of an adequate index 
being made for the fifty volumes of the 
proceedings of the convention was re- 
ferred to the executive committee for 
action. 

The retirement of Commissioner 
Merrill of New Hampshire having left 
the vice-presidency vacant Commis- 
sioner Cleary was elected to that posi- 
tion, and Commissioner Chorn, of Mis- 
souri, succeeded to Mr. Cleary’s sec- 
ond vice-presidency. Superintendent 
Phillips was elected chairman of the 
executive committee. Two vacancies 
on that committee were filled by the 
selection of Messrs. Ellsworth, of 
Michigan, and Brown, of Vermont. 

Commissioner F. H. McMaster of 
South Carolina is retiring from the sec- 
retary-treasurership of the convention 
because of his contemplated retirement 
from state office. He was succeeded by 
Commissioner Button of Virginia. 
Many spoke emphatically of the great 
services rendered to the organization 
by Mr. McMaster and he was then pre- 
sented with a silver service. 


Amortized Values 


The special committee, appointed at 
the Burlington convention, in 1913, on 

Rulings on Standard Provisions in 
Life Policies,” was discharged. 

On motion of Commissioner Cleary 
of Wisconsin the following resolution 
was adopted: 

Whereas, Life insurance companies are 
holders of large amounts of bonds and 
such bonds were purchased for investment 
and not for sale or speculative purposes, 
and owing to abnormal conditions pro- 














duced by the war the present market 
value of bonds is extremely low and does 
not represent the true value of such se- 
curities; therefore be it 

Resolved, That it is the sense of the 
convention that bonds held by life in- 
surance companies shall be valued on the 
so-called amortization basis instead of on 
the basis of market value, and that in 
determining what bonds may be so valued 
and the method of arriving at their amort- 
ized value the provisions of Section 19 
of Ch. 33, Laws of 1909 of the state of 
New York shall govern, except where such 
law conflicts with that of another state. 


Wife Asks License Cancellation 


A peculiar experience came to the 
Kansas insurance department this week 
when a woman asked that her husband’s 
license as an agent for one of the big 
life companies be cancelled. Some 
years ago the agent lost his license be- 
cause of some crooked deals in hand- 
ling insurance premiums. The wife 
came to Topeka and pleaded with the 
department to give him another chance. 
She promised to keep him in the 
straight and narrow path and whenever 
he wandered she told the department 
she would report it. The agent has 
been doing a good business and all re- 
ports indicated that he was “straight.” 
But the letter from the wife says that 
he has wandered away and she felt it 
her duty to make the report as she 
promised. No complaint from the com- 
pany or from any policyholder has been 
received on the case. 


Changes at Nashville 


E. E. Elam, formerly of Elam & Hall, 
agents at Nashville, Tenn., for the Co- 
lumbian National Life, has been ap- 
pointed general agent for the Home 
Life. His territory will be central and 
= Tennessee, with offices at Nash- 
ville. ; 

Emmett Hall, of the same firm, has 
been made state agent for Tennessee 
for the Columbian National, and will 
have offices at Nashville in the rooms 
formerly occupied by Elam & Hall. 


Pyle Gets Verdict for $55.20 


DES MOINES, IOWA, Dec. 10— 
Henry Pyle, former president of the 
National Life of Des Moines, who was 
removed some years ago at the instance 
of the state insurance department, fell 
down somewhat in collecting from the 
National for expenses alleged to have 
been incurred by him as president for 
entertaining agents. He sued for $9,000, 
but the court shaved the amount down 
to $55.20 and directed a verdict for that 
amount. This was the amount ex- 
pended by Mr. Pyle on a journey to 
another state on business for the com- 
pany. 





The Ohio National Life 


Insurance Company 


(The Company with the Big Surplus) 





ALBERT BETTINGER, President 





This Company has never lost a dollar 
on investments, lyet we_have_large in- 
terest earnings. 


Our mortality is low. 
Our lapse ratio is low and decreasing. 
Our new business is increasing rapidly. 


In fact, we show progress in all the fac- 
tors that go to make success. 


We are not employing many new men, 
but—we are not losing any. 


Our organization is compact, enthusi- 
astic, loyal. The Home Office and the 
Field Force work together. 


No Company has a higher grade repre- 
sentation than the ONLI Co. 


For direct H. 0. connection and H. 0. service 
address (in confidence if desired) 


T. W. APPLEBY, iéenc¥'manaczr CINCINNATI 








UT MINN 


AMUN 


No man has voluntarily left our employ in the past 30 months 








Northwestern Illinois 


Guaranteed Low Cost Policies 


WANTED—Managers for These Important Districts 


Metropolitan Home Office Agency, Chicago 
Northeastern Indiana 
As Good As We Can Make Them 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


Central Illinois 
Southern Indiana 


ADDRESS 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 














George Washington Life Insurance Co. 





Resources © - ~ 
Insurance in force - 


$ 1,500,000.00 
10,100,000.00 














A State Agency open. 





For particulars address, 


H. M. HOLDERNESS, Agency Manager. 
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RAILROAD SECURITIES 

THE address of S. Davies WarRFIELD of 
Ba.timore, president‘ of the NaTIoNAL 
ASSOCIATION OF OWNERS OF RatLway SE- 
curitiEs before the ASSOCIATION OF: LIFE 
INSURANCE PRESIDENTS, brought home 
very vividly the interest that life insur- 
ance policyholders have in the welfare 
of the railroads. Mr. Warfield stated 
of the total assets of $6,000,000,009 
owned by the life companies, $1,500,- 
000,000, represent railroad securities. 
In other words one-fourth. of the in- 
vested money of policyholders is based 
on railroad stability. Naturally, there- 
fore, the life companies are vitally in- 
terested in the prosperity of the rail- 
roads. . 

The railroad question becomes a pub- 
lic one that appeals directly to some 
83,000,000 policyholders. The INTER- 
STATE COMMERCE Commission has warned 
Congress of the impending breakdown 
of the transportation systems unless 
there is some immediate remedy to 
avert the catastrophe. It is known that 
the railroads are in a critical condition 
because ef the great demands upon 
them and their inability to finance 
themselves because of the uncertain at- 
titude of the government. The rail- 
roads have asked for rate advances to 
meet the demand. Confronting the 
railroads in addition to other problems, 
is the demand of a 40 percent wage in- 
crease from the brotherhoods. 

While the railroads are showing 
large gross revenue, their net is far be- 
low the average. The railroads have 
reached the position they are in largely 
because of the misconception on the 
part of the public of the true meaning 
of regulation as it applies to railroads 
and also to former abuses in the rail- 
road system itself by high finance. 
This is a time when insurance men need 
to study the railroad question very 
carefully because of its life insurance 
aspect. The railroads have a grave 
problem and the public should help 
them solve it instead of complicating 
the issue by renewed attacks or a sullen 
and indifferent attitude. 





PART-TIMERS 
ASSISTANT SUPERINTENDANT M. H. O. 
WiuuraMs, of the NorTHWESTERN MuTUAL 
Lire, at a recent banquet, gave expres- 
sion to his views on part-timers, that 
are very interesting. Mr. WrutaMs be- 
lieves there are legitimate part-time life 








insurahceimen::*He does not think that 
the sword of Damocles should be hang- 
ing over them. The legitimate part- 
time man he characterizes as one who 
is honestly, earnestly and conscien- 
tiously giving his leisure time to life 
insurance, who is known as the agent 
of one company, who is not trying to 
hide his occupation, but lets it be known 
that he. is giving some attention to life 
insurance work. 

The life insurance pirate, the one 
case man, the grafter, the fellow who 
is simply preying on legitimate life in- 
surance men, who is tipping off cases 
to competitors, who is reaping the re- 
ward that has not been earned, these, 
in the opinion of Mr. W1Lt1aMs, are not 
legitimate part-time agents. He feels 
that the part-timer has a function to 
fill, especially in country work. He re- 
called: many part-time agents who are 


connected with banks or other enter- 


prises, who are rendering a great serv- 
ice to mankind,: by using their leisure 
moments to selling life insurance. They 
work up cases, they close some, they 
furnish information and earn their com- 
mission. - 

The real test of a legitimate part-time 
man, in our opinion, is whether he ac- 
tually earns his compensation. In these 
days when we are eliminating all waste, 
that must be the question asked. No 
other plan has been devised for coun- 
try work in place of the part-time man 
or the helper. In some of the larger 
cities a big agency can be put on a 
whole time basis and it is no doubt the 
most satisfactory plan to follow. We 
believe that the honest, sincere, part- 
time agent is preferable to the whole- 
time man who is conscienceless, a life 
insurance free booter, who is seeking 
only to get his commissions, regardless 
of the way he sells his business. The 
dangerous life insurance man is the 
tricky, crafty, dishonest one, whole or 
part-time, whichever he is. We need 
honest service in life insurance and an 
intelligent presentation. The man who 
can carry the true life insurance gospel 
to mankind, be he devoting all or part 
of his attention to selling life insurance, 


is worthy of his hire. 





NEEDLESS SACRIFICE 


MY HUSBAND DIED 

Our self planned, perfectly new 5-room 
bungalow must be taken off my hands. I 
am not used to looking after real estate. 
We spent exactly $3,198.75 on the house. 
We never lived in it. I will be glad to 
sell at once and will accept $2,500. You 
can buy furniture with what you save. 
Hardwood floors, cabinet kitchen, showers, 
etc., and near schools, stores, cars and 


train. Mrs. , Box 287, Oakland 
Bulletin. 


The above advertisement appeared in 
the Oakland, Cal., Bulletin. It speaks 
in terms of living fire. An advertise- 
ment of this kind, bearing the confes- 
sion that the husband evidently did not 
carry adequate life insurance, is a con- 
vincing argument in the hands of alert 
agents. Here is a widow sacrificing 
about $700 on a new bungalow, which 


could have been prevented if the hus- 


band had possessed sufficient foresight 
and properly protected his dependents. 
A specific incident as this can be used 
with telling effect. All such should be 
kept in a scrap book or in some loose 
leaf pocketbook system, to be employed 
at the proper moment, when they will 
do the most good. 





Personal Glimpses of 
Life Underwriters 


O. S. Carlton, president of the Great 
Southern Life of Houston Texas, has 
been placed in. charge of the sale of 
$3,000,000 of war saving certificates -in 
Harris county, Texas. 


Since the Philadelphia agency of the 
Connecticut Mutual Life was placed in 
charge of General Agent Edward L. 
Tucker on Sept. 17, it has taken a front 
rank among the company’s eastern 
offices in the production of new busi- 
ness, being the leader for October. 

General Agent Tucker has been ac- 
tively identified with life underwriting 
going on eighteen years. During the 
first seven years he represented the 
Northwestern Mutual Life Insurance 
Company at Minneapolis. He has since 
been identified with the Connecticut 
Mutual Life, for eight years in the New 
York field and for the past two years 
he has been associated with the home 
office in a supervisory capacity. 

Mr. Tucker succeeded General Agent 
Franklin G. Allen, who resigned on 
Sept. 15 to accept a commission in the 
regular army as captain. 


J. A. O. Preus, state auditor of Min- 
nesota, and Herman L. Ekern, formerly 
Wisconsin insurance commissioner, are 
among the incorporators of the Luther 
Union of Minneapolis, which has been 
granted a preliminary certificate to so- 
licit applications for members. The 
concern will have until Oct. 27, 1918, 
to complete its organization. 


W. A. Sommers, of the Pacific Mutual 
Life at St. Louis, relates an incident of 
a few days ago which illustrates the 
old adage that silence is golden. He 
said that he had worked on a prospect 
about a year ago and found that he was 
not. in a financial position to buy in- 
surance at that time. The other day 
he called at the factory where he was 
employed and ascertained that he had 
been given an increased salary. Mr. 
Sommers thought that this was a favor- 
able time to talk life insurance and 
therefore approached him. He ad- 
vanced a number of arguments but he 
kept on repeating that Mr. Sommers 
was wasting time in talking to him. 
Just at this moment he took out his 
knife and began to pare his finger nails. 
He did not answer the next question 
that was asked him. 

Mr. Sommers realized ‘that it was 
time to keep still and so neither one of 
them spoke for at least two minutes. 
Then the prospect raised his head and 
looked at the agent. Mr. Sommers 
said, “Mr. Prospect, where were you 
born?” He answered and replied to 
every question put to him. When the 
application blank was filled out, he 
handed him the pen and told him to 
sign, which he did. After he had se- 
cured the settlement, Mr. Sommers 
asked him what point had been made 
in the canvass that influenced him the 
most. The prospect replied that if Mr. 
Sommers had not remained silent at the 
time he was meditating he never would 
have written the application. 


J. R. Curtis, of Curtis & Wohosky, 
general agents at Springfield, IIl., for 
the Bankers Life of Des Moines, was 
married to Miss Rifena Edna DeFrates 
of Springfield. 

Two Michigan men associated with 
life insurance, have been called into 
government service. Dr. James W. 
Glover, the well known actuary at Ann 
Arbor, Mich., and professor of mathe- 
matics in the University of Michigan 


was made chairman of the counsel com-. 


mittee of the War Insurance Bureau. 
Dr. Glover is consulting actuary of a 
number of companies and is a member 
of the board of directors and executive 
committee of the Northern Assurance. 

Verne L. Tickner, secretary of the 
Northegn Assurance, has become as- 





sistant to the deputy director of the 
War Insurance Bureau. 


J. H. Nicolas, of Indianapolis, where 
he is a member of the Elbert Storer 
general agency for the Bankers Life of 
Des Moines, has recently made a great 
record for himself when he. wrote 
$68,000 of business in five days. The 
total included one application for 
$15,000, one for $14,000, three for $10,- 
000 each, one for $5,000 and one for 
$4,000. This was all high-class business 
on prominent business men of Indian- 
apolis. Mr. Nicolas was formerly a cap- 
tain in the army of France, but is now 
doing his bit to win the war as an 
American life insurance salesman. 


Vance C. Smith, until recently in the 
employ of the Illinois insurance depart- 
ment, has announced the opening of 
offices at 1124 National Life building, 
Chicago, for the purpose of giving ex- 
pert insurance accounting and advisory 
service to insurance organizations. Mr, 
Smith was an examiner of the insurance 
department for three years, and for 
four years previously was with the 
Reisch Indemnity. His examining and 
office experience admirably equip him 
for his vocation. Particular attention 
will be devoted to assisting companies 
in making up annual statements. Actu- 
arial and certified public accountant 
service will be available from his office, 
During his connection with the depart- 
ment, Mr. Smith became widely known 
in Chicago, and because of his splendid 
training and ability, success in this new 
venture is assured. 





Attitude of Companies 
on Converted Policies 











The attitude of the companies toward 
holders of term policies who desire to 
have them changed to other forms of 
contracts, as of present date, is interest- 
ing. The war clause is being inserted 
in the converted policies by some com- 
panies, while others do not insist upon 
its use when the policy is changed. 
The views of the majority of the com- 
panies on this question were published 
in THe NATIONAL UNDERWRITER recently. 
Replies from others have been received 
and are shown below: 


Colonial Life, N. J.—In the event of the 
change of a term policy to some other 
form, we would require the insertion of 
the present war clause. However, so far 
as this company is concerned, that would 
be of no moment, because the company has 
always had a war clause in its policies. 
We have made no changes in our war 
clause since the first of August. 


Girard Life—Our position is that this 
company has no right to put a war clause 
in the policy in such a case, if the term 
policy did not contain such a clause, and 
this irrespective of whether the term 
policy is converted at the original or at- 
tained age. This decision is based on the 
terms of the convertible privilege con- 
tained in our term policy. 


Great Southern, Ala.—In case any of our 
policyholders should change their term 
policies to other forms as of present date, 
the new policy would contain our military 
clause. Every policy issued by this com- 
pany since organization has contained a 
clause providing that in case of war @ 
permit for military or naval service must 
be secured; therefore, there would not be 
any question as to the new policy contain- 
ing the clause. We have made no change 
in our ruling as to the war clause since it 
was adopted. a de 

National Life, Vt.—With few exceptions, 
the term policies issued by the National 
before the present war were written on 
the renewable and convertible plan, and 
may be changed as of original or current 
date to standard forms without medical 
examination. For that reason a war 
clause is not attached to the policy issued 
as of current date in place of a term 
policy which was not subject to a war 
clause. Since the war began the company 
has issued term policies at ages above 30, 
and for a short time it wrote them at 
younger ages, which contained a war 
clause and in such cases, when an eX- 
change is made to another form of insur- 
ance, whether as of original or current 
date, it is the practice to attach a war 
clause to the substituted policy. 


Pacific Mutual—As all of our policies 
contain the war clause, the question is not 
applicable to this company. 
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2 Salaried Supervisors Wanted 





We pay for more business in Indiana than any other 
. company (Industrials excepted), but we have developed 
only the Northeastern corner of the State. We need 
one more supervisor to develop other sections of 
Indiana. 


We pay for over $2.000.000.00 per annum in Michi- 
gan, but cover only a small part of the State. We 
need another supervisor to work with agents and to 
develop new parts of the State. 



























living can be made writing life insurance ? 





Can you secure and train men who are new to the insurance business ? 


Can you write a reasonable amount of personal business, and thus preve to new men that an excellent 


If you can do these things, and want to work with a live wire organization, then write in confidence to 


Walter T. Shepard, 3rd V. P. and Manager Agencies. 


Lincoln Life Policies are liberal and attractive. Both par and non-par. Special low-cost forms. 


THE LINCOLN NATIONAL LIFE 


Pennsylvania, Ohio, Michigan, Indiana, Illinois, Iowa, Nebraska, Minnesota, North Dakota, South Dakota, Montana, Idaho, Utah 


Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 








POLICY VALIDITY 
IS NOW QUESTIONED 


(CONTINUED FROM PAGE 1) 


ers Insurance Corporation, renders void 
all certificates of a fraternal which an- 
other society of like nature has at- 
tempted to assume by virtue ofa rein- 
surance contract between the two cor- 
porations. 

The finding of the court was based 
upon the well-established principle of 
law that a corporation can exercise no 
rights not contemplated by its charter, 


‘nor by the statute under which it is or- 


ganized. The Illinois law governing 
fraternal societies is silent on the ques- 
tion of reinsurance. 


Certificates Are Void 


In some cases these societies have 
attempted to reinsure the old member- 
ship of another society, one at a time, 
by replacing the certificate of the rein- 
sured society with a certificate of mem- 
bership issued by the reinsuring society. 
Most of the time this has been done 
without a medical examination, such as 
is required by the Illinois statute, as a 
condition for membership. Again many 
of the members taken over one at a 
time by virtue of reinsurance agree- 
ments were over 60 years old at the 
date of the reinsurance, and inasmuch 
as the Illinois statute does not permit 
members to be taken into these socie- 
ties who are over 60 years of age, such 
certificates are of no force and effect. 

Fraternal Tribunes Case 


The supreme court of Illinois held, in 
the case of Steele vs. the Fraternal 
ribunes in an opinion filed in April, 
1905, that a certificate issued to an in- 
dividual who was over the age provided 
for in the by-laws for membership was 


_ ultra vires and void. It would follow 


that inasmuch as the statute is read into 
the charters of all the societies, the 
beneficiary of a member who was taken 
into a society when over age 60 would 
be unable to recover the face of the 
certificate or any part of it from the so- 
ciety even though all premiums had 
been paid. 

Following the same principles of law, 
the certificate issued to a member taken 
in at any age without a medical. exam- 
ination would be void because of the 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more — than in any 
other state in the Union. Interest 5 to 7%. 





Title Guaranteed. 


fact that the statute plainly requires 
such an examination. 

While the present management of a 
society may be willing to pay the death 
claims of those members who were 
either over 60 years of age when they 
were insured or reinsured, or of those 
members who came into the society 
without a medical examination, yet any 
future management might take the po- 
sition that the society would have no 
authority to pay the beneficiaries of 
these certificates. In fact, it is under- 
stood that some fraternals are refusing 
to pay beneficiaries of such members 
for the legal reasons stated. In addi- 
tion, it is clearly within the right of any 
member of a fraternal to ask any court 
of competent jurisdiction to grant an 
injunction restraining the officials of 
such a society from paying out its 
money to beneficiaries named in poli- 
cies where the insured was over 60 
years of age, or over the age provided 
for in the by-laws when the insurance 
was taken, or in cases where the in- 
surance was obtained without a medical 
examination, 

People who are competent to pass up- 
on this question are of the opinion that 
there are many thousands of such in- 
valid certificates held by members of 
fraternal societies. 





Main Explains Suit Dismissed 


Arthur O. Main, general manager of 
agencies of the Toledo Travelers Life 
gives explanation of the dismissal of 
his suit for libel brought against the 
Philadelphia Life at Indianapolis. Mr. 
Main contended in his suit that the 
Philadelphia Life, which he formerly 
represented sent a derogatory report to 
the agency bureau of the American Life 
Convention on the Nationa! Mercantile 
Service Bureau, Arthur O. Main, presi- 
dent, and it was promulgated to mem- 
bers. Evidence was partly introduced 
to show that the Philadelphia Life sent 
this report to Secretary T. W. Black- 
burn of the convention and that among 
other companies that received it was 
the State Life of Indianapolis. Both 
the original and copied reports had the 
same symbols. Mr. Main declares that 
the court at Indianapolis allowed a copy 
of the card received by the State Life 
to be filed as evidence, but inasmuch 
as the complaint did not specify the dif- 
ference in which the report was sent 
out by the Philadelphia Life and re- 
ceived by convention members, the case 
presented was not strong enough to 
proceed. Mr. Main’s attorneys with- 
drew without prejudice, in order to file 
an amended complaint. Mr. Main 
states that he and his brother, H. L. 








THE BEST CHRISTMAS 
BROKERS! 


Do all your clients carry Group Insurance protection for their 
employes? 


Don’t lose the opportunity to bring to their attention the best pos- 


sible form of Christmas Gift for their men. 


A large number of progressive concerns used this form of Christmas 
greeting last year, and more will adopt it this year if you tell them 
about it. 


For about 1 percent of his payroll the employer can protect the 
dependents of every man and woman in his employ for from $500 
to $1,500. 


THE TRAVELERS is glad to furnish appropriate Christmas mat- 


ter to go with the individual certificates. 


Write for further information 


THE TRAVELERS INSURANCE COMPANY 


76 William St., New York City——or——Hartford, Connecticut 


AGENTS! 

















MITCHELL & CO., SAMsseis Tynele 


Main, will now file a new complaint. 
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ERNEST J. STEVENS, Manager 








Chicago’s Finest Hotel 


La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Saile ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable ¢ccommodation. 
cated at the center of the insurance 
district it is the most convenient stop- 


ping place for the busy man. 


RATES: 
ONE PERSON 


Room with detached bath = = = © $2 to $3 perday 
$3 to $5 


Room with private bath © © = «© 
TWO PERSONS 


Room with detached bath - = © = $3 to $5 per day 
Rooms with private bath - = © @ $5 to $8 per day 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 


for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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LIFE AGENCY CHANGES 


FREEZE GOES TO 













































CHICAGO 





Becomes Associated With Jules Girar- 
din in the Management of the 
Phoenix Mutual Life 





Chester D. Freeze, who has been con- 
nected with the Phoenix Mutual for a 
number of years, more recently as su- 
pervisor of the Chattanooga agency, 
will, on Jan. 1, locate with the Chicago 
agency to be associated with Jules Gir- 
ardin, the manager. Mr. Freeze will 
take charge of the agency organization 
work in the Chicago office. Mr. Girar- 
din has been in Chicago for 27 years as 
head of the Phoenix Mutual agency. 
He will continue in the joint manage- 
ment of the business. The new ar- 
rangement will give larger scope to the 
Phoenix Mutual work in an important 
territory. 


Maurice E. Shunick 


Maurice E. Shunick has been ap- 
pointed Illinois state manager of the 
Minnesota Mutual Life, outside of Chi- 
cago, with headquarters at Galesburg. 
The Illinois state agency of the com- 
pany has heretofore been operated 
from Peoria. 





G. N. Engstrom 


G. N. Engstrom, for the past four 
years associated with R. G. Shutter as 
a general insurance broker in Chicago, 
has been appointed to look after the 
affairs of the Connecticut General Life 
in Chicago, in the absence of Dr. H. C. 
Castor, who is serving in the army. 
The appointment was made by F. C. 
Griswold, superintendent of agents, 
who is visiting the western agencies of 
the company. 





Columbia Branching Out 


B. Franklin Biggs of Jamestown, 
North Dakota, has been made state 
manager for north of South Dakota for 
the Columbia Life of Fremont, Neb. 





Takes Fidelity Mutual 


Jesse O. Gable, of Detroit, special 
agent of the Aachen & Munich Fire has 
been appointed manager of the Fidelity 
Mutual Life for southern Michigan. He 
succeeds the late Jacob G. Brown. Mr. 
Gable has been in insurance work for 
hy qed of years, traveling in the 

eld. 


Montana Agency Changes 


Alton S. Cartwright has been ap- 
pointed manager of the Great Falls, 
Mont., office of the Minnesota Mutual, 
replacing Albert Smalley. Mr. Cart- 
wright has had a long and successful 








The Columbian National Lite 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think Ss ctipobaaee tte ’ 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


West of the Miss: i East of the Mississippi 
c = bo ate ) 6 77 froth Seen 
VER, COLO. ‘ON, MASS. 


sons aDht MATES 
perintendent cident cies 
77 Franklin St. BOSTON, MASS. 


a high-grade Accident Department 
offered, so —_ you wil) not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 


ae Gote & 
will also be 








career in the life insurance business, 
filling many important positions in both 
field work and agency development. G. 
W. Loewenberg, who has a splendid 
record with the company, becomes the 
assistant manager. Murray L. Goff has 
moved his residence to Lewistown and 
becomes a member of the J. R. Weese 
agency. M. E. Anderson of Coffee 
Creek has also been transferred to the 
Lewistown agency. J. J. Ginste, W. 
H. Leard, K. Moore and Henry 
Schrader remain with the Great Falls 
agency. 





Changes in Mississippi 


The Columbian National Life of Bos- 
ton has ceased to operate in Mississippi 
for the present. Feazell, the 
old general agent, is now district super- 
visor for the Mutual Life of New York 
at Jackson. C. W. Knex of Pontotoc 
is also with the Mutual, Pauline E Mil- 
ton is representing the Penn Mutual at 
Greenwood, and E. B. Perry of Tay- 
lorsville is with the Jefferson Standard. 
The other agents of the company have 
engaged in other lines of business. 





Mathews & Powell Resign 


The firm of gees & Powell com- 
posed of W. Matthews and C. 
Powell, ends of the Fidelity Mu- 
tual Life at Memphis, Tenn., have re- 
signed. 





Gets National of Vermont 
The Joseph Emsheimer Insurance 
Agency of Wheeling, W. Va.. has re- 
signed the general agency of the Con- 
necticut General Life and now repre- 
sents the National Life of Vermont. 





Life Agency Notes 
R. G. Gray & Co. of Cedar Rapids, Ia., 
have been appointed district agents for 
the Commonwealth Life of Omaha. 

J. H. Baker, formerly of Kansas City, 
Mo., one of the most successful sales- 
men in the state, has just gone with the 
National Fidelity Life of Sioux City, Ia, 
as special representative. 

A. P. Cheek, Baraboo, Wis., who has 
been a special agent of the Guardian Life 
of Madison, Wis., for several years, has 
resigned in order to devote his entire time 
to Selleck & Cheek, abstractors of title, 
fire insurance and real estate. 

Cc. W. Leiter, manager of the Chicago 
office of the Minnesota Mutual, announces 
the appointment of S. Weinshenker, who 
will do special work in Chicago. Mr. 
Weinshenker is an old timer and has a 
very large clientele, 

A. Jacobsen, Rhinelander, Wis., has been 
appointed general agent of the Great 
Northern Life of Wausau, Wis., with head- 
quarters at Rhinelander. Mr. Jacobsen 
has been associated with the Great North- 
ern agency force for some time past. 

H. C. Prudhomme, a veteran life and 
general insurance man of Portland, Ore., 
has joined the forces of George A. Love- 
joy, western manager for the Guarantee 

Fund Life of Omaha. As district manager, 
Mr. Prudhomme will develop organizations 
in several Oregon counties, retaining 
headquarters in Portland, and because of 
his wide acquaintance will devote much 
of his time to personal production within 
the city. 


Sues After Seven Years 

DES MOINES, IA., Dec. 8—Mrs. 
Isabelle Johnson is suing the New York 
Life and the Northwestern Mutual 
for $7,000 on two policies held by her 
husband, George Johnson, who van- 
ished in February, 1911. Johnson was 
superintendent of transportation for 
the Rock Island Railroad and was 
prominent. When he disappeared he 
left a letter for his wife with instruc- 
tions that she not open it for 18 months. 
When this time expired the wife opened 
the letter, which contained a message 
to the effect that Johnson was about 
to commit suicide. At the end of the 
seven years she started suit, but has 
no knowledge whether her husband car- 
ried out his threat. She was allowed 





$7,300. 








Des Moines Life and Annuity Company 


of Des Moines, Iowa 
Its Policies Do More for the Man Who Pays 
the Premiums. 


Its Agency Contracts Do More for the Man 
Who Sells the Policies. 


A Happy Combination. 


Write O. G. WILSON, Agency Manager. 

















Build Your Own Business 








under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 


orcanizep Lhe Manhattan Life 


Insurance Co. 


1850 66 Broadway - 


NEW YORK 





We want a GOOD PERSONAL 
PRODUCER and organizer for 
DESIRABLE TERRITORY in 
several states west of the Mississippi 
River. Excellent Contract. 


Northwestern National 
Life Insurance Company 


Minneapolis, Minnesota 


isaLEADINGLOW NET COST, 
annual dividend, MUTUAL, OLD 
LINE company. Record for 1916: 
increase in insurance force, 20%; in 
paid-for business, 51%; in assets, 
16%; in amount apportioned for 


1917 dividends, 71%. 
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SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 2: ss 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS SUCCESSFUL. 
IN ILLINOIS, IOWA AND MICHIGAN. 





ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
SOME VERY ATTRACTIVE TERRITORY 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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NEW LIBERTY BOND POLICY 


Equitable Life of New York Gets Out 
Contract Announced Last 
Week 


The Equitable Life of New York has 
put out its “Liberty Bond Agreement— 
Five-Year Term Policy.” For a semi- 
annual premium of $975.50, composed of 
insurance premium $62.20 and bond in- 
stallment of $913.30, the company agrees 
to deliver 10 bonds dated Nov. 15, 1917, 
to the amount of $10,000 par value. 
The bond will be delivered to the pur- 
chaser on the coupon date next follow- 
ing the due date of the last installment 
with all then unmatured coupons at- 
tached. The title to the bonds remains 
in the society until such delivery. The 
life insurance policy of course protects | 
the purchase of the bonds in the event 
of death before the completion of the 
installment payment and there is also 
the added advantage to the company of 
probably being able to transfer the 
term policy into an endowment after 
the purchaser has ceased paying for the 
bond. The company, of course, makes 
no profit on the bond end of the con- 
tract. Whether the new contract will 
benefit the company or not is a ques- 
tion, but the issuance of the policy in 
this way is in itself a patriotic move and 
will assist the government in dispos- 
ing of the war bonds. From the in- 
surance standpoint the policy amounts 
to a five-payment 25-year endowment 
with an annual dividend equal to four 
percent of the face of the policy each 
year. 








Ask Pardon for Rothensies 


Application has been made at Harris- 
burg, Pa., for the pardon of G. W. 
Rothensies on the ground of ill health. 
He is serving two years in the Reading, 
Pa., prison, having been convicted of 
defrauding a number of stockholders 
and policyholders as president of the 
Reading Mutual Life. 


Home Office Building Damaged 


The Southeastern Life of Greenville, 
S. C., of which T. O. Lawton is presi- 
dent sustained a serious damage to its 
home office building recently through 
its partial destruction by fire. The 
losses are understood to be fully cov- 
ered by insurance. All the records are 
intact and the company continued busi- 
ness as usual the next day at a new lo- 
cation. It is understood that rebuilding 
will commence immediately. A good 
part of the structure was destroyed, but 
the walls and part of the front section 
are intact. The structure cost $75,000 
and was not quite four years old. 


Charges Agent With the Tax 


One of the central western compa- 
nies which did not wish its name used 
advises that it is endeavoring to secure 
from its agents the war tax which is to 
be levied on the issuance of life poli- 
cies and as the policy is issued the 
agent is charged with the tax. Whether 
the agent collects this from the policy- 
holder or pays it himself is not known 
by the company. 





Doing Splendid Business 


__ The Great Northern Life of Grand 
Forks, N. D., which does business in 











The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 new business paid for last year. 


Home Office: Detroit, Mich. 


INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O'BRIEN, President 














has written more business during the 
first ten months of 1917 than it wrote 
in all of last year. The company is 
looking for a good field supervisor or 
superintendent of agencies. 


American Life Changes 


The American Life of Des Moines 
has made the following appointments: 
J. M. Best of Wichita Falls, Texas, has 
been appointed state agent for New 
Mexico with headquarters at Clovis. 
William H. Robinson has been ap- 
pointed state agent for Colorado. J. Y. 
Bryan has taken the district agency for 
southern Illinois with headquarters at 
Peoria. George M. Nelson of Omaha, 
who has been one of the most efficient 
workers in the company, has been made 
state agent for Nebraska. 


Backs Up Germania 


The life underwriters association of 
Grand Rapids, Mich., has passed reso- 
lutions to the effect that the Germania 
Life is a thoroughly American institu- 
tion and should not be the subject of 
discrimination because of its name. 
The association paid for the insertion 
of these resolutions in the local Grand 
Rapids paper. 


Six Get Commissions 


ST. LOUIS, Dec. 10—One more em- 
ploye of the Aetna Life has been added 
to the other five employes of the same 
company, who has received army com- 
missions. He is James C. Harris, who 
was made a first lieutenant of Field Ar- 
tillery. The others are James Taussig, 
Jr., first lieutenant in the Coast Artil- 
lery; M. C. Barrel, second lieutenant in 
Infantry; A. W. Harlow, captain of In- 
fantry; A. I. Rodenbaugh, second lieu- 
tenant Signal Corps, Aviation Section; 
R. S. Walker, first lieutenant, Fifth 
Missouri Infantry. 


President Priddy’s Trip 


NEW YORK, Dec. 12—President 
Lawrence Priddy of the National Life 
Underwriters Association leaves Thurs- 
day evening for Portland, where he 
speaks Friday night before the Life Un- 
derwriters Association. Saturday eve- 
ning he will address the association at 
Concord, N. H.; Monday afternoon the 
Men’s Association at Boston; Monday 
night, the Women’s Association at 
Boston; Tuesday noon, Worcester, and 
Tuesday night, Springfield, Mass., re- 
turning home Wednesday. 


Life Notes 


President Lawrence Priddy of New 
York, of the National Association of Life 
Underwriters, will be the _ principal 








North Dakota, Minnesota and Montana 
Increase in Paid 


40 O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity ““Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
Sell life insurance can sell MORE 
Fidelity insurance. 
Write to-day— 
Fidelity Mutual Life 
Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 














speaker at the annual smoker of the Bos- 
ton Life Underwriters Dec. 17. 


The Chicago agency of the Mutual Life 
of New York, of which Darby A. Day is 
manager, paid for $1,269,063 of insurance 
in November. The goal set for the year 
was $18,000,000, which leaves $1,504,000 to 
be paid for in December. 

The Great American Life of Hutchin- 
son, Kans., will erect a home office build- 
ing, to be completed next summer. A 
contract has been let for the work. The 
building will be erected on the corner of 
Avenue A and Walnut street. 


The Wm. Bacon general agency for the 
Bankers Life of Des Moines at Dallas, 
Tex., was the leader of the field force for 
November with a total production of $527,- 
900. The T. P. Rogers agency at ar 
Rapids, Ia., was second with $333,000, and 
the DeForest Bowman agency of Chicago 





Catch the Spirit of the Company 


Have you ever noticed that every life company has a distinct individ- 
uality? What life company has made Kansas famous in life insurance 
work? When you speak of Kansas life insurance you think of 


The Farmers & Bankers Life 
Insurance Company 
WICHITA - - - KANSAS 


The company has a name for reliability, service, liberality, enterprise, 
determination and achievement. Its directors are giving it their best 
thought. It is ever to be the premier life company of its home state. 
Kansas has many things to be proud of. It will always find that The 
Farmers & Bankers Life is a credit to the state. Represent a company 
that has a high standing at home. It means much to have back of you 
a crowd of Kansas boosters. 











“Many have the right idea but few have the punch to put it over.” 
An old line legal reserve Mutual Life Insurance Company is looking 
for a man with the right idea who has the punch, in the capacity of 
Superintendent of Agents. 
Ordinary business. Give full particulars in confidence. Address 49-J, 
care The National Underwriter. 


Must be experienced in Incustrial and 








Southland Life Insurance Co. 
DALLAS, TEXAS 
The Progressive Company of the South 


L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 











The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 
New Masonic Temple Washington, D. C. 











An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 
B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
WAUSAU WISCONSIN 

















was third with $289,500. 





ECRET OF OUR We have a contract for you under which your ” 
One Success IS income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY iSachicis 


Cash Capital $200,000.00 V. D. CLIFF, President 
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Must BegintoSolve Problems Now 


New York, Dec. 7 


tNRY L. ROSENFELD, fourth 
H vice president of the Equitable 

Life, New York, addressed the 
Life Presidents Friday on “Agency and 
Allied Problems After the War.’ In 
part he said: 

The solution of agency problems 
after the war will depend largely upon 
the treatment of allied problems during 
the war. By allied problems is meant 
those questions of administration and 
policy which confront the executives of 
life insurance companies and which re- 
quire not only the highest skill in meet- 
ing the daily necessities of a constantly 
changing situation such as war creates, 
but also the foresight to accurately an- 
ticipate future conditions and to plan 
scientifically to meet the exigencies 
which lie ahead. 

In the past the thought of American 
life insurance has been devoted to the 
perfection of the system along indi- 
vidualistic lines. 

But the wise will read aright the 
signs of the times. These indicate 
clearly that community rather than in- 
dividual interest is the dominant world 
thought today. 

The obligation rests upon life insur- 
ance to readjust its viewpoint and to 
attempt to solve the collective prob- 
lems which confront every phase of 
human life as a result of the almost 
revolutionary changes of the day. 

European Companies’ Record 

Let us see what has been the result 
of over three years of warfare of the 
first magnitude upon life insurance 
companies of the principal countries of 
Europe. The problems which have 
been developed are: 


1. Heavy death claims due to the 
war, with its toll in human life both 
among military and civilian population. 

2. Depreciation in investments due 
to the necessities for readjustment of 
values with respect to the highest in- 
terest rate engendered by the war, and 
the instability of prices generally on 
the stock exchanges of the world. 

3. Change in the character of the 
companies’ assets due to the largely 
increased percentage of investments in 
governmental securities. 

4. -Increase of taxation and other ex- 
penses on account of the vast expendi- 
ture by the nations and the constantly 
increasing rise in the cost of living. 

5. Difficulties of administration due 
to the withdrawal of men from civilian 
life to the needs of military life, with 
consequent disorganization and the ne- 
eid for readjustment of available la- 

or. 

Have Met Heavy Strains 

Despite whatever adverse influences 
may have been exerted upon the com- 
panies by reason of the abnormal con- 
ditions engendered by the war, it is a 
magnificent tribute to the solvency, 
safety and solidity of the institution of 
old line legal reserve life insurance that 
so far as ascertained by personal expe- 
rience and the observation abroad, no 
life insurance company so organized 
and operating has failed to date to meet 
its obligations in any of the belligerent 
countries. That the exigencies of the 
Situation have in all instances been pro- 
vided for by a reduction or passing of 
dividends to shareholders, or of bon- 
uses to policyholders, speaks volumes 
for the basic soundness of modern life 
insurance. 

The vast change in the character of 
life insurance companies’ assets can be 
shown from a single illustration: the 
Prudential of England, the largest life 
company of Great Britain, with funds 
of over one hundred millions sterling, 
of which less than 2 percent was invest- 
ed in British governmental securities 
at the beginning of the war, had at the 
beginning of 1917 over 25 percent of 





its total assets, representing over 46 
percent of its stock exchange securi- 
ties, invested in British governmental 
obligations. 


Virtually No Insurance Tax 


The British income tax provides un- 
der exemptions and abatements that 
allowance of income tax payable may 
be claimed on the amount of premiums 
paid for life insurance, if not exceed- 
ing one-sixth of the net personal in- 
come, with certain safeguards against 
the abuse of this concession. 

There is an object lesson to Ameri- 
can national legislators in the fact that 
despite the great needs of the govern- 
ment and the. extraordinary increase 
in the rate of income taxation in that 
country, the: British government has 
not yet found it expedient nor wise nor 
necessary to repeal this provision of the 
British income tax act. The British 
parliament still appreciates the impor- 
tance of life insurance in the promo- 
tion of thrift and the stimulation of 
saving. The chancellor of the excheq- 
uer recognizes that while life insurance 
premiums are individually small in 
amount, yet in the aggregate they con- 
stitute ‘mighty funds; and that these 
small sums if not paid in life insur- 
ance premiums would be for the most 
part dissipated, but thus accumulated 
are at once available for the necessi- 
ties of the government. It is to be 
hoped that the Secretary of the Treas- 
ury of the United States, having found 
whole-hearted and generous response 
to the national need as shown by the 
recent subscriptions of American life 
insurance to the calls of the govern- 
ment, may yet deem it advisable to rec- 
ommend legislation promotive of thrift 
similar to that of the British income tax 
act. 

After-the-War Service 


Life insurance alone can supply the 
coverage necessary to tide over the pe- 
riod of reconstruction which must pre- 
cede the period of productivity after 
the war. The agent need fear no lack 
of available life insurance material. 
Human brain and brawn, the essential 
factors in the reproduction and increase 
of income, will require life insurance in 
much larger amounts than have hither- 
to ruled. People are being educated 
- think in larger figures than hereto- 
ore. 

By far the greatest problem which 
will confront the European nations, as 
well as our own, will be the question of 
readjustment of labor after the war. 

Despite any differences which may 
exist on these problems of the supply 
and demand of labor, there is unan- 
imity of opinion respecting the neces- 
sity for better relations and better co- 
operation between capital and _ labor. 
Here lies at hand the great opportun- 
ity of life insurance in the United 
States. No greater field of endeavor 
offers itself than the skill and wisdom 
of the executives, plus the power and 
and potential possibilities of the large 
agency organizations of life insurance, 
shall be enlisted in the work of helping 
to solve national problems. 


Unemployment Insurance 


One of the most difficult after-war 
problems will be the question of un- 
employment. Unemployment is a risk 
the contingency of which can be meas- 
ured and covered by insurance, despite 
various economic, moral and social fac- 
tors which make the solution sufficient- 
ly difficult to give fullest play to insur- 
ance inventive ability. The thought was 
radical twenty years ago that disabil- 
ity benefits should be coupled with life 
insurance. Today it may seem equally 
radical to propose that the life insur- 
ance policy of the future shall not be 
considered perfect until the element 
of instability of income has been guard- 





ed against, be the cause disability or 
unemployment. 

On first thought it would seem that 
the proper place for the development 
of this idea would lie along the line of 
social service insurance as exempli- 
fied by group life insurance. Group in- 
surance has largely increased the scope 
of life insurance service. Group and 
other forms of social service insurance 
are in their infancy. The next field of 
extension can well be the development 
of unemployment insurance. It fits 
directly into the fundamental principle 
of group insurance, which is an endeav- 
or to promote better relations between 
employer and employe. 


Must Help Government 


By squarely meeting the issue of 
helping the governments—both nation- 
al and state—to solve the big economic 
questions of the day, life insurance 
will enlarge its scope of usefulness and 
provide additional spheres of influence 
and greater opportunity for agency 
organizations. Thus provision will be 
made against any decrease of available 
insurance material by reason of men 
killed during the war or by a decreas- 
ing birth rate which follows upon war. 
These latter factors will be rendered 
negligible in adverse influence or large- 
ly diminished by the greater need for 
insurance per capita of the remaining 
population as well as by opening up 
new fields among the great number of 
underinsured and underaveraged lives. 
Just to the extent to which the execu- 
tives of American life insurance com- 
panies devise means for the wider ap- 
plication of life insurance will agency 
organizations find the-problem after the 
war reduced to a simple question of 
how to take care of the larger amount 
of new business made available. 


Scope Must Be Broadened 


Old landmarks are fast disappearing. 
The whole life of the nation has under- 
gone radical change during the current 
year. Life insurance must not be sat- 
isfied to emerge from this great world 
war with merely the satisfaction of hav- 
ing performed its obvious and perfunc- 
tory duties. New opportunities must 
be sought to support the nation and 
the government in this time of peril. 
If it should require the invasion, or the 
creation, of a field of patriotic educa- 
tional work, there the life insurance 
companies should be found. The pow- 





er and influence of great field forces 
throughout the country should be used 
to sustain the government in every con- 
ceivable way. If life insurance gives 
proper account of its stewardship with 
respect to public needs, there need be 
no fear that the national government 
will encroach upon the field of life in- 
surance. . If life insurance shows ex- 
ceptional cooperation with the govern- 
ment in meeting the many complex and 
after-the-war problems, it will be freely 
and generously accorded recognition as 
public service. With large financial re- 
sources touching every artery of Amer- 
ican life, with bodies of membership 
numbering millions, reaching into 
countless homes, with executives and 
field representatives of the highest 
character and efficiency, American life 
insurance is admirably adapted to meet 
every present and after-war require- 
ment. 


William Carr of Nashville, Tenn., has 
been appointed associate general agent for 
the Penn Mutual Life. 











“If you were in 
his place” — 


Would you buy the policy you 
are offering your prospect ? 


Provident agents are successful 
because they are absolutely 
convinced that the policies 
they offer are exactly the roli- 
cies which under similar condi- 
tions they would prefer for 
themselves. 


Write for information. 
The 


Provident 


Life and Trust Company 
of Philadelphia 
Founded 1865 























GARY NATIONAL 
LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 


Located in the Heart of Financial Solidity 


WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 


WE HAVE the endorsement and support of The Gary 
| Commercial Club. 


WE HAVE a Strong Organization Committee. 


FOUR SALESMEN WANTED 
Who Can Appreciate Real Opportunity 
References Required 
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War Eliminating False Theories 


New York, Dec. 6. 

N his address as chairman of the As- 
| sociation of Life Insurance Presi- 

dents, Arthur E. Childs, president 
of the Columbian National Life, pointed 
out to the eleventh annual meeting in 
New York City last Thursday the dis- 
tinctions between autocracy and dem- 
ocracy and between socialism and indi- 
vidualism. America, he said, had not 
forsaken its ideals in these times but 
had substituted conscious cooperation 
for unconscious. It has avoided the 
paths that lead to autocracy and has 
called into being a new and better 
weapon, enlightened cooperation. 

Let us hope, he said, that those chos- 
en to hold official and governmental po- 
sitions, through whom the spirit of co- 
operation should be coordinated in its 
best and most highly developed forms, 
will fully appreciate their opportunities 
and serve their country in the develop- 
ment of what might be termed ‘“Co- 
operative Americanism.” We have seen 
and will undoubtedly see again the un- 
fortunate exhibition of the man in pow- 
er who, blinded by the yellow light 
of egotism, sees only his self-glorifi- 
cation as the proper function of his 
public office. 


No Government War on People 


In fact the absence of the coordina- 
ting effect of intelligent cooperation be- 
tween the government and the people, 
from whom the government receives its 
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power, leads inevitably to the anomal- 
ous condition which we hope never to 
see in this country, namely, the gov- 
ernment making war on its own people, 
not with the noisy weapons of battle, 
but with the open exercise of executive 
and judicial power so directed as to 
maim, wound, and disable the great 
instrumentalities of manufacturing, 
trade, and commerce. On the other 
hand, refusal on the part of these in- 
strumentalities to cooperate with the 
government when the situation de- 
mands the setting aside of all selfish 
interests, may and probably will bring 
about a condition akin to centralized 
autocracy. 


Liberal Legislative Education 


It is very significant that govern- 
ment operation of railroads is now be- 
ing considered if the pooling arrange- 
ments do not afford sufficient relief 
from the present congested condition. 
Government, operation does not mean 
government ownership, but indicates a 
rapid development of the coordination 
of the forces that make for victory in 
the present war, and if the lesson be 
learned thoroughly it will show the 
way to the passage of proper laws 
after the war which will make for the 
good of the nation and the realization 
of a sane democracy. 


Unsound Theories Tottering 


Events succeed each other with as- 
tonishing rapidity, but let us pause a 
moment now and then to grasp their 
meanings, if we can. Take, for exam- 
ple, the pooling of the railroads east 
of Chicago and try to appreciate what 
the action of the War Board means in 
creating one centralized system to ob- 
tain a maximum of efficiency in traffic 
movement. If the results obtained are 
satisfactory what will become of the 
laws forbidding the elimination of com- 
petition; what will become of the many 
socialistic laws, state and federal, gov- 
erning the operation of our railroads? 
In the face of a national emergency, 
in the face of a common enemy, they 
have practically been swept aside over- 
night. Laws, court decisions, orders 
from public service boards, and all the 
rest of the elaborate and vainly buflt 
superstructure is tottering because it 
has been built on the sands of a false 
sociology, of false conceptions of na- 
tional unity and national prosperity, 
and on the false and foolish theory 
that all the trees on the hillside shall 
be made to grow and become equal 
whether or not they have a suitable 
environment and the inherent ability 
to do so. 


Reversion to Sound Principles 


A great demonstration of the power 
of cooperation and coordination should 
be a blow to false ideas and an impe- 
tus to right thinking on national mat- 
ters. Coordination of the great in- 
dustrial forces of the country should 





be recognized by all the people, and its 
application permitted ina spirit. of a 
board national development. Do we 
now pin our faith to winning the war 
on the disintegration of our railroads, 
to disjointing commerce, and to throt- 
tling the banking community, and to 
those methods so fervently advocated 
by misguided lawmakers during the 
past decade? On the contrary, we turn 
to helpful cooperation, knowing that it 
will o coordinate the great national in- 
strumentalities that such efficiency and 
such acceleration will be given to the 
national machinery that the war, 
through our assistance will be brought 
to a speedy and victorious end. 


Life Insurance as Example 


The institution of life insurance as 
it exists in America is a monu- 
ment of heroic proportions to that 
energy, resourcefulness, and co- 
operative ability which has given to the 
people of this country the best insur- 
ance in the world in generous volume. 
Competitive individualism has diversi- 
fied the service and distributed the ben- 
efits to an extent not attained in any 
other country on earth. 

Wise and just governmental super- 
vision has always been welcomed by 
the best companies, has added stability 
and has helped to spread the ever-wid- 
ening circle of public confidence in the 
institution of American life insurance. 


Bound Up with National Life 


Our business is so bound up with 
the very life of the people that no con- 
sideration of its problems in these war 
days can omit giving earnest thought 
to almost every phase of American 
business life. More than one-quarter 
of our assets, which total more than 
$6,000,000,000, are invested in the serv- 
ice of every section of the country 
through the railroad transportation 
system. We hold more than one-eighth 
of the railroad securities of the nation. 
Over one-third of our resources are 
engaged in agricultural development 
and in the up-building of the homes 
and businesses of our cities. Nearly 
one-sixth of our funds are loaned to 
state, counties and municipalities, or 
invested in public service facilities serv- 
ing cities and towns. Lest it be mis- 
understood, let it be clearly stated that 
this vast aggregate of assets to which 
I have just referred has no vote what- 
ever in any of the things mentioned, 
but places the accumulated savings of 
the insured at the service of the peo- 
ple, receiving in return therefor a mod- 
est and moderate average yield. From 
the viewpoint of both serving-the pol- 
icyholder and conserving his equities, 
we, therefore, are manifestly interest- 
ed in many and varied phases of na- 
tional life, and we cannot consider life 
insurance problems apart from the bus- 
iness problems of the day, and so our 
annual convention has been devoted to 





the broad consideration of national 
problems, rather than to the narrow 
technicalities of our own business. 








Deserving Recognition | 


of George T. Wight 








The right man came into his own 
when George T. Wight was promoted 
from the secretaryship to the manager- 
ship of the Association of Life Insur- 
ance Presidents at the close of the 
annual convention in New York last 
Friday. To his hard and effective work 
the association owes much of its suc- 
cess. His direct and enthusiastic per- 
sonality is a great friend-winner for the 
cause, and stimulates every one with 
whom it comes in contact. The news- 
papermen all like Mr. Wight immense- 
ly. - That is because he understands 
them and their work, for he has been 
through the. mill himself. 

Born at Buffalo, N. Y., June 3, 1877, 
he was only thirteen and a half years 
old when he got his first job with the 
Buffalo Commercial. He was copy- 
holder on that paper for two years. In 
1893 he joined the Buffalo Express as 
a reporter and general handy man, and 
thus began a connection that lasted for 
fourteen years. He was the Albany 
staff correspondent of the Express from 
1900 to 1906, handling its important po- 
litical reporting. In 1907 he became 
the Albany staff man for the New York 
Herald. He was made assistant sec- 
retary of the Association of Life In- 
surance Presidents March 23, 1908, and 
its secretary on April 14, 1911. Mr. 
Wight says there is plenty of good, 
hard work ahead of him, and his mod. 
esty forces him to add that he will be 
grateful for all the help he can get. 
His associates smile when they hear 
this expression of anxiety, and every- 
one of them adds, “Don’t worry; he’s 
equal to it.” 
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STOCK SALESMAN 


Good Territory { Ohio — Michigan — Wisconsin 
Minnesota — Indiana — Illinois 


Unless a selling proposition has real BACKBONE in it and behind it— it’s lost motion. 


We are now ready with another fast selling stock issue. If you can furnish us with good references, we can 
furnish you with good selling propositions—with good commissions. ‘We keep our men busy the year around. 


DRAPER BROTHERS 


Stocks and Bonds 


" Office: 
11 South La Salle Street 
CHICAGO, ILL. 
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‘Another Year of Progress— 
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BEHRENS LECTURES 
ON COMPENSATION 


Vice-President of the Continental 
Casualty Speaks Before Chi- 
cago Fire Insurance Club 


TELLS OF RATING PLAN 


Says He Hopes Experience Method 
Will Ultimately Be Put in the 
Discard 


Herman A. Behrens, vice-president of 
the Continental Casualty gave his lec- 
ture the other evening before the Fire 
Insurance Club of Chicago on “Com- 
pensation Rates and Reserves.” Some 
of his observations are interesting. He 
traced the history of scientific rating for 
workmen’s compensation. Among other 
things he said that the work of the 
standing committee on workmen’s com- 
pensation rates of the National Work- 
men’s Compensation Service Bureau 
that worked under the supervision of 
the insurance departments of Massa- 
chusetts, Pennsylvania and New York 
that brought out the new rates of 1917, 
should go down in workmen’s compen- 
sation history as the most important 
forward step in placing the calculation 
of rates on a scientific basis. 


Can Correct Any Inaccuracies 


Over $4,000,000,000 of payroll was 
available as a basis. Mr. Behrens says 
that naturally scientific accuracy will 
increase with the increase of available 
payroll experience. Inaccuracies will 
be corrected from time to time. He stated 
that it may be concluded, however, that for 
all practical purposes the pure premium 
cost arrived at by the standing committee 
was scientifically correct. Mr. Behrens 
said that generally speaking, the scien- 
tific rate making process showed the 
necessity for increasing workmen’s 
compensation rates by over 25 percent, 
in order that the companies might 
maintain their solvency in writing of 
this business. 


Method of Rating 


He explained how the analytic rating 
schedule changes the average basis rate 
to the theoretical individual basis rate as 
applied to the individual risk. He stated 
that he believed that the average reduc- 
tions do not exceed 12% percent for the 
k This reduction 
is made up in part in the aggregate by 
debits on substandard risks. Mr. Behrens 
does not believe in the experience rating 
plan either in theory or practice and ex- 
pressed the hope that it will ultimately be 
discarded. He thinks it is a departure 
from the fundamental principle of insur- 
ance underwriting of averages. 


Explains Reserve Plan 


Mr. Behrens brought out very forcefully 
the need of adequate reserves and espe- 
cially when it comes to taking care of 
deferred liability covering a long period 
of time. He gave the following simple 
explanation of the present reserve system: 

Underwriters together with actuarial 
talent of state departments settled the re- 
Serve question in a very simple way, and 
were the way as accurate and safe as it is 
Simple, the discussion of workmen’s com- 
pensation reserves would end right away. 
This is what was done. I am quoting fig- 





WILL LET RISKS EXPIRE 
FRANKFORT GENERAL ACTION 


Will Reinsure Its Industrial Accident 
and Health Business in the 
Great Eastern 


NEW YORK, Dec. 12—The Frank- 
fort General has decided to carry to 
expiration its various lines of business 
except the industrial accident and 
health which will be taken over by the 
Great Eastern Casualty. It will cancel 
out the more undesirable risks, espe- 
cially in burglary, but in the liquidation 
process most of the stuff will be carried 
on to expiration. The clerical force in 
the head office here in New York and 
in branch offices will be gradually re- 
duced. Naturally, the claim department 
will be on the job for some time to 
come. The Frankfort had a very nice 
business throughout the country and a 
number of choice agency connections. 


Report on Peerless Casualty 


The joint examination of the Peerless 
Casualty of Keene, N. H., by the Maine, 
New Hampshire and Vermont depart- 
ments, shows it to be in very excellent 
shape. The examination was of Aug. 31. 
The total admitted assets $139,917, pre- 
mium reserve $5,477; capital $100,000; 
net surplus $20,460. The report says that 
the company is honestly and efficiently 
managed, its policies are clear and its 
obligations are fairly and promptly met. 
Its total income from Jan. 1 to Sept. 1 was 
$125,424. It paid during that period $59,- 
051 for losses and adjustment expenses. 
The company is doing a fine business and 
stands high in the territory in which it 
operates. 


Discontinues Seattle Branch 


BOSTON, Dec. 8.—The Massachusetts 
Bonding and Insurance Co. has decided 
to discontinue its branch agency at 
Seattle, Wash., and the business of that 
section will in the future be handled by 
the Pacific Coast department at San Fran- 
cisco, of which Fred B. Potwin is the 
resident manager. 








ures merely for illustration and not for 
accuracy. Said they, the workmen’s com- 
pensation gross rates are predicated upon 
a 60 percent loss ratio, or in other words, 
60 percent of the gross premiums is suffi- 
cient to discharge the carrier’s obligations. 
That being the case, we will require the 
carriers to reserve 60 percent of their 
gross earned premiums, less whatever has 
already been paid out in claims on the 
policies involved in these earned pre- 


miums. 
Tllustration Is Given 


In other words, assuming you have 
earned $1,000 of premiums, it was as- 
sumed that of this thousand dollars $600 
would be required for claim payments. If 
you have already paid $300 then you owe 
$300 more and this $300 will fully dis- 
charge the balance of your obligations. In 
principle this is the present official re- 
serve standard, that is, the standard of 
reserve required by insurance depart- 
ments. do not mean to say by this 
that many companies are not exceeding 
the official requirements because as a mat- 
ter of fact a great many of them are re- 
serving well in excess of this standard. 

In the future, because basic rates have 
been scientifically predicated upon a fixed 
loss ratio, it may be presumed that the fix- 
ing of reserves as above outlined will be- 
come more accurate. In other words, the 
more nearly correct the scientific calcula- 
tions upon which rates are predicated, the 
more scientifically correct will it become 
to base reserves in terms of percentage of 
the premium charge. Well regulated com- 
panies calculate reserves on the basis of 
individual claims as a check on legal re- 
quirements, and as result have set aside 
what in their opinion is a sufficient addi- 
tional voluntary reserve to mature all 
claims. 





EXAMINATION REPORT 
GENERAL ACCIDENT FIGURES 


Additional Funds Sent From Home 
Office Put Finances in Satisfactory 
Shape 


A report on the examination of the 
United States branch of the General 
Accident by the New York department 
as of June 30 shows: Assets, $3,556,- 
126; reserve for outstanding losses, 
$1,127,783; reserve for unearned pre- 
miums, $1,686,216; reserve for commis- 
sions, $245,726; total liabilities, $3,448,- 
473; surplus to policyholders, $107,653. 

These figures impair the statutory de- 
posit by $142,346, but since June 30 last, 
the report states, the United States 
branch has received remittances directly 
from the home office aggregating $233,687, 
and in addition securities to the value 
of $90,000 have been dispatched from the 
heme office. These remittances in total 
have a value of $323,687, which, if ap- 
plied to the impairment of June 30, would 
leave a surplus of $181,340 over the stat- 
utory deposit and make the total surplus 
to policyholders $431,340. 

In arriving at the above figures show- 
ing an impairment the examiners calcu- 
lated the outstanding claims under acci- 
dent, burglary and property damage pol- 
icies at $47,488 in excess of the corpora- 
tion’s estimate, but say: “This increase 
is not due to the failure of the corpora- 
tion to place adequate reserves on indi- 
vidual claims, but is mainly attributable 
to the fact that the corporation took credit 
for unauthorized reinsurance and made 
no provision for losses incurred prior to 
July 1, 1917, and reported subsequent 
thereto.” 

The outstanding liability and workmen’s 
compensation claim reserve was largely 
increased by the examiners, in explain- 
ing which,they say: 

‘During: the course of this examina- 
tion we have made a computation of 
the reserve for unpaid liability and work- 
mens’ compensation losses in accordance 
with the methods prescribed in section 
86 of the insurance law, as amended in 
1917. On account of the apparent in- 
adequacy of the compensation reserve 
computed according to legal formula, as 
indicated by a comparison with the esti- 
mated reserves of the corporation, we 
have carried as liabilities in the forego- 
ing financial statement reserves for un- 
paid workmen’s compensation losses based 
upon estimated individual claims. The 
compensation reserve on this _ basis 
amounts to $448,798.37, an increase of 
$285,505.37 over that produced by the for- 
mula method, 

“The formula method prescribed in sec- 
tion 86, as amended in 1917, has been 
used in computing the reserve for out- 
standing liability claims and the liability 
loss reserve so produced amounts to 
$426,092. The corporation computed the 
reserves for liability and workmen’s com- 
pensation losses according to the method 
prescribed in section 86 of the insurance 
law, aS amended in 1917, and the amount 
reported for liability was $576,993.04 and 
for workmen’s compensation $196,513.87.” 

The examiners also increased the cor- 
poration’s unearned premium reserve some 
$172,002, by figuring it upon the semi- 
monthly average basis, but in their con- 
clusions the examiners say: “The placing 
of an unusually large volume of business 
upon the corporation’s books just prior 
to the date of examination and the appli- 
cation of semi-monthly averages in detur- 
mining the unearned portion of such busi- 
ness, caused a sharp increase in the un- 
earned premium or reinsurance reserve. 
The corporation should, there*or>, make a 
considerable gain from this soure>, <s the 
newly written business approaches ex- 
piry.” 


Charles Noble, for seven years a special 
agent of the Ocean Accident, has been 
appointed assistant superintendent of 
agencies of the Midland Casualty of Mil- 
waukee. He will devote his attention to 
the commercial department. 





NO LEGISLATION ON 
ACQUISITION COST 


Commissioners Finally Take Ac- 
tion on Much Mooted Com- 
pensation Topic 


CHANGE RECIPROCAL BILL 


Spring Meeting Scheduled for Wash- 
ington and Annual Meeting 
for Denver 


NEW YORK, Dec. 8—Acquisition 
cost in workmen’s compensation insur- 
ance is not a subject for legislation 
under present conditions, decided the 
National Convention of Insurance Com- 
missioners at its midwinter meeting 
here this week. The laws and legisla- 
tion committee reported to this effect 
and its recommendations were adopted. 

After reciting the results of its sev- 
eral hearings and the arguments ad- 
vanced for and against the 17% percent 
commission, the report stated that 
“while some of the members of the 
committee at least are of the opinion 
that the so-called acquisition cost is, as 
a whole, an unwarranted burden on a 
business that is in its nature welfare 
work,” it was unanimously agreed that 
it is not wise at the present time to 
recommend that this cost be regulated 
by legislation, because competitive ele- 
ments are at work that will evolve a so- 
lution of the problem. If these fail, 
legislation may be resorted to. 


Employer Has Remedy 


Such elements are the mutuals and 
state funds. As long as these are kept 
out of the control of agents and bro- 
kers, the situation will settle itself. 
The core of the report was this: “The 
situation seems to be that the em- 
ployer who is unwilling to pay $17.50 
out of every $100 of premium for agent’s 
service can undoubtedly escape the 
greater part of that payment for com- 
mission where mutual company and 
state fund service is available, by tak- 
ing his insurance to the insurer whose 
premium contains no such element of 
cost. Hence your committee concludes 
that the situation is not one where leg- 
islation is called for, at least until it 
has been demonstrated that the natural 
play of business forces have lost their 
usual effect. To the complaining em- 
ployer the obvious answer is that he 
pays the expense commission in ques- 
tion from choice and not from compul- 
sion.” 

New Interinsurance Requirements 


The commissioners’ committee on re- 
ciprocal underwriters recommended some 
amendments to commissioners’ model 
bill governing the organization and op- 
eration of interinsurance exchanges. It 
proposed that liability and workmen’s 
compensation exchanges should have on 
hand at all times at least $100,000 avail- 
able for the payment of losses; that a 
reinsurance reserve be maintained equal 

(CONTINUED ON PAGE 5) 
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INCREASING HAZARD 
FROM AUTOMOBILES 


Life Company Official Expresses 
Alarm at Growing Number of 
Accidental Deaths 


BLAMES TRUCK LARGELY 





Both Drivers and Pedestrians Are 
Prone to Take Too Great 
Chances in Haste 





NEW YORK, Dec. 8—Lee K. Frankel, 
third vice-president of the Metropolitan 
Life, discussing the increasing automo- 
bile hazard before the Association of 
Life Insurance Presidents here yester- 
day, called attention to its importance 
to the life companies as well as to the 
accident companies. In part, he said: 

The increasing importance of the au- 
tomobile as an instrument of injury and 
death is daily being viewed with greater 
alarm by life insurance companies, po- 

“lice officials, civil authorities and public 
health administrators. Vital  statisti- 
cians are observing that while the mor- 
tality from communicable diseases has 
responded more and more each year to 
the measures instituted by health au- 
thorities for their control, injuries and 
fatalities resulting from the growing use 
of automobiles are steadily climbing. 
Where formerly diseases like typhoid 
fever, scarlet fever and others played 
an important role in mortality tabula- 
tions, fatalities dues to the automobile 
are today as numerous as some of the 
serious infections. 


Metropolitan’s Experience 


What this increasing incidence of au- 
tomobile fatalities means to life com- 
panies is indicated by the industrial 
experience of the Metropolitan Life. In 
an exposure of more than ten million 
lives annually the death rate from au- 
tomobile accidents has more than treb- 
led since 1911. In that year the death 
rate from this cause was 2.3 per 100,000; 
in 1916 it had increased to 7.4 per 
100,000. 

During this six-year period the rate 
for each year was markedly higher than 
the rate for the preceding year. The 
rate for 1916 showed an increase of 
more than 37 percent over 1915. The 
figures for the first ten months of 1917 
indicate a considerable increase over 
the totals of 1916. These figures do 
not reflect an isolated experience, but 
are representative of what is going on 
in the country generally, especially in 
the urban centers of population. The 
data available show clearly that we have 
before us a problem of the first mag- 
nitude and that we must organize all 
communal groups interested in public 
safety to combat the growing evil. It 
will be necessary to interest legisla- 
tures and to educate the public gener- 
ally if we are to control the results of 
the automobile industry, which has 
grown so tremendously in recent years. 


Hazard Due to Type 


A study of automobile accidents and 
injuries leads to a consideration of the 
various types of vehicles. Experience has 
shown that the type of car operated makes 
a marked difference in the hazard. Ac- 
cording to the reports of the Massachu- 
setts Highway Commission, motor trucks 
and commercial vehicles caused 50 per- 
cent more accidents per vehicle than any 
other class of machine. In New York 
City motor trucks and commercial vehicles 
form less than 25 percent of the number 
of machines registered. The annual re- 
port of the police department for 1916 
shows that the number of deaths caused 
by trucks and motor delivery machines 
was almost 40 percent of the total deaths 
(132 out of 335). It is obvious that the 
motor truck is the more dangerous type 
of machine. It is of interest to observe 
that in the country at large the number 


small part of the total number of auto- 
mobiles in use, approximately 11 percent. 
The increasing use of the automobile for 
commercial purposes presents a very dis- 
tinct source of future hazard which should 
receive especial attention. 


Travelers’ Experience 


In 1906 the Travelers paid only 301 
claims to policyholders for accidents while 
riding in or driving an automobile. In 
1916, the number was 2,535, an increase 
of 742 percent. This is significant in 
view of the fact that accident claims from 
all other causes—a great many of them 
occupational—increased only 46 percent. 
The experience of the Travelers, based on 
the insurance of male lives, shows that 
one out of 136 accidents results fatally. 
This experience includes all forms of 
minor and major accidents. 

According to the reports of the Massa- 
chusetts Highway Commission, one out 
of 33 known automobile accidents in 1916 
was fatal. In the same year in New York 
City one out of every 23 was fatal. These 
figures indicate incomplete reporting of 
accidents to the city and state authorities. 
Hundreds of personal injuries occur which 
are not reported to the police, but which 
add materially to the seriousness of the 
automobile hazard. 


New York Police Report 


The New York City police department 
has kept detailed records of traffic acci- 
dents for nearly three years. Reports 
at hand indicate the same upward trend 
‘of the motor vehicular rate. In 1915 there 
were 6,454 accidents in which persons 
‘were struck by motor vehicles of all kinds 
—passenger, truck, delivery and motor 
cycles; in 1916, this number was 7,848, an 
increase of about 22 percent. For the first 
ten months of 1917 there were reported 
8,625 cases of death or injury as the re- 
sult of motor vehicular accidents, an in- 
crease of 12 percent over the figure for 
the entire previous year. 

There has been some consolation in the 
fact that, though fatal accidents are in- 
creasing at an alarming rate, they are 
not keeping pace with the rate of increase 
in motor vehicle registration. While the 
number of automobiles registered in the 
United States increased 423 percent dur- 
ing the period 1911 to 1916, the fatal acci- 
dent rate increased only 232 percent. The 
report of the Massachusetts Highway 
Commission shows, however, that the in- 
crease in nonfatal accidents was greater 
than the increase in registration. Non- 
fatal injuries in Massachusetts increased 
632 percent during the period 1911 to 1916, 
while registration increased only 247 per- 
cent. In the same period the fatal acci- 
dent rate showed an increase of 186 
percent. 


Causes of Accidents 


Accidents, whether to occupants of the 
automobile or to pedestrians, are due to 
a variety of causes. The 1916 experience 
of the Travelers, limited to occupants, 
shows that cranking is responsible for the 
greatest number of accidents. These may 
| be expected to show a gradual decrease 
owing to the more general use of self- 
starters. Collisions ranked next in_ nu- 
merical importance, followed by accidents 
while caretaking or repairing, skidding or 
ditching, entering or leaving the car, and 
‘operating. Compared with 1915, the 1916 
experience shows an increase in accidents 
due to skidding, ditching and collisions, 
which result as a rule in more serious 
disabilities, . 

Accidents to pedestrians may be the 
result of (1) speeding or carelessness on 
the part of drivers; (2) carelessness on 
tthe part of pedestrians; (3) defects in 
motor vehicles; and (4) improper con- 
Struction and condition of roads and 
streets. Frequently it is difficult to deter- 
mine the cause, or fix the responsibility. 
The policeman or other official who makes 
the report is seldom an eye-witness to the 
accident. His story will, in most cases, 
be second-hand. If either of the parties 
concerned, the driver or the injured per- 
son, makes the report, the version will 
naturally depend upon the point of view. 
Ordinary observation, however, will con- 
vince one that the driver is often careless 
or incompetent, that the pedestrian takes 
many chances and that there are cases in 
which neither driver nor pedestrian can 
be held at fault, 


Age Distribution 


A discussion of the causes of automo- 
bile accidents would be incomplete with- 
out an analysis of the age distribution 
of the persons killed or injured. In the 
Metropolitan experience, out of 2,507 
policyholders killed by automobiles during 
the period 1911 to 1916, 790, or 32 percent, 
were children under 10 years of age, and 
1,125, or over 44 percent, were children 
under 15 years of age. It should be kept 
in mind, in connection with this experi- 
ence, that those killed were nearly all 
pedestrians, since the experience includes 
only the industrial classes. It is also an 
experience largely confined to urban cen- 
ters of population, in which play space 
for children is limited. In the registration 
area of the United States 772 deaths, or 
19 percent of the total deaths from auto- 
mobile accidents, were of children under 
10, and 1,079, or 27 percent, were of chil- 
dren under 15. The New York City figures 
present a similar situation with regard to 
the nonfatal, as well as fatal, accidents. 
In 1916, 11 percent of automobile injuries 
and fatalities were of children under 
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IN THE ACCIDENT FIELD 


DANGER OF A DEADLY GAS 





Many Claims Come In as Result of 
Death From Carbon-Monoxide 
From: Autos 





In spite of all the publicity that has 
been given to the fact that carbon-mon- 
oxide, coming from the exhaust of an 
automobile, is a terribly deadly gas, 
people continue to run their engines in 
closed garages and make themselves 
unwitting victims. 

The Travelers, which has put out re- 
peated warnings along this line, has 
just received word from Cambridge, 
Vt. that a prominent man was found 
dead in a garage on Nov. 19. 

The theory is that he let his engine 
run to warm it up and while waiting 
discovered that a rear tire was flat. It 
was the unanimous opinion of six doc- 
tors present at the autopsy that the vic- 
tim had inhaled the deady carbon-mon- 
oxide while pumping up his tire. The 
man had a half dozen sizable policies of 
insurance in as many companies. 

The particular danger of this kind of 
poisoning, as has been so often pointed 
out, is that carbon-monoxide, as thrown 
off from the exhaust of an automobile 
has practically no odor and is not vis- 
ible to the human eye. Furthermore it 
attacks the victim with incredible sud- 
denness, felling him instantly. There 
is just one remedy, and that is to make 
sure that there is an exit for the deadly 
gas, whether by means of a door or 
window left open, or by attaching a sec- 
tion of garden hose to the exhaust and 
leading one end to the open air. Even 
in large commercial garages, where 
there is more head room, the atmo- 
sphere sometimes becomes sufficiently 
polluted to overcome persons. 


Public attention was directed to the 
dangers of petromortis in the death last 
week of Nat M. Wills, the famous hobo- 
comedian. Mr. Wills was overcome while 
tuning up his car in the garage, which 
had no ventilation. Burglars had entered 
the place the week before and the window 
had been boarded up to prevent further 
tampering. Mr. Wills was well known 
all over the country, and his death will 
serve aS a reminder of the constant 
dangers to automobile owners having un- 
ventilated private garages. 





PHYSICIANS RATE INCREASED 





London Guarantee Announces That 
Health and Accident Price Will Be 
Advanced Jan. 1 





The London Guarantee announces 
that on Jan. 1 it will increase its rates 
on accident and health insurance for 
physicians. It will place them in the 
“ordinary” classification for accident 
and “medium” classification for disabil- 
ity policies. The company says the in- 
creasing of the health rate is due to 
the natural occupational exposure of 
physicians and surgeons to infectious 
diseases. The company also declares 
that as a class, physicians and surgeons 
are poor accident risks. The rate will 
be $8.50 for each $1,500 death indemnity 
and $5 weekly. The disability rate will 
be $18 for each $1,500 death indemnity 

"and $5 weekly indemnity. The life in- 
demnity rider will not apply to physi- 
Clans after Jan. 1.. This provides for 
continuous payments where a holder is 
permanently disabled. 





Committee Dismissed 


At its meeting in New York last week 
the National Convention of Insurance 
Commissioners dismissed the committee 
a Standard policy forms for industrial 
— benefit companies. This committee 
— was to investigate a report on over- 
nsurance in such companies. 


Report on Inter-Ocean 
Indiana and Kentucky made a joint ex- 


Guination of the Inter-Ocean Casualty of 


incinnati as of Oct. 1. Its premium in- 


poe for the first 10 months was $195,451, 
otal income $200,133, total disbursements 


$192,404, Its assets are $154,035, capital 
$100,000, net surplus $3,499.’ The rer 


Bay The report 
ys that the officers are reputable and | out all the sideshow attachments. 
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General Casualty & Surety Co. 
DIME BANK BLDG., DETROIT 
e li + 
We are now ready to receive applications from 
. e e e 
Michigan to represent this Company 
A 
ELMER H. DEARTH i ‘ ‘ ‘ , ; President 
substantial business men and appear to 
be making an earnest effort to build up 
the company along correct lines. The e 
Consolidated Casualty was taken over by 
the Inter-Ocean, $17,500 being paid to the e IC asu 0 
Consolidated for the business. J. W. e 
Scherr, president of the Consolidated is 
— nape of the ee He is a 
oroughly experienced insurance man.. : PITTSBURGH PA. 
? 
Automobile Deaths 
If the number of deaths caused by au- e 2 
tomobile accidents for each 1,000 ma- Writes All Lines of Casualty Insurance 
chines in Ohio equals the average for the / 
last three years in 1917, the total number 
of Sate bo — we ate Lerey 
progress has been made in o since ° e ° 
in reducing the number of deaths in acci- Local and General Agents Wanted in Ohio and Pennsylvania 
dents per thousand machines. In 1914 
the rate of deaths for each thousand ma- 
chines was 1.53; in 1914, 1.68; and in 
wae io PR, . eee that in 1917 
a ee eee PUTS “SURE” IN INSURANCE 
New Teachers’ Policy 
. big bor ig States Piece & bs ange od => IX f HiT ULI — 
as issued a new sa y policy for . 
teachers only. The contract provides a Assets ee ee a eee Weisenn (i916) 
He eee Fa Ne ag ree ca oe $1 678.642.17 eu Cee aise ritten 
,000, total disability o a week for 5 Y 
200 weeks, with double indemnity for cer- yee AHOPP OE INGE BOUND $1,802,734.31 
tain accidents. otal confining sa y — : v, : — 
for sickness of $10 a week is paid and (i! I | — 
half that amount for nonconfining. = GEOR iH) CASUA! ] ! C PANY 
The annual cost from ages 18 to 50 is z 
$25; 51 to 55, $32.50; 56 to 60, $35. In- Surplus and Reserves to Policy Holders - . - . $1,526,022.81 


stead of the usual ‘“‘accident means” the 
contract provides indemnity against acci- 
dental bodily injury. On this contract 
the company has carried on an extensive 
advertising campaign among_ teachers, 
securing names of the teachers in the 
various communities from_ their local 
agents. The policy is sold in unlevel 
amounts, and to teachers only. 





Gets Blue Sky. Permit 


The Travelers Equitable of Minneapolis 
has been given a Blue Sky permit in 
Minnesota to sell $100,000 of capital stock. 
The officers are G. W. Barnes, G. S. Kof- 
fend, vice-president; F. H. Jacobson, sec- 
retary-treasurer, and Dr. C. E. Dutton, 
medical director. 





Association’s Big Gains 


In spite of the fact that a large num- 
ber of salesmen of the Business Men’s 
Accident of Kansas City have joined the 
colors November of this year was ahead 
of the corresponding month of 1916, by 
640 applications. The total for the month 
was 4,349 and for the first 11 months of 
the year it was 44,411. Claim payments 
during November brought the total to 
$301,643. Larger gains than ever will be 
shown in the annual figures @f Jan. 1. 





Business Being Inspected 


The Pacific Mutual Life has been en- 
gaged for the year past in inspecting its 
accident and health business. Agents 
throughout the country have been aware 
of the fact that something was going on 
because they have received notices in- 
structing them to cancel certain risks. 
The work of examination has been about 
completed. The Pacific Mutual felt it 
necessary to cull out its business and get 
rid of any questionable risks. The local 
agents are all taking it philosophically, 
realizing the fact that they nor the com- 
pany do not want to have any undesirable 
business on the books. 





John J. Kennedy Resigns 


John J. Kennedy has resigned as man- 
ager of the accident and health claim de- 
partment of the Chicago Bonding. 





Will Appeal-to the Companies 


NEW YORK, Dec. 12.—The Health & 
Accident Underwriters Bureau last week 
appointed a committee of five, who in turn 
jare to appoint a committee of fifteen to 
take up with every company writing acci- 
dent and health insurance the subject of 
rates and policy provisions. Some believe 
there cannot be brought about any uni- 
formity of action. Some of the company 
officials desire to reform the contracts 
rather drastically, cutting out most of the 
frills and returning tothe old $5,000 death 
benefit and $25 weekly benefit policy with- 

















SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 














UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
Operates in the States of 


9 Cc rhia, 
— Io Kansas, Kentucky, L Michig 
sota, sourt, Nebraska, feweds’ ane ney Seuey, Ohio, ‘Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgi7 ia, Wisconsin. 
BRANCH OFFICES AT 


NEW ORLEANS, LA. ST. LOUIS, MO. $$ CHICAGO, ILL. DETROIT MICH 
) Canal Bank Bldg. rece Bldg. 1443Ins.Exchange Farwell Bldg. 

Autom. an ig O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Mgr. General Agents Manager 


Sealy Hutchings, Pres. George Sealy, Sec’y. J. F. Seinsheimer, Gen. Mgr. 








LIFE AND ACCIDENT 
SALES 


MEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


lacorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 


7 contracts to In fourteen states. The largest accident and health benefits to the 


salesmen. 
CO CIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 








Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000. Write for Territory. 























Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg., 
CHICAGO, ILL. 


ROYER, Pres 
PAULEY, Secy. & Treas. 





H.G. 
c.0. 
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COLLECTS IN ADVANCE 


GIVES AGENTS MORE INCOME 


North American’s New Plan on 


Monthly Business Solves Sev- 
eral Serious Problems 


The plan of the North American Ac- 
cident to collect monthly premiums on 
accident and health insurance in ad- 
yance, as recently announced in THE 
NATIONAL UNDERWRITER, will be in lieu 
of increases in rates to meet war taxes 
and will also give agents the increased 
income from their business that pres- 
ent prices of living require. 

The company will collect on new 
business the first monthly premium as 
well as the policy fee. In the past it 
has collected no monthly premium and 
has carried the insurance thirty days for 
nothing. It will collect from the agent 
but 50 percent of the first monthly pre- 
mium, thus increasing his income on 
new business and giving the company 
something for the insurance protection 
that it gives, 

As the company is issuing on an av- 
erage of 4,000 new policies a month, at 
an average rate of $1.50, the increased 
income to the company from the new 
plan will be $36,000 a year. 

The company is also announcing an 
increase in commissions to agents 
where premiums are collected in ad- 
vance, On monthly premiums collected 
for six months in advance the commis- 
sion increase will be 2 percent, and on 
all —— premiums collected annu- 
ally advance the additional commis- 
sion will be 5 percent. 

The North American’s increase in 
monthly premiums during the first 
eleven months of 1917 has been $85,201, 
as compared to $20,932 in the corre- 
sponding period of 1916. The company 
is showing a gain in premium income 
of $137,000 on various lines. It has cut 
off $55,000 of premium income on pro- 
tective business and will close the year 
with slightly less than $100,000 of net 
gain in premium income for the year. 


Alter Home Office 

Extensive alterations are being made to 
the home office of the Clover Lea 
Casualty at Jacksonville, Ill. One-half of 
the lower floor, which is now occupied by 
stores, will be vacated the first of the 
year, and occupied by the company, which 
will provide one-third more floor space 
than #8 now used. The printing, mailing 
and supply department will be moved to 
the first floor. 


Would Write Single Premium 

The Employers Indemnity Corporation 
of Kansas City, Mo., which asks to be 
admitted to begin business in Kansas, 
proposes to write general health insur- 
ance under the single premium plan, the 
policyholder simply making a single pre- 
mium payment and being guaranteed cer- 
tain payments weekly for life in the event 
of him being disabled. No other company 
operating in Kansas has offered a similar 
proposition and the department has held 
up the application pending an investiga- 
tion into the rates and the amounts of 
the payments the company proposes to 
make. 





Accident Notes 


The Woodmen Accident of Lincoln, Neb.. 
is planning to insure women. 

The Safety First Health & Accident of 
Oklahoma City expects to enter Texas, 
Colorado, Kansas, Arkansas and Missouri 
next year. 

The Mutual Benefit Health & Accident 
of Omaha has been licensed in Illinois and 
plans to enter Minnesota and Wisconsin 
early in 1918. 





To Have Uniform Statistics 

The National Workmen's Compensation 
Service Bureau has been working on a 
plan for assembling uniform statistics for 
general liability. It found that there 

were no standards that were uniform and 
hence it was difficult to tabulate the sta- 
tistics kept by various companies because 
each had a different method of tabulation 
and compilation. However, beginning 
Jan. 1 there will be a uniform method of 
keeping statistics. All casualty com- 
panies whether members of the bureau or 
not are invited to contribute to this ex- 
perience. The bureau has gotten out its 
plan and it is thought it will call for the 
experience in June, 1928. 





REPORT IS PUBLISHED 


FAVORS SOCIAL INSURANCE 


Legislative Commission Recommends 
Complete Medical Attention, Care 
and Financial Aid for Workers 


TRENTON, N. J., Dec. 12—Several 
New Jersey state organizations are on 
record favoring health insurance, in- 
cluding the State Federation of Labor, 
the New Jersey Woman Suffrage Asso- 
ciation, and the New Jersey Health 
Officers’ Association, The commission 
appointed by the legislature to investi- 
gate social insurance problems in New 
Jersey on Dec. 8 made a unanimous re- 
port favoring universal health insur- 
ance for wage-earners, as an immediate 
war-time necessity for strengthening 
the vitality of the population of the 
United States. 
Course Is Outlined 

The commission says to achieve these 
ends such a measure adapted to New 
Jersey's needs should be based upon the 
following fundamental principles: Exist- 
ing health insurance agencies that are 
conducted on an adequate basis at actual 
cost should, with mutual management, be 
utilized in the future development of a 
comprehensive health insurance system. 
In order that the greater effectiveness 
and economy of a universal system may 
be enjoyed, health insurance should be 
made instructive in order that its work 
may be both curative and preventive. To 
minimize the financial distress attending 
sickness, the system should provide a 
cash benefit during temporary incapacity 
for work. It should also provide ma- 
ternity care to meet the special needs of 
working mothers. 

Further Recommendations 

The commission states that health in- 
surance should be democratically sup- 
ported and managed by those directly 
concerned, the state bearing as its share 
the cost of general administration, as it 
does in workmen's compensation. The 
system should be under supervision of a 
special bureau in the department of labor, 
with competent medical director and in 
close cooperation with existing public 
health agencies, in order to place added 
emphasis upon the extremely important 
problems of sickness prevention. 


GENERAL AGENCY DISSOLVES 


Aetna Puts in Texas Branch and Part- 
ners in Verschoyle-Cunningham 
Company Become Special Agents 


The partnership of Charles H. Ver- 
schoyle and Albert P. Cunningham, do- 
ing business under the name of the 
Verschoyle-Cunningham Company at 
Dallas, Tex., has been dissolved and 
the general agency of the Aetna Life 
and affiliated companies resigned. Both 
men will continue as special agents of 
the Aetna companies. Roscoe R. Clark 
has been appointed acting manager at 
Dallas and will handle the business with 
the Verschoyle-Cunningham Company. 
The Aetna takes over the offices of the 
Verschoyle-Cunningham Company in 
the Busch building at Dallas. This has 
been one of the largest general agencies 
of the company. 


O’Donnell Made General Agent 


The Royal Indemnity has appointed 
L. J. O'Donnell of Columbus, Ohio, as 
general agent for the bonding department 
for central Ohio. He succeeds Hieatt S. 
Dones, who has been appointed assistant 
United States district attorney. Mr. 
O'Donnell will develop the bonding busi- 
ness of the company. 


Increase Plate Glass Rates 


NEW YORK, Dec. 12.—The Plate Glass 
Insurance Exchange of New York voted 
to increase the rates on plate glass insur- 
ance in the New York metropolitan terri- 
tory 10 per cent, going into effect Feb. 1, 
as to new business and renewals. The 
rates in New York state outside of the 
metropolitan district have been advanced 
from manual less 15 percent to full man- 
ual rates effective Feb. 





The Citizens Trust Company of Fort 
Wayne, Ind., has been appointed district 
agent of the Travelers for northern Indi- 
ana. F. Warren Brokaw is the manager of 





the insurance department. 








A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a y 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a teal opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT Co. 


Brown Building DES MOINES, lOWa 


Firet and Largest Organization writing business and eae men upon 
same plan as traveling men’s associatio 





The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., jot. 1423 Insurance Exchange, Chi 
FRED. L. GRAY COMPANY - Northwestern Managers, 3: 8-886 Fececity Bank B oo | Resege 
RAYMOND & RAYMOND - - - General Agente, soothers Michi gan, ourna! Bigg Detroit 
a a el & SON - - General Agents, i 


West MO a, Board of rade RW ae 

H - General Agent, Northeastern Ohio, 337 rior Avenue, N Clevelan 

HOWARD FERRIS, - General Agent, Southern Ohio, aS a ational Bank -, Cincinnati 

KING, McCUNE & RENZIE Res. Agents, N W. Ohio, 809 Clacineatt Bldg. +» Lima. 
THE MERRILL, DODGE & IACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bidg., Toledo, 0. 














<a 
THE JIFFY PEN 


The word “‘Jiffy’’ denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ri or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


I IFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 














American Bonding & Casualty Company 






et aa 
AMERICAN BONDING 
AND 
CASUALTY COMPANY |g 
SIOUX CITY 


Capital Paid in 


SIOUX CITY, IOWA 
AIGGREISSSIVE MANAGEMENT 
BROAD POJLICIES 
CONSERVATIVE{UNDERWRITING 
CONSISTENT SERVICE 

WRITE FOR AGENCY TO 


A. G. OGLE, 2nd Vice-President and General Manager 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EE. BM. TREAT, President 


Insures manufacturers and wholesalers 
Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 


OFFICES IN ALL PRINCIPAL CITIES 


against Excessive Annual Loss through 
We can always use a few high-class solicitors. 


00 Maiden Lane, NEW YORE 





J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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Casualty and Surety Comment 








BURGLARY INSURANCE | 
Acents should find burglary insur- 
ance a good line to solicit these days 
because of increasing values. Many of 
the country banks have a considerable 
quantity of Liberty Loan bonds in their 
safes, but they are carrying no greater 
insurance. Many of the country banks 
are carrying about $5,000 of insur- 
ance, but their vaults and safes con- 
tain a great deal more money at present 
and their line should be increased. 
Aside from this, all articles of jewelry 
have increased greatly in value. There 
is scarcely anything in a house these 
days but what has enhanced. There 
are big opportuntities for increasing 
burglary lines in every direction. Many 
agents find that they have been able to 
increase insurance against holdups where 
concerns have hired more men or in- 
creased their wages. The payroll is 
worth more and the robbers know it. 
This winter season is the holdup period 
and hence people are in a mind to listen 
to insurance arguments. 





PUSHING FOR ACCIDENT 

AccipENT insurance will never be as 
low as it is now. There are likely to 
be readjustments in rates and contracts. 
The high expense of operation is being 
felt by companies and, in fact, the acci- 
dent department is not earning any 
profit for the companies, or, at least, not 
enough to figure extensively in contri- 
bution to surplus. This, it would seem, 
would be the time for men to push acci- 
dent and health business because the 
tendency from now on will be to in- 
crease the cost and probably eliminate 
many of the features of the modern 
contract. Anybody who buys a modern 
accident and health policy will get a 
most liberal contract and one that he 
will probably not be able to duplicate 
in the future. Now is the time to get 
out on the firing line. 





UNDERESTIMATING PAYROLL 

In discussing inadequate premium es- 
timates, the Unitep States Fivetity & 
GuaRANTY in its bulletin calls attention 
to the fact that agents and brokers fre- 
quently make trouble for themselves 
and lose good customers by attempt- 
ing to hold business in competition 


through underestimating the payroll 
expenditures and leaving the impres- 


sion that there will be no future audits. 


When the payroll auditor gets around 
he finds that additional premium is 
due.” Then complaints and explanations 
The man who placed the 
business is brought in to tell his side 
and finds himself greatly embarrassed. 
The producer gains nothing by deceiv- 
The only way to do business is 
on the square, and every solicitor these 
days knows that a payroll audit will 


are in order. 


ing. 


be made. 


An agent who has misled a customer 
in this respect deserves to lose his line. 
A full explanation of the system of 
payroll audits should be made in case 
The 
payroll estimate, of course, should be 


a concern does not know about it. 


year previous. In some cases, where a 
premium estimate has been inadequate, 
the policyholder has gone into bankruptcy 
and the company loses considerable money 
thereby. 

More and more assured find the 
straight, honest agent who states things 
as they are and gives advice according 
to his best information and judgment, 
is the one that is relied on. A tem- 
porary gain may be made by deception, 
but in the long run it means a real loss. 








Compulsory Health 
Insurance Facts 











Question. I have to write a paper 
on compulsory health insurance, tak- 
ing the negative side, that is, I am to 
show that compulsory health insurance 
by statute is undesirable. Can you put 
me in touch with some book or au- 
thority that I might consult on this 
question? 

Answer. One of the best books on 
this subject is entitled “Facts and Fal- 
lacies on Compulsory Health Insur- 
ance,” by Frederick L. Hoffman, statis- 
tician of the Prudential Insurance Com- 
pany. This covers the ground thor- 
oughly and is one of the clearest and 
most convincing documents presented. 
Undoubtedly you can get a copy of this 
by addressing the Prudential Insur- 
ance Company, Newark, N. J. 





Personal Glimpses 
of Casualty Men 








C. D. Jones, inspector at the Detroit 
office of the American Surety, has been 
certified for acceptance in the Royal 
Flying Corps of the British army. Mr. 
Jones expects soon to be at the front. 


The American Surety’s service flag at 
its home office bears 43 stars, represent- 
ing employes of the company who have 
entered military service. 
J. J. Green, counter man in the Chi- 
cago office of the Ocean Accident, has 
enlisted in the government service as 
an aviator and has gone to Jefferson 
Barracks, near St. Louis. 

Ray S. Brown of Brown & Koch, in- 
surance men of Allentown, Pa., in dis- 
cussing teams, elevator and public lia- 
bility, says that he finds that people 
realize their responsibility under the 
compensation law and want to be pro- 
tected, but do not appreciate the neces- 
sity of coverage under general liability. 
Mr. Brown contends, however, that 
since the passage of compensation laws, 
suits and recovery from other sources 
of liability are increasing due to the 
mental attitude of the public, influenced 
by compensation recoveries. A person 
who is injured now believes he is en- 
titled to compensation. 


sums are given in judgment. 


plainly given. 


cident. 








Accident 
Health 
Automobile 
Plate 
Glass 
Burglary 
Liability 





The obligation 
for an injury other than compensation 
is an open one, and frequently large 


Mr. Brown feels that in canvassing 
for general liability, facts concerning a 
prospect’s need of protection should be 
An assured will conduct 
his operations with a feeling of satis- 
faction and certainly if he knows he will 
be able to meet all his obligations with- 
out fear of financial disaster arising 
from the result of some unforeseen ac- 
Mr. Brown contends that there 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 


EDWIN WARFIELD, President 


Fidelity 
Contract 
Judicial 
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ing from the public due to teams, ele- 
vator, or other causes against which in- 
surance can be secured. The inspection 
service under an elevator policy is valu- 
able to thé assured in addition to the 
indemnity. In case of accident the as- 
sured has the advantage of trained in- 
vestigators and an experienced legal de- 
partment. All the worry and bother are 
taken off of his hands. 


Dr. David H. Keller of Chicago, well 
known as an authority on the subject of 
accident, health and compensation 
claims, has been commissioned a cap- 
tain in the medical officers reserve 
corps. George N. Beecher, M. D., an 
office associate of Dr. Keller and a 
close personal friend, will take care of 
Dr. Keller’s work with various cas- 
ualty companies. He will also look 
after his personal business. 

Both wanted to enter the war serv- 
ice, but neither felt in a position to 
throw up their practice “cold.” As a 
consequence they entered into an agree- 
ment and flipped a coin, Dr. Keller win- 
ning. It is up to the loser to see that 
the winner’s family is taken care of, as 
well as they would be ordinarily. 

Dr. Keller has written extensively on 
medical subjects from an insurance 
standpoint and various of his articles 
have appeared in THE NATIONAL UNDER- 
WRITER, as well as other insurance pub- 
lications. He conducts a regular de- 
partment in the Casualty Review and 
this will be continued for some time. 

The members of the Surety Associa- 
tion of Chicago will give a complimen- 
tary dinner Thursday evening of this 
week to W. H. Hansmann, secretary of 
the John McGillen Company, general 
agents of the Fidelity & Deposit, as he 
is soon to leave for military service, 
going into the quartermaster’s depart- 








based on the amount paid during the 


are almost daily cases of claims com- 


ment. The committee in charge con- 





sists of T. F. Thompson of the Hart- 
ford Accident, H. H. McKee of the 
Globe Indemnity and P. J. Loranger of 
the Massachusetts Bonding, 


NO LEGISLATION ON 
ACQUISITION COST 


(CONTINUED PROM PAGE 1) 


to 100 percent of all unearned pre- 
miums or 50 percent of annual advance 
premiums or deposits and pro rata of 
advance deposits for more than one 
year; that the purchase of reinsurance 
be permitted, but the granting of rein- 
surance be prohibited; that policy obli- 
gations be preferred claims ahead of 
other claims of the attorney-in-fact or 
subscribers. 


Changes in Officers 


The commissioners voted to hold their 
spring meeting in Washington, D. C., if 
hotel accommodations would be available 
on_ the date, April 9. President English 
will select a substitute if necessary. The 
annual meeting in the fall will be held in 
Denver. 

Commissioner F. H. McMaster of South 
Carolina resigned as secretary-treasurer, 
as he will soon retire from state office and 
become editor of “The State” of Colum- 
bus, S.C. He was presented with a hand- 
some silver service. Commissioner But- 
ton was elected to fill out the unexpired 
term. 

The recent retirement of R. H. Merrill 
as commissioner of New Hampshire left 
the first vice-presidency vacant. M. J. 
Cleary of Wisconsin was advanced from 
the second to the first vice-presidency and 
Walter K. Chorn of Missouri succeeded 
Mr. Cleary. 

Superintendent Phillips of New York 
was elected chairman of the executive 
committee and membership vacancies 
were filled by the election of Commis- 
sioners Ellsworth of Michigan and Brown 
of Vermont, 





Ray Spangler, a Des Moines attorney, 
has been named secretary of the Iowa 





industrial commission. 
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GOOD WORK DONE BY 
ASSOCIATION PEOPLE 


Present Sound Arguments Against 
Decrease in Compensation 
Acquisition Cost 


GRAY PRESENTED BRIEF 


Platform of National Agents’ Organiza- 
tion at St. Paul Is Reenforced 
and Reaffirmed 


NEW YORK, Dec. 11—There is con- 
siderable talk here over the subject of 
acquisition cost for workmen’s com- 
pensation insurance and the hearing 
last week before the committee of in- 
surance commissioners, of which F. H. 
Hardison of Massachusetts is chair- 
man. President Charles H. Burras of 
the National Association of Casualty & 
Surety Agents and John A. Morrison of 


Chicago, former president, both came 
here to represent the National associa- 
tion. The brief reaffirming the agents’ 
position taken at the St. Paul conven- 
tion was presented by Fred L. Gray of 
Minneapolis. Other association leaders 
were here and all did excellent work 
before the committee and in their indi- 
vidual conferences with insurance com- 
missioners. President L. F. Butler of 
the Travelers endorsed the agents’ con- 
tentions, talking from the standpoint of 
the public interests. 


Argument by New York Broker 


One of the strongest arguments was 
put forth by Mr. DePeu, a leading New 
York broker, who answered Superin- 
tendent Phillips of New York in his 
contention that because New York com- 
pels employers to insure their com- 
pensation hazard, there should be little 
or no selling cost in connection with the 
insurance. Mr. DePeu claimed that 
New York compelled by statute that 
factory owners, landlords and others 
sperit large sums of money to put up 
fire escapes, special elevator doors, 
safety appliances, etc., and yet it does 
not undertake to limit the profit of those 
engaged in the manufacture and sale 
of such goods. The general feeling 
among the commissioners is that it 
would be unwise at this time to take up 
the subject of acquisition cost, espe- 
cially with the agents being called upon 
to render such a great service in con- 
nection with compensation insurance. 
In other words, it seems inappropriate, 
especially at this time, to have the ques- 
tion discussed. 

Fred L. Gray’s Brief 


Fred L. Gray in his brief said: 

1. That the chief distinguishing feature 
of stock insurance in the compensation 
field is the agency system. 

' 2. That employers generally are aware 
that the expense of maintaining that sys- 
tem constitutes the principal factor enter- 
ing into the difference in cost between 
stock insurance on the one hand and public 
and private mutual insurance on the other. 

3. That notwithstanding this, more 
than 90 percent of the employers in 
“open” compensation states show a marked 
preference for the stock plan. 

. That anything calculated to destroy 
or seriously demoralize the agency system 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, ei strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 























General Agency for commercial health 
and accident policies wanted by thorough, 
experienced insurance man for the State 
of Colorado. A very good opportunity for 


a good company. For particulars address 
47 H, care The National Underwriter. 


would not only be directly prejudicial to 
the interests of both employers and em- 
ploye, but would also make the stock 
plan so closely resemble the state fund 
and other mutual plans that the insuring 
public would have little or nothing to 
choose from between them, at least in so 
far as service is concerned. 


Would Impair Efficiency 


5. That any reduction whatever in the 
present so-called “acquisition cost” of 
compensation insurance would beyond 
question seriously impair the efficiency of 
the agency system. 

6. hat under the present commission 
limitations, general agents, district man- 
agers, local and special agents and brokers 
are all performing an indispensable public 
service at a wage which by no possibility 
can be regarded as excessive, whether 
measured by the standard of that paid 
other classes of insurance workers or by 
the prevailing scale of remuneration in 
other lines of business, 

7. That this whole question might 
safely be left to the companies and their 
agents for adjustment, without state in- 
tervention. The companies fully realize 
that they enjoy no monopoly of the busi- 
ness, and that if their rates are loaded for 
an excessive acquisition cost it will only 
accentuate state fund and mutual competi- 
tion, The companies should be presumed 
to know what their customers need in the 
way of service from the agents, and they 
should be as capable of determining the 
worth of an agent as the worth of an 
inspector, an adjuster, an auditor, or any 
other employe from the manager down. 
To single out merely one class of insur- 
ance workers for state regulation of 
wages, is as illogical as it is unfair. 


President Butler’s Position 


In each of the foregoing particulars our 
case stands today exactly as presented 
last summer, but since then events have 
continued to move and in certain other 
particulars we feel there is even greater 
reason now than then for urging that the 
statu quo be maintained, at least for the 
period of the war. In the course of his 
address at the St. Paul hearing, Presi- 
dent Butler of the Travelers remarked: 

“Acquisition cost affects principally the 
agent inasmuch as it involves his wages. 
At this extraordinary time, when the cost 
of living is so high, the insurance agent 
is probably the only worker whose case is 
being considered for a reduction of wages. 
He is in the position of being obliged to 
increase materially the wages of his em- 
ployes, with the prospect that his own 
wage may be reduced.” 

Since Mr. Butler uttered these words 
the running expenses of insurance agencies 
have continued to mount faster and faster, 
yet this is by no means the most alarming 
feature of the situation, for now it ap- 
pears there is grave danger that the new 
federal revenue law may work a more 
serious hardship to insurance agents of 
all kinds than to any other considerable 
body of business men, 


Agents and Taxes 


With regard to this new menace permit 
us to quote from Editor Marsh in the 
Economic World: 

“As a matter of practical convenience 
in their business, both general agencies 
and local agents of the substantial kind 
must have a certain amount of turnover 
capital of their own—if for no other pur- 
pose, to pay the running expenses of their 
offices. Moreover, when an _ insurance 
agency takes the form of a copartnership 
and still more, of a corporation, it is a 
foregone conclusion that there will be 
some invested capital. It strikes us that 
it will be extremely difficult for the treas- 
ury department, even following a com- 
mon sense opinion of the special advisory 
committee, to hold that such a capital is 
simply a ‘nominal capital’ and that the 
rate of war excess profits tax shall there- 
fore be merely the flat 8 per cent provided 
for in this case. On the contrary, the 
probabilities would appear to us to be all 
in favor of the treasury department find- 
ing itself compelled to hold, notwith- 
standing such opinion and even despite 
tthe sense of equity of its own officers, 
that the capital is a real invested capital, 
and that the progressive war excess profits 
tax and surtax upon the income of the 
business must be paid, almost confiscatory 
although they may be in a great number 
of instances. If our surmise is correct, 
and if the tax law remains unamended, 
many an insurance agency and agent in 
the United States will have to face the 
necessity of surrendering to the govern- 
ment half of the income earned for the 
present year.” 


Might Force Cafeteria Service 


We respectfully submit, therefore, that 
if instead of the 14 percent tax on their 
business profits, which the casualty men 
in common with other insurance agents 
shave to pay, there is now danger that they 
may have to treat Uncle Sam as a full 
fiedged partner, sharing equally in their 
modest earnings, then there is every rea- 
son why the members of your committee 
should recommend an increase rather than 
a reduction in compensation commissions 
for surely, as patriotic public officials, you 
eannot wish to see this governmental 
silent member of our firms suffer, no mat- 
ter how you may feel about us, the active 
members! : 

Seriously, however, it will make but 
little difference to the casualty agent what 
disposition is made of the acquisition cost 








question if he is to be taxed under Section 


201 instead of 209 of the revenue law. 
That in itself would eliminate him from 
the compensation field and compel his 
company to fall in line with the mutuals, 
interinsurers, state funds, etc., whose 
policyholders are accustomed to the cafe- 
teria (help yourself) sort of service. 





News of Compensation 











‘Injuries in Bunk Houses 


MADISON, WIS., Dec. 11.—Little things 
may cause serious accidents leading to 
compensation. After a hard day’s work 
an employe of the Holt Lumber Company 
of Oconto was attempting to sleep, when 
a straw from the bunk above him fell 
into his mouth, lodged in his throat and 
all effort to dislodge it proved unavailing. 
Infection set in. The injured employe 
spent a long time in the hospital and 
finally brought the matter before the in- 
dustrial commission. He claimed that it 
was an accident growing out of his em- 
ployment and that he was entitled to com- 
pensation. 

The commission says the facts show 
that employes of the respondent in this 
particular camp were in the employ of 
the respondent from the time they entered 
the camp until they left. They could not 
select their own sleeping quarters, but 
were compelled to sleep where the re- 
spondent instructed them to sleep. Where 
he has no discretion as to where he shall 
sleep and eat, the workman is considered 
in the employ of the respondent all the 
time, or at least performing a service 
which is incidental to the employment he 
is engaged in. It was held that this man 
was accidentally injured while in the re- 
spondent’s employ and was entitled to 
compensation. The award was $259 


Ruling by Attorney-General 


COLUMBUS, O., Dec. 10.—The attorney- 
general has rendered an opinion in which 
he holds that a person who enters into 
a contract with an independent contractor 
must make it his business to see that the 
contractor has made proper arrangements 
for workmen’s compensation, either by 
paying the premiums required into the 
workmen’s compensation fund, or by au- 
thority to take out self insurance. If the 
person entering into the contract fails to 
do this he may be proceeded against under 
section 27 of the workmen’s compensation 
act and made to pay a 50 percent penalty 
in addition to the compensation award 
paid to an injured man or to dependents 
of one killed. 


Watson Goes With Texas Fund 


AUSTIN, TEX., Dec. 10—J. J. Watson 
has become assistant general manager of 
the Texas Employers Insurance Associa- 
tion. In entering his new field, Mr. Watson 
severs his connection with the American 
Indemnity Company of Galveston. It is 
understood that early next year interests 
affiliated with or actively connected with 
the association will engage in the creation 
of another institution, similar to the older 
association, that will write for its mem- 
bers all lines of casualty insurance, except 
— and fidelity and surety 

onds. 


New Texas Chairman 


AUSTIN, TEX., Dec. 10—Former State 
Senator D. W. Odell of Cleburne is the 
new chairman of the Texas Industrial 
Accident Board, succeeding ex-Senator 
James R. Wiley, who held the place 
exactly one month, resigning and recom- 
mending the abolition of the board. Mr. 
Odell is a lawyer. He succeeds to the 
six-year term vacated by ex-Senator T. 
H. McGregor. He is the lawyer-arbiter 
between the other two board members, 
one representing the employers and the 
other the employes. 

As yet Governor Hobby has made no 
move toward filling the places now held 
by Messrs. Fricke and Fowler, represent- 
ing employes and employers, respectively. 


Their terms have expired and they are 
holding office “until their successors 
qualify,” as provided in the _ statutes. 


Both are applicants for reappointment, 
but have heard nothing. 





Love Honored by President 


Thomas B. Love of Dallas, Texas, has 
been nominated by President Wilson for 
assistant secretary of the treasury. Mr. 
Love, who is an attorney, was for some 
years commissioner of banking and in- 
surance for Texas, and later presideat of 
the Western Indemnity of Dallas. 


A man runs into debt—but he either 
walks out or stays in. 





ANNUAL DRIVE IS ON 
WRITING DEPOSITORY BONDS 


Chicago Surety Offices Find Less Busi- 
ness This Year Because of 
Decreased Revenues 


Chicago surety offices have been act- 
ive during the week in soliciting the 
city depository bonds. The bonds will 
be filed not later than Dec. 15. Only a 
few of the downtown banks now give 
corporate bonds, but several of the out- 
lying banks will make an effort to se- 
cure as large an amount of city deposits 
as possible, and will, in most cases, give 
corporate bonds. The city of Chicago 
has not as much money for deposit this 
year as last, owing to the fact that its 
revenues have been greatly reduced, be- 
cause of the reduction in saloon li- 
censes. The rate on depository bonds 
is $5 on $1,000, but after Jan. 1 there is 
a readjustment on the basis of the 
amount of city funds deposited with the 
banks during the year. This readjust- 
ment usually results in some return pre- 
mium. 

The Chicago Bonding has made a 
hard drive for this business at a rate of 
$2.50 per $1,000. The city will accept 
its bonds up to $50,000 and it has writ- 
ten considerable of this business. The 
total amount of depository bonds writ- 
ten will not be known until next week. 


Jitney Company Reinsures 


The Golden State Indemnity, which was 
organized at San Francisco early this 
year to write jitney bond business ex- 
clusively, has reinsured its outstanding 
risks in the Western Indemnity, and will 
act as general agent for the latter for 
jitney lines, continuing its present offices 
at San Francisco and Los Angeles. The 
Golden States Indemnity commenced busi- 
ness with a quarter of its $100,000 capi- 
tal paid up, and under the California laws 
had a year in which to pay up the bal- 
ance. The company says its business has 
been profitable but that present financial 
conditions did not warrant its completing 
its capital, so it reinsured. 


Violations Were Considered 


At the meeting of the National Work- 
men’s Compensation Service Bureau last 
week no action was taken to establish 
a reinsurance pool for high hazard risks. 
The matter was left to individual coni- 
panies to form such a syndicate if they 
desire. There was considerable frank talk 
about violation of agents’ appointments 
and excess commissions being paid. There 
seemed to be many indications of dis- 
regard of rules under certain conditions. 

A committee from the National Asso- 
ciation of Casualty & Surety Agents was 
present to discuss the commission subject, 
the committee consisting of W. C. Wiison 
of Cleveland, Fred L. Gray of Minneap- 
olis, W. B. Dickey of Chicago, and D. 
Arthur Howell of Atlanta. 


Casualty Notes 


J. R. Wilson, manager of the promotion 
and development department of the United 
States Fidelity & Guaranty and a brother 
of President Wilson, has just returned 
from @ trip to the west, where he visited 
the company’s principal agents. 

The International Indemnity has_ap- 
pointed A. Hall McAllister manager of the 
Oakland, Cal., branch office, succeeding 
H. L. Heil, who resigns to give his en- 
tire time to the production end of 
business. 

William W. Gaunt, of the American 
Surety in Louisville, has been chosen as 
manager for Louisville and Jefferson 
county of the Red Cross Christmas mem- 
bership campaign. One of his lieutenants 
is Dr. Ben L. Bruner, president of the 
Transylvania Casualty. 

A. E. Forrest, Chicago, vice-president of 
the North American Accident, will be the 
guest of honor at the annual meeting of 
the Medical Society of Milwaukee County, 


“Wisconsin, Dec. 13. Mr. Forrest will speak 


on “Compulsory Health Insurance,” which 
is now under investigation of a joint com- 
mittee of the Wisconsin legislature for 
ae at the biennial session in January, 
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WISCONSIN REFUSES 
REQUEST FOR INCREASE 


Board Offers to Allow 26 Percent 
While Companies Want 50 
Percent Raise 


FOR INCREASED BENEFITS 


Local Companies Convince Board That 
Relief Offered Will Cover Greater 
Requirements 


MADISON, WIS., Dec. 10—The re- 
quest of compensation insurance com- 
panies for an increase of nearly 50 per- 
cent over the old rates, given a hearing 
before the Wisconsin compensation in- 
surance board Nov. 27, has been re- 
fused in a decision dated Dec. 6, declar- 
ing the raise not justified. 

“In order that the interests of the 


‘employer who pays the premium, and 


the injured workman or his dependents 
who look to prompt and certain com- 


pensation, may properly be preserved,” 
says the board, “insurance companies 
must remain solvent. Inadequate rates 
must ultimately lead to insolvency. 
With keen competition for business, the 
upper level of rates is automatically 
regulated, with some exceptional cases.” 

The board proceeded to cite the 
grounds for its action in this case, say- 
ing that in order to pass on the mini- 
mum adequate rate level, it called for 
the experience of insurance companies. 
This was presented and also a sched- 
ule of rates formulated by insurance 
carriers which they considered mini- 
mum adequate. Had the proposed rates 
been approved by the board as mini- 
mum adequate, compensation insurance 
rates would have increased Sept. 1, 
1917, by 54 percent. Of this about 12% 
percent is accounted for by the in- 
creased benefit of the compensation act. 

The board approved an increase of about 

26 percent. Increased accidents during 
the present period of industrial activity 
indicated that some increase in rates was 
needed to offset the additional compen- 
sation incurred. This 26 percent also 
takes into account the increase in the 
benefits to injured workmen. 
_Stock companies represented in the na- 
tional compensation service bureau of 
New York have maintained that the rates 
approved as minimum adequate by the 
board are not adequate. Ata hearing held 
before the board Nov. 27, insurance car- 
riers maintained that an increase of about 
49 percent over the rates in effect prior 
to Sept. 1, 1917, was needed. Of this 
increase 12% percent is asked for on 
account of the increased cost of the new 
act. This item was not in dispute. 

Abnormal conditions in industries at 
present, due to the war, insurance carriers 
claim, call for a 22% percent increase in 
rates. Further minor loadings bring the 
total asked for to about 49 percent over 
the rates in effect prior to Sept. 1. 

The board has refused to approve 
these proposed rates as minimum ade- 
quate. The board maintains the level of 
rates which was formerly established by 
it, and as stated before, this is an increase 
of 26 percent over the rates in effect 


“up to Sept. 1 


Some companies, especially Wisconsin 
companies, believe that the present rates 
are adequate. Statements of these com- 
panies are convincing to the board that 
the premiums collected are more than 
ample to meet the losses and the over- 
head cost. If these companies are com- 
Pelled to adopt a higher schedule, it is 
Claimed the state would force them to 
collect amounts excessive for their needs. 
If some companies are unable to collect 
Sufficient premiums at the present rate, 
Says the board, there is nothing to pre- 
vent them from filing rates above the 
minimum approved. 


Transfers Are Announced 


W.. Baughn, formerly inspector at 
the Cincinnati office of the American 
Surety, has been transferred to the home 
office to assist B. J. McGinn, manager of 
claim department. Charles T. Wil- 
rang inspector, has been transferred 
rom the Memphis office to Cincinnati. 
Clark F. Butler has been appointed in- 
Spector at Memphis. 


BURGLARY RATES ARE UP 


NEW CLASSIFICATION IS MADE 








Mercantile Risks Get an Average Ad- 
vance of About 20 Percent in 
Cost Price 





The Burglary Insurance Underwrit- 
ers’ Association announces that rates 
all over the country have been ad- 
vanced, the greater increase being in 
the mercantile line. There are a num- 
ber of reclassifications in burglary and 
the average increase will approximate 
about 20 percent. However, some risks 
will be increased a great deal more be- 
cause of the classification readjustment. 
The new rates become effective as re- 
gards new risks Jan. 1 and as regards 
renewals Feb. 1.. There is a flat ad- 
vance of 10 percent on all residence 
burglary, effective Dec. 10, as regards 
new business, and Dec. 1 as regards re- 
newals, 

There is a flat 10 percent increase on 
mercantile safe risks. The flat advance 
is due to the war tax and increased ex- 
pense of operation. There is an in- 
crease in bank burglary rates, covering 
securities, by reducing the discount 
from 50 percent to 25 percent. This ac- 
tion was taken in view of the fact that 
banks are now holding a large volume 
of Liberty Loan bonds which are nego- 
tiable as readily as cash. 


Rates on Mercantile Business 


Mercantile risks are rated as follows: 
All territory (except Cook County, Illi- 
nois, California, Kansas City, Missouri, 
and Kansas City, Kansas): 
Amount Group Group Group Group Group 


of ins. 1 2 3 4 5 

$1,000.00 $18.00 $21.00 $27.00 $35.00 $40.00 
2,000.00 27.00 31.50 45.00 60.00 70.00 
3,000.00 32.00 37.50 63.00 84.00 95.00 
4,000.00 37.00 43.50 75.00 99.00 120.00 
5,000.00 42.00 49.50 82.50 113.00 145.00 
Each ad. M 5.00 6.00 7.50 12.00 25.00 
Each ad. M. above $10,000.00........ $20.00 


Note I.—Attention is called to the fact 
that the percentage of increase between 
Groups 1 and 2, 2 and 3 and 8 and 4 are 
approximately 20 percent, while that be- 
tween 4 and 5 is not in the same propor: 
tion. This is made necessary for the rea- 
son that Group No. 5 rates in Greater 
New York have only recently been fig- 
ured, and it was thought inadvisable to 
change the Group No. 5 rates at this time. 
Therefore, it was necessary to make an 
equitable adjustment of the other rates 
so as not to disturb the rates figured for 
Group No. 5. 

(Rates applicable to Cook County, IIlli- 
nois, California, Kansas City, Missouri, 
and Kansas City, Kansas): 

Amount Group Group Group Group Group 


of ins. 2 2 3 4 5 
$1,000.00 $20.00 $24.00 $32.00 $40.00 $48.00 
2,000.00 30.00 36.00 53.33 70.00 84.00 


Each ad. M 5.00 6.00 10.00 12.00 25.00 
Each ad. M. above $10,000.00........ $20.00 


Change in Classification 


The following are the more impor- 
tant changes in the regrouping of the 
various classifications on a higher level: 

Advanced From Group 1 to Group 2 

Carpets and domestic rugs. 

Distillers. 

Advanced From Group 1 to Group 3 

Butchers, wholesale and retail. 

Butter, cheese and eggs. 

Harness, saddles and horse furnishings. 


PIATT AT THE HELM 


REINSURANCE COMPANY PLAN 





Well Known Surety Underwriter Ar- 
ranges to Meet Business Conditions 
of the Time 





NEW YORK, Dec. 12—Cecil Piatt, 
the well known surety underwriter of 
New York, formerly secretary of the 
International Fidelity of Jersey City and 
later of the American Fidelity of Vermont, 
is organizing the Reinsurance Company 
of America, for which a charter has 
been obtained under the New Jersey 
laws. Mr. Piatt states that the company 
will run the first year at a nominal ex- 
pense and that he is assured of enough 
business to make it profitable. The 
company will have $100,000 capital the 
first year and after the first year the 
capital will be increased and the com- 
pany will enter New York. The stock 
is selling at $150 per share, par value 
$100 and is not a stock promotion in 
the sense that large commissions are 
being paid for the sale of stock. 

There is at present no American fidel- 
ity and surety reinsurance company, 
and it would* seem that the new com- 
pany has a very good opportunity. Mr. 
Piatt is an experienced and conserva- 
tive surety underwriter and is especially 
familiar with reinsurance. The advan- 
tage of a purely reinsurance company 
is that it can assist all and will conflict 
with none, not being competitors of 
any. In 1916 thirty-two companies re- 
porting to New York state paid for re- 
insurance the sum of $6,210,000. Those 
who know Mr. Piatt and his enterprise 
believe that it will be a success. 





Canes and umbrellas (not ‘manufac- 


tures). 
Advanced From Group 2 to Group 3 


Boots and shoes. 

Grocers (wholesale and retail). 
Produce commission merchants. 
Trunks and leather goods. 

Wines and liquors (including saloons). 


Advanced From Group 3 to Group 4 


Automobile accessories, including tires 

Automobile dealers and garages. 

Cloaks and suits (excluding insurance 
on silks, furs, linen laces, silk laces, hand 
embroideries and feathers). 

Clothing manufactures (except men’s 
and boys’). 

Dress trimmings. 

Dyers, scourers and cleaners (exclud- 
ing insurance on silks, furs, linen laces, 
poe laces, hand embroideries and feath- 
ers). 

Skirts and wrappers. 

Spongers and finishers (excluding insur- 
ance on silks). 


Advanced From Group 3 to Group 5 


Braids, silk. 

Raincoats. 

Ribbons made of silk. 

Sewing silks and silk braids. 

Umbrella manufacturers. 

Advanced From Group 4 to Group 5 

Embroideries and laces. 

Feathers. 

Furs (including dressed and undressed 
pelts). 

Interior decorators, draperies. 

Silks, underwear silk, veilings, velours, 
velvets. 

A few of the classes have been given a 
reduced group rating and a number of 
new classifications have been established. 








MUST INCREASE COST 


LIVE STOCK BUREAU MEETING 








Standard Classification Is Discussed— 
Rates Will Be Raised After 
January 1st 





A meeting of the Live Stock Insur- 
ance Bureau, composed of live stock 
company officials, was held in Chicago 
last week. A representative of each of 
the seven company members was pres- 
ent. Classification was the chief topic 
discussed. The live stock companies 
are submitting, semi-annually, to the 
bureau the data they have collected for 
the six months’ period, and when suffi- 
cient material is at hand they will, 
through the bureau, attempt to adopt 
a standard classification. As is the case 
with other live stock problems, the 
problems the companies are confronted 
with a lack of. experience upon which 
to base action. No live stock insurance 
statistics are at present available, but 
the bureau is collecting information 
that, a few years from now, will be of 
real value, and furnish a working basis 
for the formation not only of classifica- 
tion manual, but an experience rating 

lan. 

, Members of the bureau favor the 
adoption of an increase in rates which 
will probably be put into effect shortly 
after Jan. 1. Fire and casualty com- 
panies have increased their rates, and 
live stock companies are facing the 
same increases in the cost of the con- 
duct of their business as other classes 
of insurance companies. Frank I. 
Grubbs, president of the organization 
and secretary of the Standard Live 
Stock, presided at the meeting. The 
live stock companies now in the proc- 
ess of organization will be investigated 
by a committee of the bureau, and an 
invitation to affiliate with the bureau 
will be extended to those that are not 
purely promotion propositions. The 
next meeting will be held at Chicago in 


July. 





To Increase Fidelity Rates 


The surety men met in New York last 
week to discuss increasing rates on cer- 
tain fidelity bond classes. The details 
will be worked out and increases will be 
made in the near future. 





Decision for Lloyds 


The federal court at Seattle has given 
Lloyds Plate Glass a judgment of $8,000 
against the city to cover plate glass 
losses paid by the company because of an 
explosion of a barge of dynamite in the 
harbor in May, 1915. The court holds that 
the city was negligent in permitting a 
barge to be anchored in the harbor. This 
is first of a series of subrogation suits 
which will total about $100,000. 
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Assets, Over $3,500,000 


KIMBALL C. ATWOOD, President 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$10,000,000 Paid in Losses 


and Health Business exclusively to “preferred” (non-hazardous) risks 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
TOTAL ASSETS RPLUS TO POLICYHOLDERS 
994,658,595.39 $1,402,353.66 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND 
BOMBARDMENT INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 


IOWA NATIONAL FIRE INSURANCE CoO. 


SUITE 314 HIPPEE BLDG. 


DES MOINES, IOWA 
JOHN L. BLEAKLY, President 
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F. L. MINER 
VICE-PRESIDENT 


Cc. M. SPENCER 
SECRETARY 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF AGENTS 


Cc. S. VANCE 
2nd VICE-PRESIDENT 





CAPITAL, $500,000.00 
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CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


ARTHUR J. DAVIS 
GENERAL AGENT 


ARIZONA 
FIRE INSURANCE COMPANY [-. 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL MANAGER. 


CHAS. P. HALL, Special Agent 
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THE INCORPORATED 1849 


CENTRAL STATES |\WES TERN 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS Insurance Company 
of Pittsburg 


HENRY C. WHALEN, President 
FIRE, TORNADO, HAIL || FIRE AND TORNADO 


AUTOMOBILE and 
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Losses Paid to date - - - 6,464,905.01 








December 13, 1917 





UNDERWRITER 
THE YORKSHIRE f'vors,enciend 
Established 1824 


The “Yorkshire” is the Oldest and Stro of the — Fire Companies 
_ Not H Heretofore Se the Uni 


FRANK & DU BOIS, United States _— — ERNEST BOYD, Und Mana, 
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HARRY. F: WANVIG, Brecch Secretary FRANIE BaP IN oor, cr aereizing Manager 
No. 80 MAIDEN LANE, NEW YORK 


New York Life Insurance and Trust Co., U. S. Trustee, No. 52 Wall Street, New York 
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LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us—not 








foruss INDIANA MUTUAL, La Porte, Ind. 
The North River Insurance Company 
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Assets 3,939,479 
Net Surplus 1,155,139 
Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
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Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE om INSURANCE COMPANY 


Home Office: «= -- Shelbyville, Illinois 











‘410 TONS OF GOLDaras 


Insurance Company, of 


~ NORTH AMERICA 


A OHILADELPHIA 
‘THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

LOCAL RISKS CONTROLLED OUTSIDE. IF THERE ARE ANY SUCH RISKS 

IN YOUR FIELD, WRITE US ABOUT THEM. WE MAY BEABLE TO HELP YOU, 
IT IS WORTH TRYING 























AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For ented Assistance write 


P. A. COOLING CO., General Agents . ° INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents . . . ST. LOUIS, MO. 
GARNER & MANN, General Agents ° KANSAS CITY, MO. 
E. J. MILLER, General Agent - - DENVER, COL. 

For Other States write the Shean Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 
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Survey of Life Presidents Meeting 


Resolutions Adopted on Various Questions 
Summaries of Addresses and Remarks 


NEW YORK, Dec 7. 

OT content to have its proceed- 

ings limited to mere words, the 

Association of lIife Insurance 
Presidents at the conclusion of its elev- 
enth annual meeting this afternoon at 
the Hotel Astor, translated its convic- 
tions into action by going on record, 
through resolutions, in favor of joining 
the National Public Health Associa- 
tion in its work for prophylactic and 
public health; endorsing the general 
purposes of the National Association of 
Owners of Railway Securities in order 
to protect the interests of policyhold- 
ers; commending to life insurance com- 
panies active participation in the sale 
of War Thrift Stamps; and urging sol- 
diers and sailors to take the life in- 
surance being offered by the federal 
government and pledging to help make 
that insurance as great a success as 
possible. , 

The resolution in support of the 
railway securities movement was as fol- 
lows: 

Whereas, recognizing that it is the duty 
of the members of this association, as the 
custodians of many hundreds of millions 
of dollars of the policyholders’ funds in- 
vested in railway securities, to take notice 


of the recent report of the Interstate Com- 
merce Commission. Therefore, be it 


_ Resolved, first, the important first con- 
sideration to be borne in mind is that the 
condition precedent to any plan is for the 
Interstate Commerce Commission to ap- 
ah de the pending application for advanced 

es, : 


Second, following this, we believe the 
better alternative is to suspend the anti- 
trust act and Section 5 of the Interstate 
Commerce Act “during the period of the 
bl and until further action by the Con- 

ss.” 


Third, government loans for capital pur- 
poses under appropriate safeguards. 


Fourth, operation under supervision of 
Properly constituted committee of rail- 
roads themselves, which committee should 


be given centralized authorit - 
gress. And — ee 


Resolved, that the chair appoint a com- 
mittee of one of our members to présent 
or transmit a copy of this resolution to 
the President of the United States for his 
consideration of the Interstate Commerce 
Commission, respecting the control and 
operation of the railroads. 


Wight Made Secretary-Manager 


The office of general counsel and 
Nianager, now vacant, is to be separated. 
Secretary George T. Wight was pro- 
moted to be secretary and manager, but 
the future general counsel will be se- 
lected at the earliest moment possible 
when the opportunity presents itself of 
Securing the services of a man who es- 
Péecially answers the requirements of 
the association. The executive com- 
mittee feels that the selection of a 
Proper person for this position is great- 
ly facilitated by separating the two of- 
ices. Major Brinkerhoff, the associa- 
tion’s actuary, was the candidate in line 
for the managership, but he declined to 
undertake the responsibility and in- 
increased activities involved. Mr. 
Wight is regarded as an admirable 





Life-Presidents : 


OFFICERS ELECTED 


George T. Wight, Secretary and Manager. 


John J. Brinkerhoff, Actuary. 
Frederic G. Dunham, Attorney. 
Executive Committee: 


Louis F. Butler, President Travelers. 

Jesse R. Clark, President Union Central. 

George I. Cochran, President Pacific Mutual. 

William A. Day, President Equitable. 

Forrest F. Dryden, President Prudential. 

Haley Fiske, Vice-President Metropolitan. 

Alfred D. Foster, President New England Mutual. 
George E.. Ide, President Home of New York. 

Charles A. Peabody, President Mutual Life. ° 
Vacancy in General Counselship to be filled later on. 








choice on account of his experience, 
long training with the association and 
special ability for the work. 

40,000,000 Policies Represented 
_ The two-days session of the conven- 
tion were held in the beautiful Rose 





Room of the Astor, the subdued tones 
of whose rose-colored hangings and 
quiet decorative panels harmonized ad- 
mirably with the dignity and reserve 
that always characterizes the assem- 
blages of the presidents. There were 
64 executive officers present when Rob- 
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How’s your pep? 


successful. 


of pep. 


MASSEY WILSON 


ia. President 


- 


Do you have lots of it all the time? 


You need pep to be successful in life insur- 
ance and you need it at all times to be consistently 


There's one sure way of insuring your pep. 


That’s being connected withacompany that’s 
full of pep and has ways and means of sup- 
plying it to its representatives. 


The International Life is the Company of 
Today with the Methods of Tomorrow. 


The International Lifemen are always full 
They’re successful. 


We want three state agents. 


INTERNATIONAL LIFE INSURANCE COMPANY 


ST. LOUIS, MO. 


UNMUOOOHAAEOUGNOCOGGONEUOESOO SHORE SOOGGR TOGO UGOU AOS 


J. L. BABLER 


Vice-President and General Manager 
‘of Agencies 
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LIFE PRESIDENTS’ SECTION 





ert Lynn Cox called the meeting to 
order Thursday morning, and they rep- 
resented companies with 40,000,000 
policies in force. In addition were 
scores of prominent life insurance men, 
so that the long, gilt-chaired room was 
filled to overflowing. 


Introductory Remarks by Cox 


Mr. Cox was brief in his introductory 
remarks, but characteristically to the 
point, clearly sounding the key-note of 
the convention. “Life insurance,” said 
he, “has come to realize that it is more 
of a public than private business; and 
this has involved a change in attitude 
toward changing problems. We are 
here today to weigh ourselves in that 
broader relationship. We have invited 
to address us men engaged in other 
lines that we might get a better under- 
standing of new world problems, and 
sc of our own. We desire to study the 
full relationship of life insurance to the 
great war that is being carried on— 
what problems it creates for us now, 
and more especially the problems that 
will be created and will have to be 
solved in the great reconstruction pe- 
riod which is soon to come to us. We 
want to get a perspective of ourselves 
in relation to these problems, and in so 
doing we are only making recognition 
of our relation to the people of the 
world and particularly of this country, 
knowing as we do that there is no insti- 
tution in the world that comes in such 
close contact with so many people as 
does ours.” ; 

He then introduced as chairman of 
the meeting President Arthur E. Childs 
of the Columbian National of Boston. 


Childs Admirable Chairman 


The easy, courteous manner of the 
suave and debonair Mr. Childs com- 
mended him at once to the favorable 
opinion of his audience, and this happy 
initial impression continued undimin- 
ished throughout the following two 
days in which he had the difficult task 
of presiding acceptably over a gather- 
ing that was itself almost entirely com- 
posed of skilled presiding officers. 

After emphasizing the importance of 


‘the fundamental principles of individ- 


ualism, self-reliance and freedom upon 
which this country was founded, Mr. 
Childs passed at once to his main theme 
of the necessity for “conscious cooper- 
ation.” 

* * # 


HUTCHESON, QUICK AND SEAY 
SPEAK 


At the conclusion of Mr. Childs’ re- 
marks he introduced as “one of the 
bravest and best of the sons of the land 
of the thistle,’ Second Vice-President 
and Actuary William A. Hutcheson, of 
the Mutual Life, who read a valuable 
“Life Insurance and _ the 


Mr. Hutcheson has a frank and en- 
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gaging personality, and his direct man- 
ner of speaking and almost boyish en- 
thusiasm promptly enlisted the inter- 
est and sympathy of his hearers. He 
vividly portrayed the urgency of our 
present duties, faced by the great war, 
and declared that “business as usual” 
must give way to the one absorbing 
thought of “victory.” He outlined the 
basis of the life insurance contract, the 
provision in policies for payment of 
war extra, the amount of insurance sub- 
ject to war risk—$1,680,000,000, as re- 
ported to the New York department 
alone, of ordinary insurance within the 
draft ages, $550,000 of ordinary, and 
perhaps $15,000,000 of fraternal—the 
amount of war death claims—Canadian 
war experience in 1916 was about 26 
percent of the total death claims, Brit- 
ish war death claims in 1914 and 1916 
reached about 20 percent of the to- 
tal, and if ours amount to even 10 per- 
cent per annum the companies will have 
to pay at least $30,000,000 a year—the 
extra premium required—which is not 
excessive at 10 percent, since statistics 
from the front indicate 7 percent must 


GEORGE E. IDE 
President Home Life of New York 


be allowed for deaths in action and 
from wounds—and the assistance ren- 
dered the government by life insurance 
companies in the purchase of Liberty 
bonds and otherwise. 

At the conclusion of this adddress 
Mr. Childs announced that the engage- 
ments in federal work of Dr. William 
H. Welch, the eminent pathologist, had 
prevented his keeping his appointment 
to speak to the convention on the ap- 
plication of lessons of military sanita- 
tion to peace times. He then intro- 
duced the final program speaker of the 
morning, Herbert Quick, who forecast 
the requirements of American agricul- 
ture after the war. Mr. Quick is a 
member of the Federal Farm Loan 
Board, and is an acknowledged author- 
ity on his subject. 

Quick on Farm Financing 

He described the vast burden that 
devolved upon the farmer, heretofore 
neglected by the government, in sup- 
plying the nation and as many other 
people in meeting the demands of the 
war, with a decreased labor supply re- 
sulting from the withdrawal of men 
from agriculture to serve in the army 
or work in other departments of war 
necessities. After the war millions 
of men will return to the pursuits of 
peace at a time of radical industrial 
and financial readjustments. We shall 
have to have, then, an enlightened and 
radically new and improved agricul- 
tural policy. The most enlightened, 
far-sighted and broad-minded states- 
manship will be required. One-third 
of the funds of life insurance companies 
are loaned on real estate, and forty 
percent of those real estate loans are 
on farm property. These farm mort- 
gage loans of the companies total about 
$700,000,000. Insurance companies are 











the largest distinguishable factor in 
the farm loan business. They have 
been constantly extending their oper- 
ations in this field and have had an ex- 
cellent effect in reducing interest rates 
and augmenting the supply of available 
funds for farmers. Conservative farm 
loan business is the safest of all in- 
vestment fields, and in entering it the 
companies have been true to the in- 
terests of their policyholders. 
Seay Liberally Applauded 

Upon the conclusion of Mr. Quick’s 
address, the chair introduced President 
Hary L. Seay of the American Life 
Convention. Cooperation was _ his 
theme. He said that about every other 
activity was pooling its issues except 
life insurance. “Whether that results 
from petty prejudices or foolish fears 
I do not know, but I do know that im- 
portant and far-reaching legislation 
has been passed without any united 
effort being made to impart to that leg- 
islation the intelligent thought of the 
insurance men of the country. I know 
that tax burdens have been assessed 
that were contemplated and yet no 
steps have been taken and none seem 
likely to be taken to see that insur- 
ance companies’ side of the case is in- 
telligently presented. * * * he 
functions of life insurance are not gen- 
erally known. We are missing a splen- 
did opportunity to show them to the 
public, and tell of the great economic 
service that is being rendered by our 
business. Within the last fifty years 
the life insurance companies of this 
country have amassed assets of $5,- 
000,000,000 and have paid to policyhold- 
ers and beneficiaries $7,000,000,000— 
which represents a total savings to the 
country of $12,000,000,000 through the 
direct influence of life insurance. Our 
assets are held for the benefit of our 
policyholders. We have also paid in 
salaries to officers and employes, dur- 
ing the last fifty years, fully another 
$12,000,000,000. The public ought to 
know about this great work. We must 
show a united front. Your organiza- 
tion and ours were formed to combine 
thought and effort for the good of the 
business. The same line of reasoning 
would suggest that the two organiza- 
tions cooperate for the common good 
of all; that instead of being divided 
units, we be united forces.” This sug- 
gestion was received with loud ap- 
plause. 

* * # 

VANDERLIP PAYS TRIBUTE TO 

INSURANCE AS EDUCATOR 


When the convention reassembled 
at 2:30, the chair announced the follow- 
ing committee on resolutions: Messrs. 
Cochran, of California; Foster, of Mas- 
sachusetts; Stadden, of Illinois; Cox, 
of Ontario; and Wollen, of Indiana. 

Frank A. Vanderlip, president of the 
National City Bank of New York, and 
chairman of the United States govern- 
ment’s War Savings Committee, was 
then introduced. With an engagement 
to address an audience of twelve hun- 
dred bankers awaiting his attention 
within the hour, Mr. Vanderlip wasted 
no time on preliminaries, but got down 
to his subject at once. He is a man 
of huge bulk, massive of shoulder and 
with long, awkward arms, and his leon- 
ine head is crowned with a shock of 
thick, unruly gray hair. He makes few 
gestures, but commands the closest at- 
tention through the very force of his 
earnest simplicity. 

Vanderlip on Thrift Stamps 

His program subject was “Enlist- 
ment of American Thrift in War Serv- 
ice;” and the phase of it that engrossed 
the major portion of his attention was 
the meaning and the marketing of the 
new government War Savings Certifi- 
cates and War Thrift Stamps. He 
commended the principle of life insur- 
ance thus: “Insurance companies have 
made a great contribution in helping 
to give people the fortitude to make 
those sacrifices which are necessary in 
order to substitute foresight for haz- 
ard. It has made people see that it is 
wiser to forego immediate gratification 





of desire in order to take fewer chances 
in gambling with the future. Society 
is almost incalculably indebted to the 
insurance companies not because they 
have piled up accumulations that are 
measured in the hundreds of millions, 
but because they have contributed a 
lesson in teaching personal thrift. It 
is natural then that insurance com- 
panies should be interested in what 
seems to be the most promising move- 
ment ever inaugurated in this country 
to impress upon the people lessons of 
personal thrift. 


Will Develop Business 


He said we must all come to feel the 
responsibility that rests upon each of 
us for the exercise of personal economy 
that will release labor and manufac- 
turing plants from the production of 
unnecessary things so that the neces- 
sary may be made. It is hoped to raise 
$2,000,000,000 through the sale of War 
Thrift Stamps, but the great benefit 
will be in the development of self-con- 
trol by those who buy them. No defi- 
nite plan has been worked for the in- 
surance companies; but it would be 
well, first of all, to thoroughly inform 
all employes and agents regarding the 
campaign, what the securities are like, 
and what they mean in winning the 
war. The government is prepared to 
spend a billion dollars a month on the 
war plans, and has the money to do it, 
but it has only been able to get 50 per- 
cent of that proportion working be- 
cause of the lack of man power and 
industrial organization. So the main 
thought to get over to people is the 
absolute need of personal responsibil- 


ity. 

Mr. Vanderlip left immediately upon 
the conclusion of his remarks, and 
Chairman Childs introduced President 
George E. Ide, of the Home Life, who 
spoke upon “Governmental War Insur- 
ance and War Taxation.” 


Ide Tells of Patriotic Duties 


As chairman of the committee of in- 
surance men appointed by Secretary of 
the Treasury McAdoo, Mr. Ide had had 
a large part in the formulation of the 
government scheme of insurance, and 
in his trim and businesslike way he 
proceeded at once to acquaint his au- 
dience with some of the real signifi- 
cance of those busy days of preparation 
at Washington when the insurance 
plan was evolving from chaos into defi- 
nite form. His message centered upon 
the importance of educating the pub- 
lic to a realization of the fact that in 
meeting the additional burdens imposed 
by the companies they are merely shar- 
ing their proper part of the war load. 
He does not believe in straining every 
effort to maintain the former schedule 
of dividends, but that everything 
should be done by concerted action 
among the companies to convince the 
public of the latter’s patriotic share in 
the nation’s expense. 

x * # 


AMERICAN CITIES WILL NEED 
RECONSTRUCTION 


Hon. John MacVicar, mayor of Des 
Moines, Ia., was the next speaker pre- 
sented. The chairman described him 
as a product of the middle west and 
representing in his person that fear- 
lessness which we are accustomed to 
associate with that section. “A man,” 
said he, “of vigorous personality.” 

Mayor MacVicar looked it. He went 
at his subject without an unnecessary 
frill, and was soon deep in telling us 
all about the financing of municipal de- 
velopment arrested by the war. Our 
cities, by the commission plan, can be 
as well governed as those of the old 
world. It is difficult but necessary to 
combine efficiency with democracy, and 
it can be done. The rapid development 
of American cities has greatly in- 
creased the per capita cost of municipal 
government. After the war the cities 
will look to life insurance for the mon- 
ey wherewith to finance projects for 
development and better living condi- 
tions. These investments are of the 
best. Only one exception exists to the 





rule that for a generation no American 
city has defaulted in its obligations or 
attempted to repudiate them. The war 
has stopped improvements. Only such 
as are pressing are allowed to be car- 
ried on. Canada did this, and Secre- 
tary McAdoo has publicly advocated 
it here. The municipal problems of the 
day are housing, sanitation and trans- 
portation. When the war is over, great 
demands will be made upon this coun- 
try for the rebuilding of the devastat- 
ed cities of Europe—and perhaps Ber- 
lin and Dusseldorf will be among 
them. 


Must Get Behind Health Work 


Dr. Charles Hastings, president of 
the American Public Health Associa- 
tion, was present from Toronto, and 
read a message from his association 
and an invitation for the Association 
of Life Insurance Presidents to join 
with them in their work for the better- 
ment of public health conditions. He 
stated that 60 percent of our drafted 
men have been rejected as physically 
unfit, and used this as a text for con- 
certed effort to war upon the micro- 


ARTHUR E, CHILDS 
Chairman of 1917 Meeting 


scopic foe. 
7,500,000 people in the warring nations 


Every year, in peace times, 


die of preventable diseases. Only a 
limited number of cities have organ- 
ized to meet this appalling waste. The 
American Public Health Association 
has served for a half century as a bu- 
reau of information and a compelling 
force to improve these conditions. A 
campaign of education is under way, 
and this should be aided. Life insur- 
ance companies paid out last year ap- 
proximately $200,000,000 in death 
claims, and it is estimated that from 
40 to 50 percent of the deaths in this 
country are preventable or postpon- 
able. This is where the insurance com- 
panies should take notice of so vast a 
drain. They should become corporate 
members of the American Public 
Health Association, the annual fee for 
which is from $50 up; the fee to be gov- 
erned by volume of business. No need 
would arise for active work in the 
health campaign; all that is asked 1s 
the financial help. 

This address concluded the program 
for the first day. 

x *k # 


ROSENFELD DESCRIBES HOR- 
RORS OF WAR 


A large audience filled the conven- 
tion hall the following morning to heat 
Fourth Vice-President Henry L. Ros- 
enfeld, of the Equitable Life of New 
York, speak upon “Agony and Allied 
Problems After the War.” The reputa- 
tion of this energetic officer for vigor- 
ous and stimulating exposition of the 
problems of the war was well sus- 
tained. Alert, magnetic, clean cut, he 
held his audience from his first word 
to his last, and was frequently inter- 
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rupted with spontaneous and enthusias- 
tic applause. 

Mr. Rosenfeld followed the outlining 
of his paper with a graphic visualiza- 
tion of what he saw in Europe during 
the eighteen months he has _ passed 
there since the beginning of the war. 
He pointed out that whereas the death 
loss in our Civil War was 7 percent, 
that of the present war has been but 3 
percent on the entire western front. 
He told of policies of German insur- 
ance companies carried by Frenchmen, 
that had clauses providing that for the 
first five years the dividends might be 
reduced to guard against war pre- 
miums; so that those Frenchmen had 
actually been contributing to a fund 
for death losses of German soldiers 
who might invade French territory. Old 
line legal reserve companies of the 
warring nations have all met their obli- 
gations to date, and have only had to 
shade or perhaps pass their dividends. 
The pictures that Mr. Rosenfeld drew 
of the horrors of the war moved his 
hearers visibly, and when he sat down 
he was cheered again and again. 

* * * 


WANTS AGENTS TO SELL WAR 
THRIFT STAMPS 


Chairman Childs interrupted the pro- 
gram to introduce James E. Kava- 
nagh, fourth vice-president of the 
Metropolitan Life, who is in charge of 
the organization end of the War Sav- 
ings Certificate campaign, and who 
told in a most interesting manner of 
the work of his bureau at Washington. 
After describing the stamps and certifi- 
cates, and telling of their sale in the 
fifty-five thousand post offices of the 
country and the thirty-nine thousand 
incorporated banks, he showed how the 
life insurance companies could coop- 
erate with the government in the enter- 
prise. He estimated the number of life 
insurance agents of the country at 100,- 
000 and said that every life insurance 
company had been written to for as- 
sistance in marketing the stamps. 
There are two kinds of agencies rec- 
ognized by the government—of the 
first and second class. The former se- 
cure the stamps by depositing cash for 
them. Any individual may apply for a 
license as such an agent, and it is hoped 
to establish at least 200,000 of such de- 
pots. He deposits $1,000 and buys 
$1,000 of these stamps, sells them and 
buys again. The agent of the second 
class receives his stamps on consign- 
ment on being nominated by the Fed- 
eral Reserve Bank, by some officer of 
the War Savings Committee, or the 
committee itself, and after depositing 
proper collateral. Here is where the 
life insurance companies come in. 


What Companies May Do 


A company may take $100,000 worth 
of stamps for sale by depositing ac- 
ceptable collateral with the Federal Re- 
serve Bank. It then sells the stamps 
and every month there is an account- 
ing of the unsold stamps, because the 
stamps go up in value one cent for 
each month. Each branch of the com- 
pany could become a depot by license 
for the sale of stamps. Possibly the 
best way would be the order plan, by 
which the stamps are sent c. o. d. by 
franked postal cards. Life insurance 
agents could easily devote half a day 
each week to this work, and the yield 
ought to be at least $100 a week, per 
agent; that would mean $500,000,000 in 
a year, which would be one-quarter of 
the entire output. Mr. Kavanagh be- 
lieves this can certainly be done if the 
——— cooperate and push _ the 
sales. 


What Railways Need Now 


President Samuel Rea, of the Penn- 
sylvania Railroad company, who was 
down for a paper on “Financial and 
Physical Needs of American Railroads 
in the World’s Reconstruction Period,” 
was unable to be present on account of 
the pressure of duties, and Vice-Presi- 
dent A. J. County, of the same com- 
pany, read his address for him. He 


























Metropolitan Lite 


Insurance Company 


ONIN 1916 the Company wrote the lar- 
hl} gest amount of Ordinary and the 
largest amount of total insurance 
of any company in the world. In 


connection with this business were 
the following significant facts, which will be ap- 
preciated by all insurance men: 





The Company's lapse ratio of Industrial pol- 
icles was lower than has ever been known in 
England or America. 


The Company cut down its ratio of expenses 
in the Industrial Department to the lowest fig- 
ure ever known in the business in England or 
America. 


For the first time in the history of insurance 
the Metropolitan in 1916 had a lapse ratio that 
was actually less than that of many large OR- 
DINARY companies. 


SS See 


For its millions of Industrial policyholders 
the Company has developed a comprehensive 
scheme of welfare work. It sends trained nurses 
to such policy holders who are sick, and the 
Company pays the bills. It has distributed more 
than one hundred and fifty million pleces of 
literature relating to health and sanitation, and 
generally classified as welfare publications. 


Before it became a mutual company it gave 
back to Industrial policyholders, over and above 
all contract obligations, forty-nine million dollars. 


Sa SS 


The’ Metropolitan has recently established a 
separate division for handling group insurance. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Home Office: 1 Madison Avenue, New York City 
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the Pennsylvania has done and is doing] FRANKEL’S FIGURES STARTLE safety zones established; children|returned to the cantonments for reg- 


for the government in its war work, 


and added, “the government may take} 


or leave the railroads, but so far as we 
are concerned we are with the govern- 
ment no matter what occurs.” Presi- 
dent Rea’s paper was an earnest appeal 
for understanding of the plight of the 
roads and the urgent necessity for bet- 
.ter rates. This is of prime interest to 
life insurance companies because they 
are the trustees of the most numer- 
ous class of owners of railroad secu- 
rities. The future protection of pol- 
icyholders depends largely upon the 
continued financial integrity of Ameri- 
can roads. Present tendencies threat- 
en the usefulness and solvency of these 
arteries of the nation. Agriculture and 
industry can not progress beyond their 
transportation facilities. Expenses and 
taxes have been on the increase, while 
returns have been on the decrease on 
investment in the roads and in their 
equipment. Unless the roads are con- 
ceded some credit basis they can not 
do their full duty by the public and 
the government today. Equipment, 














DR. LEE K. FRANKEL 
Third Vice-President Metropolitan 


tracks and better terminal facilities are 
needed. Right treatment in freight 
rates will save the credit and useful- 
ness of the roads. 


Securities’ Value Threatened 


The last speaker at the Friday morn- 
ing session was S. Davies Warfield, 
president of the National Association 
of Owners of Railroad Securities, 
whose theme was “The Safeguarding of 
the Owners of the Securities of the 
Railroads of the Country.” He point- 
ea out that 25 percent of the invest- 
ments of life insurance companies are 
in railroad securities, and that this is 
consequently a grave problem, involv- 
ing the safeguarding of the interests 
of 33,000,000 policyholders. The intrin- 
sic value of railroad securities gener- 
ally has not depreciated; the roads are 
showing the greatest gross earnings in 
their history, but with less revenue. 
The regulation of the roads has been 
autocratic and hostile in the past. The 
crisis has come when either private 
ownership under federal regulation 
must be readjusted or the roads will 
pass into the hands of the government 
at a valuation below their intrinsic 
worth. Several plans are being pro- 
posed to relieve the distress of the 
roads, but the outlook is dark. Life 
insurance companies are vitally inter- 
ested and they should all become mem- 
bers of the National Association of 
Owners of Railroad Securities in order 
to aid the campaign to make policy- 
holders understand how importantly 
they are concerned in adverse action 
by governmental agencies respecting 
the roads. 

A recess was then taken until 2:30 
o’clock. 





ASSOCIATION 


The first speaker at the Friday aft- 
ernoon session was Dr. Lee K. Frank- 
el, third vice president of the Metro- 
politan Life, who told of “The Increas- 
ing Automobile Hazard.” Dr. Frankel 
is an undemonstrative man, with an 
easy, confident manner. He talks in an 
even, conversational key, and goes 
about his work comfortably, with one 
hand in his trousers’ pocket. When it 
comes to figures, however, he is as in- 
exhaustible as Vesuvius. 

Automobile fatalities, by Dr. Frank- 
el’s figures, have increased above three- 
fold in the past six years. They num- 
ber as many as deaths from some of 
the more serious diseases. Statistics 
of the Metropolitan Life show that in 
an exposure of more than ten million 
lives annually, the death rate from this 
cause has risen from 2.3 per hundred 
thousand in 1911, to 7.4 per hundred 
thousand in 1916. To meet this serious 
hazard the public must be informed and 
organized and the laws amended, for 
these figures do not reflect an isolated 
experience but are representative of 
what is going on in the country gen- 
erally, especially in the urban centers 
of population. We must organize all 
communal groups interested in public 
safety to combat this growing evil. Ac- 
cidents increase with the increase in 
the number of automobiles by a definite 
relation. On July 1, 1917, four and a 
quarter millions of automobiles were 
registered in this country. Production, 
however, is slowing up under the trans- 
fer of factories to war uses, and this 
may have its counterpart in the acci- 
dent rate. : 


Trucks Most Dangerous 


The type of car operated makes a 
marked difference in the hazard, the 
motor truck being the most dangerous 
by far. Th problem of the automo- 
bile is largely an urban one. Nonfatal 
accidents steadily increase. In New 
York City alone there were reported 
8,625 automobile accidents in the first 
ten months of the present year, only 
a moderate proportion of which were 
fatal. As for the causes of motor ac- 
cidents it may be said that cranking is 
the greatest, then comes collisions, then 
accidents while repairing and caretak- 
ing, skidding, entering or leaving car, 
and operating. Accidents to pedestrians 
may be the result of (1) speeding or 
carelessness on the part of drivers; (2) 
carelessness on part of pedestrians; (3) 
defects in motor vehicles; and (4) im- 
proper construction and condition of 
roads and streets. In New York City 
the vast majority of such accidents oc- 
cur at street intersections or cross- 
ings. The Massachusetts record is that 
more than one-half of accidents to pe- 
destrians would have been avoided had 
proper care been exercised by them in 
looking before crossing. Very few ac- 
cidents are caused by defects in the ve- 
hicle itself. Traffic congestion causes 
the majority of highway accidents, 
more occurring in the day than night. 
There are few accidents in the winter, 
in the larger cities, because fewer cars 
are then in use; the rate rises in the 
spring, falls in the summer when many 
cars are out of town, and reaches its 
maximum in the fall. Children are the 
greatest sufferers. By the figures of 
the Metropolitan Life, in the five-year 
period from 1911 to 1916, 32 percent 
of those killed by motor cars were chil- 
dren under ten years of age, and 44 
percent were under fifteen years— 
nearly all were pedestrians. It is about 
the same with nonfatal accidents. 


Remedies Proposed 


As for the remedies: There should 
be statutory provision that applicants 
for licenses must prove by practical 
demonstration their knowledge of the 
mechanism of the automobile and their 
ability to drive in traffic; infractions of 
the speed law should be punished to the 
fullest extent; pedestrian traffic must 
be regulated, with penalties for viola- 
tion, and more aisles of safety and 


should be educated in the schools re- 
garding the need of greater care in the 
streets, and more playgrounds estab- 
lished so that the streets may not be 
the only place for children to go to; 
manufacturers should be encouraged 
to improve cars so as to attain me- 
chanical delimitation of speed capacity, 
and to provide trucks with fenders; 
proper consideration should be given 
to the construction of roads and streets 
so that skidding may be minimized; and 
where congestion is heavy the use of a 
large number of one-way streets should 
be inaugurated. 


Commissioner English Speaks 


The next speaker was Hon. Emory 
H. English, insurance commissioner of 
Iowa, and president of the National 
Convention of Insurance Commission- 
ers. His subject was “War and After- 
War Supervision of Insurance.” He 
was well received, as he always is. 
There is something prepossessing in 
the impression of modesty and sincer- 
ity conveyed by the sturdy, almost boy- 
ish figure of the shy-looking commis- 
sioner; and those who know him best 
will tell you that this is a faithful ex- 
pression of his retiring but four-square 
nature. “I well understand,” he began, 
“the impossibility of anyone think- 
ing of an insurance commissioner ap- 
pearing as a speaker without his talk- 
ing upon insurance supervision—but it 
ought to be possible for commissioners 
and company representatives to meet 
occasionally without side arms being in 
evidence.” He paid a high compliment 
to the economic and social value of life 
insurance, and dwelt upon the impor- 
tance of solvency as the prime factor 
in its stability. The war has brought 
vast opportunities for patriotic service 
to the companies, which they are tak- 
ing advantage of to the uttermost. Su- 
pervision, to be worthy of the name, 
must not only keep pace ‘with the swift 
strides of business, but also intelligent- 
ly minister to the increasing needs and 
demands of a developing citizenship in 
its relation to insurance. “The chief 
aim and purpose should be to safe- 
guard the public interests, protect the 
integrity of the organizations super- 
vised, maintain a wholesome relation- 
ship between these, thereby affording 
the greatest degree of security and al- 


lowing substantial extension of legiti- | 


mate operations.” Mutual confidence 
prevails between supervisors and com- 
panies, and a spirit of cooperation is 
yielding vast advantages to the busi- 
ness. The war will bring new and 
imposing problems, but with the con- 
tinuance of this cordial relationship im- 
provements will multiply. 


*x* * #* 


IMPORTANCE OF RECLAIMING 
REJECTED MEN 


The last speaker of the convention 
was Dr. John H. Quayle of Cleveland, 
who made a deep impression with his 
earnest and convincing study of the 
reclamation of men rejected by the 
draft and its relation to life insurance. 
The figures Dr. Quayle presented were 
little less than amazing. In the pre- 
ferred class of volunteers to the army 
and navy the rejections on account of 
physical unfitness have reached 68 per- 
cent for the entire country, and no less 
than 72 percent for Greater New York. 
The causes have been soft living, he- 
reditary conditions, venereal diseases, 
excessive use of tobacco and alcohol, 
the lack of discipline in youth, and 
“Twentieth Century Habits’—wine, 
women and song. One man out of 
every five now in our army in France has 
some venereal disease. This is a dark 
outlook for the future of our nation. 
Dr. Quayle commended the bill intro- 
duced into congress by Senator Pom- 
erene, which has had its second read- 
ing and is now in the Military Affairs 
Committee. It provides for a Reclama- 
tion Camp Commission which shall 
scientifically examine all rejected men 
and give such of them treatment as 
may be reclaimed in from one to six 





months; when cured these would be 


ular training. It is believed that 90 per- 
cent could be reclaimed. The bill pro- 
vides for $100,000,000 for this work, 
which will cost from $50 to $100 per 
man. The significance of this work to 
life insurance men lies in its prospect 
of lengthening life, in opening up a 
great field among the men who have 
been unable to pass life insurance ex- 
aminations, and in lowering the pre- 
mium rates. , 
Wight Accepts Position 

Dr. Quayle’s address concluded the 
program. Robert Lynn Cox then told 
of the resolutions, that have been out- 
lined elsewhere in this account, and of 
the election of Secretary Wight to be 
manager of the association. In ac- 
knowledgment of this honor Mr. 
Wight modestly described it as a trib- 
ute to the work of the association staff. 
Said he: “The ten years I have been 
with the association have been very 
happy ones. I would not exchange any- 
thing in the world for the pleasant as- 
sociations that I have had with the men 
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Fourth Vice-President Equitable of New 
York 


who have been its able leaders. I re- 
fer particularly to Mr. Cox, my dear 
friend Major Brinkerhoff, to Mr. Hur- 
rell and to Mr. Boies. Ever since I 
have been there they have all been very 
charitable toward me. * * There 
is a big field for us. It is plainly loom- 
ing up in larger scope, judging from 
the discussions that have taken place 
here today and yesterday. Therefore 
I am assuming this responsibility with 
a great deal of trepidation, and I want 
all the help I can get. 
Priddy Speaks for Agents 

Remarks by Miles M. Dawson on the 
Pomerene bill followed, after which 
President Lawrence Priddy, of the Na- 
tional Association of Life Underwriters, 
invited the association to attend the an- 
nual convention of his association in 
this city on Sept. 4, 5, 6 and 7 next. 
Said he: “We are going to have the 
greatest gathering of life insurance men 
ever held in fhe history of the world, 
and we are going to have an attend- 
ance never equalled in the history of 
the association. We have already rent- 
ed 2,000 rooms for that occasion, and 
we are to have the auditorium of the 
Biltmore Hotel which will seat 3,000 
people. The President of the United 
States will personally open that con- 
vention, and we have already secured 
some half dozen speakers of interna- 
tional reputation.” 

On motion of Mr. Rosenfeld, the 
chairman was thanked for his “very 
able and excellent” work, and a final 
adjournment was taken. 

The Columbus, Ohio, branch office of 
the Prudential held a patriotic meeting 
last week at which ex-Governor J. | 
Hamill was the guest of honor and _prin- 
cipal speaker. The meeting was held for 





the purpose of honoring those who had:. 


gone from that office into war service. 
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Lite Insurance and \W ar 


New York, Dec. 6. 


AR as it affects life insurance 
was discussed by William A. 
Y Hutcheson, second vice-president 
and actuary of the Mutual Life of New 
York. Prefacing his remarks with the 
statement that premiums are calculated 
by assuming that insured will die in 
definite proportions each year, accord- 
ing to ages, that funds will be invested 
safely and to return a definite rate of 
interest, and that expenses and losses 
will not eat up more than a certain part 
of the receipts each year, he said in 
part: 

Premium rates do not provide for the 
casualties of war, much less of a war 
such as the present. Born of our con- 
fidence in the continuance of peace, we 
had come to regard war as next to im- 
possible for this country. As a result, 
the practice had grown up of issuing 
policies which permitted war service 
without any restrictions and without 
requiring payment of any extra pre- 
mium for participation therein, and 
these contracts, when issued, bound the 
companies, of course, for all times. Al- 
though the older contracts, as issued, 
entitled the companies to charge an 
extra premium, the companies very gen- 
erally removed all war restrictions from 
these old contracts either prior to or 
at the commencement of the war. 


Amount Subject to War Risk 


Let us now consider the amount of 
insurance in force under policies on 
lives which may enter military or naval 
service. We should divide these poli- 
cies into two classes, (1) those on which 


WILLIAM A. 


the company cannot charge any extra 
premium for war service and (2) those 
on which an extra can be charged. As 
to the first group—those under which 
the companies have to pay any death 
claims due to war service without re- 
ceiving any consideration therefor—I 
have estimated the maximum amount 
insured on the lives of men of military 
age in this country by comparing the 
aggregate amount insured at conscrip- 
tion ages, 21 to 30, with the total 
amount insured in my own company, 
and by using this ratio to the amounts 
insured in all companies. 

This, of course, is a very rough 
method, but, as I am not aiming at 
exactness, it is sufficient for my pur- 
pose. Many at these ages will be unfit 
for service, but, on the other hand, 
many of other ages will enter military 
or naval service before we are through 
with this war. Taking the figures of 
my own company—and they are doubt- 
less typical of the older but not of the 
younger companies—we had about 
$1,370,000,000 of insurance on the lives 
of males in the United States in force 
Dec. 31, 1916; of this amount, about 
$172,000,000 (or about 12% percent of 
the total sum insured) was on the lives 
of males of conscript ages, 21 to 30. 
This is the maximum amount we could 
have at risk if all males of conscript 
age were in the service. It is impos- 
sible to state what proportion of the 
holders of these policies will see service 
either at home or abroad, but in any 
case practically all of this vast amount 
of insurance is free from all restric- 





tions as to, or payment of extra pre- 
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mium for, military or naval service 
either at home or abroad. 


Extra Premium Policies 


Coming now to policies under which 
an extra premium is required for such 
service, in 1916 we issued about $163,- 
000,000 of new insurance, and over 
$44,000,000 (nearly 27 percent thereof) 
was on lives aged between 21 and 30. 
This latter percentage (27 percent) 
probably indicates more or less the per- 
centage of insurance now issued by all 
companies at conscript ages, and it fur- 
ther indicates very roughly, in the case 
of newly formed companies, the per- 
centage of the total insurance in force 
which is on the lives of men subject to 
military or naval service. 

At the end of 1916 there was $7,730,- 
000,000 insurance in force in companies 
reporting ordinary business to the New 
York department. Some of the busi- 
ness so reported is on the lives of 
females and still other insurance so re- 
ported is on the lives of foreign resi- 
dents. Taking these facts into account 
and assuming that only 10 percent 
thereof was on male lives in the United 
States between ages 21 and 30, we see 
that no less than $773,000,000 ordinary 
insurance was on male lives subject to 
military or naval service, and practically 
all of it was absolutely free from all 
restrictions as to such service. 


Amount of War Death Claims 
So far, except in the European busi- 


ness of certain companies, we have had 
few war death claims to meet, but we 





must steel ourselves to meet them. The 


British weekly casualty lists may give 
us some idea of what may be expected 
when we have an army as large as 
theirs. These lists show from 20,000 to 
30,000 weekly casualties, of which about 
20 percent are “killed or died of wounds” 
and the remainder are “wounded or 
missing.” What have we to guide us, 
however, as to the amount we may be 
called upon to pay? In the first place, 
we have the Canadian war claims, and, 
in the second place, we have the war 
claims of certain British companies. 


Canadian Report 


The war death claims incurred on the 
Canadian business of the Canadian, 
American and British companies in- 
creased from $1,957,150 in 1915 to 
$4,561,000 in 1916, whereas the “amount 
of the Canadian policies terminated by 
death” in the same companies was $13,- 
481,530 in 1915 and $17,396,000 in 1916. 
If we term the total death claims less 
the war death claims, “normal” death 
claims, we find that in 1915 the Cana- 
dian war death claims amounted to 
about 17 percent of the normal death 
claims, or, to put it another way, to 
about 14 percent of the total death 
claims, whereas in 1916 the war death 
claims increased to about 35 percent of 
the normal death claims, or to about 26 
percent of the total death claims. 

Statement of British 

I have the reports of twenty-five Brit- 
ish companies for 1915, which show that 
the war death claims amounted to 
nearly $10,000,000 (taking $5 equal to 





£1) and that the normal death claims 








The National 5 Point Policy has made an instantaneous hit 
because it has an appeal to the man who pays the premiums; 
it does more for him than the usual form of policy, beside 
doing more for the beneficiary. 





Our recent advertising of this policy in three successive 
Sunday editions of a certain metropolitan newspaper brought 
1106 inquiries for a Free Booklet describing the policy, and 
241 Inquiries for Agencies. Many applications have been 


It provides a Weekly Income for the Insured when he is 
Temporarily Sick or Injured; an Income for Life when he is 


Totally and Permanently Disabled; an Income for Life in his 
Old Age—at 65, when only five men out of a hundred have 
incomes and only five more have any earning capacity; an 
Income for the Family at the insured’'s death, or a lump sum 
as desired, with Double Indemnity if death is caused by 
Accident. 

It covers 5 Points—Sickness, Accident, Total Disability, 
Old Age, Death. Hence the name, which has been copy~ 
righted and application filed for registry in U.S. Patent 
Office as a Trademark. 








written and many contracts made with men without previous 
experience in the life insurance business. Send for free copies 
of the Advertisement and Booklet. We have openings in 36 
states for men, and to real men, capable of selling insurance; 


we offer splendid Agency Contracts. Write Robert D. 
Lay, Secretary. 


The National 5 Point Policy is Issued Only by the 
National Life Insurance Company of the U.S. of A. 
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amount to about $80,000,000; i. e., the 
war death claims in 1915 amounted to 
about 12% percent of the normal death 
claims in that year, or to about 11 per- 
cent, of the total death claims. 

I have not seen their reports for 1916, 
but a year ago the president of the In- 
stitute of Actuaries in England stated 
in his presidential address to that body 
that the British companies had paid 
over $37,500,000 in war death claims in 
the first two years of the war. From 
other sources, I am able to state that 
the total death claims paid in the Brit- 
ish companies in 1914 and 1915 (not the 
same period, for the war commenced 
in August, 1914), amounted in all to 
about $190,000,000. The war death 
claims, therefore, amount to about 20 
percent of the total death claims over 
the two year period. 

War Claims Grow 

The last information I have from 
Britain was contained in a letter writ- 
ten two months ago to me by the man- 
ager of one of the strongest British 
companies, and in this he stated that 
the war death claims in his company 
had grown to nearly 20 percent of their 
normal death claims, and he added that 
his company’s experience reflected more 
or less faithfully the experience of the 
average company there. 

The increase in the proportion of war 
death claims to normal death claims in 
both Canadian and British companies 
is due to the increase in the armies and 
therefore in the number of the policy- 
holders of both countries at the front, 
and not to any increase in the war 
hazardvat the front. 

The British companies write relatively 
less new business each year than we 
do, and the average age at which poli- 
cies are issued there is higher than in 
the United States or Canada; further, 
the average age in the British army, 
because of their volunteer system in the 
early days of the war, is probably higher 
than in America, and they have a rela- 
tively larger army than we can hope 
to have for some time to come. 

Comparisons Are Difficult 

These facts all render comparisons 
difficult, but it may nevertheless be of 
interest to apply the above percentages 
to the normal American death claims. 
The New York insurance report shows 
that about $300,000,000 was paid in death 
claims in 1916, about $250,000,000 there- 
of under ordinary policies and about 
$50,000,000 under industrial policies. 
The Canadian and British percentages 
of war claims to ordinary claims were, 
respectively, 35 percent and about 20 
percent per annum in 1916. If the 
American companies’ war death claims 
should amount to even 10 percent per 
annum they would amount to no less 
than $30,000,000 a year. If our war 
death claims should amount at any time 
to any appreciable part of the assumed 
10 percent of our normal death claims, 
either the contingency reserves or the 





dividends of the American companies 
(or both) will be called upon to make 
very considerable contributions to the 
cost of the war, for it must be remem- 
bered that in hardly any cases can the 
companies charge any extra premiums 
as an Offset to such war claims. 


The French Experience 


In July, 1917, M. Andre Tardieu, high 
commissioner of the French republic in 
Washington, D. C., wrote to Secretary 
Baker, stating that the casualties in 
proportion to the total mobilized 
strength of the French army decreased 
from 5.41 percent in the battles of 
Charleroi and the Marne in 1914 to 2.30 
percent and 1.68 percent in the first and 
second six months of 1915, and to 1.47 
percent and 1.28 percent in the first and 
second six months of 1916. It must be 
noted that these percentages represent 
the casualties, that is, ‘killed, missing 
and those taken prisoners,” in proportion 
to the total mobilized strength and not in 
proportion to those at the front. 


The British Experience 


The most recent statement I have 
seen regarding the British casualties is 
that made by Secretary Baker in his 
letter of Nov. 10, 1917, to Senator Wil- 
lard Saulsbury of Delaware. In this 
letter he stated that ‘up to June 1, 1917, 
the losses of the British expeditionary 
forces in deaths in action and deaths 
from wounds were about 7 percent of 
the total of all the men sent to France 
since the beginning of the war.” As the 
first British forces landed in France 
Aug. 9, 1914, this statement would seem 
to cover a period of nearly two years 
and ten months, so the 7 percent death 
rate mentioned as having happened in 
this period would indicate an average of 
about 2% percent per annum. 

The 7 percent may, however, refer to 
the annual death rate, for he goes on to 
state, in this letter, that “the ratio of 
losses of this character today, because 
of the improved tactics and the swiftly 
mounting allied superiority in artillery, 
is less than 7 to every 100 men.” It 
should be noticed, first, that this state- 
ment refers only to deaths in action and 
deaths from wounds; second, that it does 
not cover deaths from disease, although 
the death rate from disease is very small 
in this war compared to what it has 
been in previous wars, and, third, that 
it does not say anything about disable- 
ments, either total or partial, perma- 
nent or temporary. 

If this statement means that the 
deaths in action and deaths from 
wounds were about 7 percent per an- 
num, and if we add something to this 
rate for deaths from disease contracted 
in service, it will be seen that the 10 
percent war extra which some compa- 
nies are charging to new policyholders 
who go to Europe is not excessive, es- 
pecially if they agree, as some compa- 


portion of the 10 percent extra not re- 





place them. 








quired to cover the war mortality. 

That the war will affect the life insur- 
ance companies in various ways none 
of us can doubt. It will affect the mor- 
tality experience of the companies, for 
many who are insured will go to the 
front. Some will never return, and 
others will be disabled to such an ex- 
tent that their lives will be shortened. 
Others, again, may never get further 
than the various training camps, and 
the training there may probably tend 
to prolong their lives. The majority of 
our policyholders, however, will not see 
military or naval service of any kind, 
but even they may be affected. Anxiety 
on account of sons at the front or 
worry brought on by financial changes 
in condition due to the war may shorten 
the lives of some, whereas a compulsory 
return to “the simple life’ may lengthen 
that of others. ‘The immediate effect 
of the war will doubtless be that we 
shall have a larger amount of death 
claims to pay as long as the war lasts. 
Whether the mortality rates will be af- 
fected after the war is over will de- 
pend upon many factors, some of 
which I have just stated. 

Investments and Expenses 


Coming now to the existing invest- 
ments of the life companies, there are 
probably no better or safer investments 
to be found anywhere. He is an optim- 
ist, however, who thinks that with the 
increased labor costs, new and increased 
taxes, and the higher rate of interest 
now current, these investments will 
maintain their old values. 

We all know that war time expenses 
are higher than those of peace times. 

A considerable part of the expenses of 
life companies is affected by the in- 
creased cost of labor, for salaries and 
wages are increasing. Nearly every- 
thing we buy costs more than it did 
only a few months ago. 

There is one large item of the neces- 
sary expense of running a life company 
—viz., the cost of procuring new busi- 
ness—which is limited by the insurance 
laws of New York for all companies 
which transact business in New York. 
The aggregate expense under this item 
necessarily depends upon the amount 
of new insurance sold annually by the 
life companies. 

The aggregate amount of insurance 
sold each year in the United States de- 
pends, inter alia, on the one hand, upon 
the number of effective canvassing 
agents employed, and, on the other 
hand, upon the number of the insur- 
able public they can induce to take 
insurance. 

The companies have already lost such 
of their agents as have entered military 
or naval service and they will no doubt 
lose more and more as time goes on. 
It may be difficult or impossible to re- 
In the next place, such of 
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GEORGE E, IDE 


New York,. Dec. 6. 


HE president of the Home Life, 
T Georke E. Ide, was chairman of the 

committee of insurance men ap- 
pointed by the Secretary of the. Treas- 
ury to consider the insurance for sol- 
diers and sailors. His address before 
the Association of Life Insurance 
Presidents dealt with that subject and 
its relation to the companies and the 
future and was, in part: 

Our nation is now involved in the 
great war and it is our duty to dedi- 
cate all of our energy, all of our brains, 
all of our money and if need be all of 
our lives to the great cause for which 
we are fighting. Whether he works 
with his hands or with his brains, with 
the brawn and muscle which are the 
priceless treasures of youth or with the 





no less useful instruments of stored-up 
wealth which represent past achieve- 
ment, every individual of every class 
must give his all to further the nation’s 
cause and must work incessantly and 
unselfishly for the world’s salvation. 
The experiences of the last few 
months have been entirely novel to us 
as a nation and have opened up new 
situations in all lines of business. New 
problems of vital importance have arisen 
which demand intelligent solution, if 
the war is to be promptly won. Some 
of these problems affect life insurance 
in a vital way and their discussion is 
natural at this time. Such a discussion, 
in order to be effective for good, must 
be conducted with absolute frankness 
and these problems cannot be success- 
fully met unless we approach them with 





an open mind, realizing, as every intel- 
igent person must, that at such a junc- 
ture past precedents are bound to be 
shattered and new methods must be 
adopted to meet new prevailing condi- 
tions. 

In viewing the war problems, one of 
the many questions which immediately 
arose was “How can the nation intelli- 
gently care for the material future of 
the disabled fighting man and his de- 
pendents and how can provision best be 
made for the family of the man who 
is killed in the service?” 

The history of our present pension 
system, under which this question was 
left for determination after each war, 
has been so unsatisfactory that it was 
felt that some plan must be devised at 
once by which all these contingencies 














withdrawal of a considerable part of 
the insurable public, for somewhere 
about 25 per cent of all the ordinary in. 
surance sold each year is sold to men 
between the ages of 21 and 30—the con- 
scription ages. 

Whatever may have been the cause, 
there has been a slacking up in the 
amount of new insurance written in the 
United States during the last few 
months, and if the experience of the 
British and Canadian companies since 
the war commenced in 1914 is of any 
value as a guide to the future, we must 
be prepared for an actual decline fot 
the next year or two. 


War and Future Dividends 


Whether the war last one year or 
five, the question which all of us must 
meet ere long is that of dividends to 
policyholders. A company is able tq 
pay dividends principally (1) because 
its expenses are lower than the provi- 
sion therefor contained in the premium; 
(2) because its death losses are lower 
than provided for; (3) because it earns 
a higher rate of interest than that at 
which the reserves accumulate, and (4) 
because it.does not make losses on its 
investments. It is the aggregate sur- 
plus, of course, arising from these va- 
rious sources which enables dividends 
to be paid. If the aggregate surplus 
increases, the dividends may be in- 
creased without affecting the contin- 
gency reserve, and vice versa. 

As I see it, expenses and death losses 
will increase during the war. At the 
same time, there has been a very sub- 
stantial drop in the value of many se- 
curities and I can see little prospect of 
a return to the old values for years to 
come. 

Everything, in fact, seems to point 
to lower surplus earnings, which means 
either lower dividends or a lower con- 
tingency reserve, or both. I feel that 
the principle on which we should all act 
is “safety first, and dividends second,” 
and I firmly believe that any company 
which thinks it better in these war 
times to reduce its dividend scale will 
receive nothing but commendation from 
the public and from all wise and 
thoughtful policyholders. 


Problem of Companies Now 


The spirit of sacrifice is the spirit 
which will win this war. There is no 
sign there of “Business as Usual,” and 
business cannot go on as usual if we 
are to win this war. We must make 
our choice between “business as usual” 
and “victory,” and every mother’s son 
of us who has any red blood in his veins 
can make only one choice. 

Each one of us, according to his abil- 
ity and his opportunities, must do all 
in his power to help this government 
and its allies win this war. 

This is the nation’s, and the life in- 
surance companies’ problem sow. I 
leave it to others to state what they 
may be after the war is over. 


axation 


of injury and death should be provided 
for in advance and that this promise of 
protection should become a part of the 
contract of employment. The idea was 
sound and appealed to all. This sug- 
gestion became a subject of informal 
discussion in all centers in Washington 
and received attention in many of the 
cabinet bureaus, in the Council of _Na- 
tional Defense, in the Chamber of Com- 
merce of the United States and in other 
similar bodies. Action was finally crys- 
talized when the Treasury Department 
took the matter in hand and called a 
meeting of insurance men in Washing- 
ton to consider the question. Later two 
committees of insurance experts were 
appointed by the Secretary of the 
Treasury; one to study and report upon 
the tentative plan submitted by the 
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Treasury Department, the other to com- 
pute the probable cost. These two 
committees worked assiduously at their 
tasks and brought in reports which are 
now part of the public record. 

The bill, as finally passed, is in most 
particulars identical in principle with 
the tentative bill submitted by the Sec- 
retary of the Treasury. In one regard, 
however, it was at the last moment 
changed, doubtless for economy’s sake, 
in such a way as to seriously affect its 
value. Throughout the whole discus- 
sion, the insurance committee main- 
tained that the compensation section of 
the bill, based as it was upon our state 
compensation laws, was sound in prin- 
ciple and would forever act as a strong 
preventative of future pension legisla- 
tion, but the justice of that part of the 
bill was greatly impaired by the change 
above alluded to, by which the grading 
of the amount of compensation upon a 
percentatge of the wage received was 
eliminated and the compensation was 
made uniform for all, irrespective of 
rank. The fundamental: principle of 
proper compensation was thereby abro- 
gated and I greatly fear that the result- 
ing injustices will encourage corrective 
pension legislation later on. 

The optional life insurance feature 
of the bill offers no menace to the com- 
panies. The insurance committee be- 
lieved it wrong in principle and also 
opposed it because of the discrimina- 
tions which it was thought would result 
from it and because of the difficulty and 
expense involved in its administration. 
The committee advocated increasing 
the compensation feature of the bill by 
a grant on the part of the government 
of a stated amount of life insurance to 
every fighting man without payment of 
any premium. This did not appeal to 
Congress, nor to the framers of the bill. 

Many Details Involved 


The practical administration of the 
law will involve details far beyond the 
expectations of its advocates. In the 
matter of allotments and family allow- 
ances and in the disbursements under 
Article III, in order to carry out the 
provisions of the statute, it will be nec- 
essary that the new bureau receive ac- 
curate and reliable knowledge of the de- 
pendents of each and every fighting man 
month by month. Changes by deaths, 
births, marriages, etc., among these de- 
pendents must be immediately known 
to the bureau. The matter of payments 
must be made promptly and correctly. 
All this necessitates an organization 
perfect in every detail, enormous in its 
size and scope, and immensely expen- 
sive. In the administration of the op- 
tional insurance feature, article IV, the 
same difficulty arises and in addition 
thereto the bureau is burdened with the 
cellection of premiums. The canvass- 
ing of the soldiers at present enlisted 
and the education of the soldiers, scat- 
tered as they are in all parts of this 
country, on the seas and in France, is 
a matter requiring the service of a band 
of men familiar with insurance matters 
and versed in the art of securing appli- 
cations. I mention the above difficul- 
ties briefly, simply that they may be 
considered in forming a proper appre- 
ciation of the magnitude of this stupen- 
dous work. 

As to the general plan, it is one that 
must appeal to every patriotic citizen. 
The purpose of devising some plan that 
will provide for every member of the 
fighting force a guarantee that his de- 
pendents will be taken care of properly 
in the event of any calamity arising to 
him from war service is an eminently 
Praiseworthy one. Nothing can give 
greater peace of mind to the soldier and 
nothing can do more to promote the 
morale of the members of our Army 
and Navy. The secondary object of the 
law has been already alluded to. It is 
of prime importance, namely, that this 
measure shall be so noble in its con- 
ception and so clear and fair in its op- 
eration that the danger of future pen- 
sion legislation shall be eliminated. 

_Much of the criticism which has been 
directed by insurance experts against 
certain parts of the law has arisen sim- 
Ply from the feeling that there are in 
the measures certain discriminations and 
certain injustices which will not be dis- 


covered until the law has been in op- 
eration for some time and until the de- 
pendents begin to receive the benefits 
under the law and that when these in- 
justices are appreciated the nation may 
naturally turn for relief to renewed pen- 
sion legislation. Much of this danger 
could be eliminated by a careful review 
and amendment of the law at any early 
date, and this may be possible when 
Congress has time for such study un- 
less contracts are now made with the 
fighting force in such a way that no 
changes can be made in them at a later 
date without the consent of all the in- 
terested parties. 

During the progress of the framing 
of this law much was said in the press 
as to the danger to the life insurance 
companies from what was termed “the 
entering of the government into life 
insurance business.” In the form in 
which the bill was finally passed I see 
no such menace and I have felt that 
that menace was greatly exaggerated 
during the preliminary debate and dis- 
cussion. Even the optional insurance 
feature of the bill is not like any ordi- 
nary governmental insurance. It was 
simply intended, I believe, by its pro- 
moters to provide a plan by which the 
enlisted man should pay a nominal peace 
rate and receive war indemnity, the 
zovernment paying the difference, thus 
restoring to him what was termed his 
“insurability.” 

Accurate Accounts Unlikely 


It is not probable that in the future 
in any analysis of expenses incurred by 
the government under this law an accu- 
rate account will be made to the public 
of the actual cost of the measure; that 
is, all charges for office accommodation, 
for clerical service, for general overhead 
charges, for investigations of the status 
of dependents, etc., will probably be 
buried in the general expenses of the 
government and not segregated and 
charged as specific expenses under this 
law. This will create the possibility of 
misapprehension on the part of the peo- 
ple, who will be apt to form an esti- 
mate of the total expense by simply re- 
viewing the salaries paid to the heads 


of the bureau and the actual amounts. 


paid out for allowances, disabilities and 
deaths. All danger that the operation 
of the so-called life insurance article 
may be used in the future as a basis 
for argument in favor of governmental 
insurance will in my opinion be climi- 
nated, if the administration realizes the 
necessity of handling this new depart- 
inent on a basis of credit and debit 
similar to that which is compulsory in 
the management of private corpora- 
tions, charging the war insurance bu- 
reau with all expenses incurred. 

Great Educational Benefit 


On the other hand, no one can real- 
ize how much is going to be accom- 
plished in an educational way when the 
dependents of our soldiers find them- 
selves receiving the enormous benefits 
which must accrue under this bill and 
when they begin to realize, as they 
must, that this colossal measure made 
necessary by our present war conditions 
is simply an endorsement of the value 
of the underlying principles of life and 
disability insurance. The government 
has by this law given to our business 
an endorsement, not of a theoretical 
character, but an endorsement backed up 
by a financial guarantee the magnitude 
of which no one can properly estimate. 

The future problem before the private 
life insurance corporations is to dem- 
onstrate by results that which is firmly 
believed by insurance experts of expe- 
rience, namely, that the insurance busi- 
ness can be handled most wisely and 
economically by -private corporations 
managed by men who have made the 
subject a life study. For one, I have no 
fear of competition by the government, 
provided the same rules and restric- 
tions apply to it as to the private cor- 
porations. If the government conducts 
this business without administration or 
overhead charge, without taxation of 
any kind, without restriction as to in- 
vestment and without departmental su- 
pervision, fair comparison is out of the 





auestion. One important fact will, how- 
ever, be forced ultimately upon the at- 


tention of all, namely, that all admin- 
istration and clerical expense, that all 
losses, in fact, all outgo, not covered by 
actual income, must be borne in the last 
analysis by the nation and that the in- 
dividual taxpayer must foot the bill. 
Something cannot be created out of 
nothing even by the government and 
financial camouflage will not long de- 
ceive the people. 


Insurance Men’s Duty 


The duty of the insurance fraternity 
is clear. We must do all in our power 
to support in a whole-hearted, patriotic 
way every war measure. The student 
of European affairs surely recognizes 
the great political changes which have 
taken place since the beginning of the 
war. It takes a mere superficial knowl- 
edge of the situation to discover the so- 
called socialistic tendencies of the times, 
and at our own capital even the occa- 
sional visitor cannot but be impressed 
with the same tendencies there. 

Under our system great economic 
questions affecting society are solved 
in the main by voluntary cooperation 
through private corporations. This nat- 
ularly throws upon the management of 
those corporations a tremendous strain 
in times like these. It becomes our duty 
to prove that our national system is so 
elastic and so wisely managed that it 
can adapt itself to all conditions. The 
old-fashioned “stand patter” who be- 
comes panic stricken at every evidence 
of change has no place in the solution 
of present problems. As affecting our 
business, we must so act as to prove 
the merit of our insurance system and 
the wisdom of the individuals control- 
ling the system. Results are the only 
argument to which the public will lis- 
ten and there is no reason why they 
should listen to any other. 


Power Is Centralized 


In this bill immense power is given 
to certain officials in Washington. It is 
the patriotic duty of all insurance ex- 
perts to aid the government in the fu- 
ture, as they have in the past, by all 
the advice and assistance which can be 
granted. Men of our profession can 
also be of great help to the government 
in assisting it to obtain the services of 
men best fitted for the administration 
of this enormous bureau. This is most 
important, in view of the vast powers 
which are delegated to its heads. 

The possibilities of the future of this 
department are appalling. That is true 
of almost every department of war ac- 
tivity. The proper administration and 
solution of this one problem call for 
courage, clear vision and patriotism of 
a disinterested and intelligent character. 
Technical knowledge and practical ex- 
perience will be needed by this bureau 
at every turn and I know that the mem- 
bers of our association and of the life 
insurance profession at large are ready 
and eager to lend to the government in 
its colossal task all the assistance in 
their power, as they have done in the 
past, freely and unselfishly. 


Must See Tax Principle 


The present war insurance tax is an 
entirely different matter. The idea of 
levying a national tax for war purposes 
from the life insurance companies is 
sensible, practical, and the tax is easy 
of collection, but the fundamental prin- 
ciple must be kept clearly in mind that 
this is a contribution from the individ- 
uals composing corporations and not a 
governmental levy upon some intan- 
gible body, loosely described as a “cor- 
poration.” 

The nation is now at war. Every 
individual must freely and _ willingly 
contribute his share to the general ex- 
pense. Where it is impossible for the 
nation to segregate the property of the 
individual and that property can only 
be found in groups, those groups must 
be taxed; that is, mutual life insurance 
companies, being an important group of 
thrifty individuals, their property so 
found by the government must be taxed 
in bulk. _ 

It is impossible at this time to ana- 
lyze clearly even the salient features 





of the present war revenue law, as af- 
fecting life insurance companies, but I 


am personally in favor of the general 
method adopted and I feel that our leg- 
islators have striven to enact a meas- 
ure that is as fair as possible to the 
policyholders in the country. 

The question which affects us as in- 
surance managers is, “What disposition 
shall be made of this enormous expense 
which is now added to our budget?” I 
do not share in the opinion frequently 
expressed that the ordinary. policy- 
holder cannot be educated to under- 
stand this matter, nor do I share in the 
feeling expressed in some quarters, that 
we should strain ourselves to maintain 
the former schedule of dividends while 
we are subject to this tremendous in- 
crease in expense. I do feel, however, 
that everything should be done by con- 
certed and unanimous action among the 
companies to show the policyholder 
that he himself individually is bearing a 
proportionate share of the nation’s ex- 
pense and that this expense means a 
deduction from the dividend which 
would in ordinary circumstances be 
otherwise returned to him. It may be 
possible to carry on this plan of educa- 
tion by general statements and it may 
not be feasible, on account of the 
amount of detail involved, to change our 
system so as to show to each policy- 
holder what share of the total tax will 
be borne by him, but it seems to me 
imperative that our wisest and most 
experienced men should give to this 
subject most careful attention and that 
whatever plan is adopted it should be 
carried out with unanimity by the va- 
rious companies. 

Prepare in Advance 


I fear there is great danger in this 
important matter that we may make the 
same mistake which we have made in 
regard to state taxation. Preparedness 
must be made in advance. The evil of 
inadequate preparedness should be suffi- 
ciently impressed upon our minds. It 
is certainly unwise for us to hesitate at 
the present moment to approach this 
problem and we must solve it without 
considering our selfish individual inter- 
ests, the particular individual strength 
of the company which one may repre- 
sent, without fear of popular misunder- 
standing and misapprehension at the 
start, but with the main point firmly 
impressed upon our minds that it is our 
duty not only to conduct our compa- 
nies on a broad, patriotic spirit, but at 
the same time to teach our policyhold- 
ers that it is their duty as well as their 
privilege to contribute each his own 
share toward the accomplishing of the 
main result. 

Period Without Precedent 


As a nation, we are passing through 
a period without precedent. The world 
at large is turning for relief to many 
new and untried social and _ political 
plans to solve its problems. The clash 
of class feeling rings out in every po- 
litical contest. The fundamental cause 
of most of our unrest and of the world’s 
unrest is lack of understanding between 
the classes. The corporations have neg- 
lected the people and the people have 
not understood the corporations. Skill- 
ful agitators have fomented these mis- 
understandings. The life companies 
have a tremendous opportunity for 
good in this crisis. It is our duty to 
educate our members to a realization 
that they are partners in their compa- 
nies, that they are the ones who are 
aiding the nation in its.righteous cause, 
f whether it is by defending their own 
companies against unjust attacks from 
selfish interests or by encouraging 
their managers in every patriotic ef- 
fort. Reduced earnings we may have 
as a result of investment in government 
securities, increased burdens we shal! 
surely have as a result of federal taxa- 
tion, but how can the nation better dis- 
tribute the burden? We must show our 
members that they are the ones who are 
making these sacrifices and that the 
companies are merely collections of co- 
operating citizens. Now is the time for 
intelligent educational work for the na- 
tion. Will this association undertake it 
and will the life insurance companies 
of all kinds and all localities join in 
the common cause? 
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HOME OFFICE BUILDING 


As One of the Largest, Oldest and Strongest Companies, it is doing an 
increasing business in Ohio, Indiana, Michigan, Kentucky, West Virginia, 
and Pennsylvania. All Business from January, 1918, will be Valued on 


the Full American 342% Table. The Company Has Never Issued any 
form of Preliminary Term Reserve. ; 


Will close the year with Assets of $14,000,000, Insurance in Force of 
over $115,000,000, and annual income of $5,000,000. 


Has More Business in Force in Home State Than Any Other Ohio Company. 


Ordinary and Industrial Policies Issued. 
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